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PREPARING FUR MEETING 


LOCAL AGENTS TO ASSEMBLE 








Much Interest Being Taken in Forth- 
coming Convention of the 
National Association 





The convention of the National Lo- 
cal Agents Association at Chicago, 
Sept. 12-14, promises to be more or 
less of a general conference of people 
interested in some of the big problems 
up just now before the general public. 
Superintendent Charles W. Barnes of 
Kansas, who has had practical experi- 
ence in the enforcement of the rating 
law of that state, will speak on the sub- 
ject. Commissioner James V. Barry of 
Michigan, who is at the head of the ex- 
pense investigation committee of the 
insurance commissioners, will be pres- 
ent as an observer. Arthur Hawxhurst, 
insurance manager for Marshall Field 
& Co. of Chicago, will give the view 
point of the large insured, while the 
Ulinvis insurance department, which 
has been investigating fire insurance 
will be represented by O. B. Ryon, its 
attorney, of Streator, Iil. 

Professor Whitney to Speak 

In view of the fact that Superin- 
tendent Hotchkiss of New York, owing 
to engagements at home at the time of 
the convention, has been obliged to 
notify the association of his inability 
to be present, general interest will 
center in the announcement that Albert 
W. Whitney, assistant professor of 
economics at the University of Cali- 
fornia, has accepted an invitation to be 
present and speak. Mr. Whitney has 
recently been appointed actuary of the 
committee of the New York legislature 
to make a general investigation of fire 
insurance. He does not desire to be 
put before the insurance community as 
outlining what the work of the com- 
mittee is to be before it is accom- 
plished, yet his remarks will have spe- 
cial significance in view of the work in 
which he is now engaged. 

Much Discussion Arranged For 

Aside from these speakers, the dis- 
cussions at the meeting will be in the 
hands of local agents. In addition to 
the usual reports of the officers there 
will be special reports from the joint 
conference committee, of which A. W. 
Neale of Cleveland, is chairman, on 
“Trust Lines and Brokers.” Another 
interesting report will be that made 
by C. F. Hildreth, of Freeport, IIL, 
chairman of the uniform blank com- 
mittee. : 

The principal open debate will be 
that on the “Expense Ratio of Fire In- 
surance,” Geo. D. Markham of St. 
Louis giving the opening address, and 
the discussion being participated in by 
Louis L. Rauh, Cincinnati, Ohio; H. W. 
Binder, Council Bluffs, Towa; Morris 
Harris, Macon, Ga.; E. J. Tapping, Mil- 
waukee, Wis.; Geo. H. Burns, Kittan- 
ning, Pa.; E. S. Tachau, Louisville, Ky.; 
F. H. Burnham, Rutland, Vt.; John A. 
Murphy, Buffalo, N. Y., and others. 

State Rating Laws 

On the afternoon of the second day 
there will be an open debate on “State 
Rating Laws,” with Mr Barnes deliver- 
ing the address and the following par- 
ticipating: F. W. Offenhauser, Tex- 
arkana, Texas; Samuel B. Capen, St. 

(CONTINUED OW PAGE 26) 





AETNA INSURANCE COMPANY 


HARTFORD, CONN. 


An event of the month was the filing by the Aetna Insurance 
Company, of Hartford, of its certificate of increase in capital 
stock from $4,000,000 to $5,000,000, giving it the largest stock 
liability of any strictly fire insurance company in the world. 
—From /nsurance Age, New York. 
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The Continental (Fire) 


Insurance Company 
of New York 


To represent the Continental is to represent 
supreme loss paying power, 
square dealing, 


progress and success. 


Why not apply for a Continental agency ? 


Home Office 
46 Cedar’ Street, New York 


Western Office 
280 La Salle Street, Chicago 


Henry Evans, President 








. Surplus to Policy-holders, $5,066,837.38 
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EDW. MILLIGAN, Vice-President 
THOMAS C. TEMPLE, Secretary 


Total Loses paid, $65,696,377.03 


Cash Capital, Two Million Dollars 


JOHN B. KNOX, Secretary 


Reinsurance Reserve, - - $4,293.241.71 
Reserve for Outstanding Losses, 499,345.14 
Reserve for all other Claims - 82,000. 

NET SURPLUS, - - = 8,066,837.38 


Total Assets, $9,941,424.23 


THE WESTERN DEPARTMENT 
Northeast Corner Fourth and Elm Streets ~ CINCINNATI, OHIO 
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ADVANCE GUARD ARRIVES 


WILL BE A RECORD MEETING 





Hundred Life Underwriters at Detroit 
Last Night—Big Crowd Expected 
to Arrive Today 





Detroit, Mich., September 7.—(Spe- 
cial.)—The twenty-first annual conven- 
tion of the National Association of Life 
Underwriters, which opens tomorrow 
at the Hotel Pontchartrain, promises 
to be one of the most successful in the 
history of that body. The advance 
guard is already here from St. Louis, 
Cincinnati, Louisville, New York, 
Cleveland, Oklahoma and other points. 

President Whitington, and all the 
national officers and members of the 
executive committee, are already on the 
ground. The executive committee has 
been in session today and meets again 
tonight. Every member of the Detroit 
association is on the reception commit- 
tee and a dozen or more are continu- 
ously on duty to welcome the incoming 
guests. 

The badges are especially handsome 
this year and the Detroit association 
has some very fine souvenirs in the 
sape of a card case and bill book, which 
it is presenting to its guests. The pro- 
gram of entertainment is varied and 
will occupy all the spare time of the 
convention. 

Candidates for Presidency 

M. W. Mack of Cincinnati, general 
agent of the Northwestern Mutual, has 
announced himself as a candidate for 
president for the coming year. First 
Vice-President Harry J. Powell of 
Louisville has a large following, how- 
ever, and is in direct line for promo- 
tion. “Uncle Eli” Weeks, the veteran 
treasurer of the association, is on hand 
and meeting old friends and acquaint- 
ances with the same hearty handshake 
as of yore. 

According to present indications, a 
large number of ladies will be present 
at the banquet this year, as many as 
fifty or sixty being expected. This will 
be a decided innovation and will make 
the annual banquet a much greater suc- 
cess. 

A few of the old timers are recalling 
the second convention which was held 
at Detroit twenty years ago. Up to 6 
o’clock this evening the registration 
shows about a hundred and the big 
crowd is expected to arrive on the early 
morning boats and trains. 

The Chicago delegation arrived this 
evening full of enthusiasm and began 
an active campaign for “Chicago for 
1911.” 





Louisiana Rating Board 

The governor of Louisiana has ap- 
pointed as members of the state rating 
board C. D. Kohnke of New Orleans. 
endorsed by the board of trade and 
other business organizations, and W 
H. Bynum of Baton Rouge, formerly a 
fire insurance agent. The state fire 


marshal is ex-officio a member of the 
board. 





Fire Commission to Meet 
_ The Illinois Fire Insurance Commis- 
sion will hold an executive session in 
Chicago next Tuesday. It is possible 
Professor A. W. Whitney, adviser to 
the New York legislative investigating 
committee, will be present. 
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DULL ROUTINE IS FOUND 


—_————4 


HARD TO GET AT BIG FOLKS 
How an Outsider Looks Upon Summer 
Visit to New York Insurance 

‘District 





New York, Sept. 6—(Special Corres- 
pondence)—New York is showing signs 
of the usual fall awakening. Through 
July and August it is most difficult to 
find insurance executives willing to con- 
sider anything out of the routine Those 
that are in town are apt to leave their 
affairs at 4, or even 3 o'clock, for their 
country homes or places along the sea 
shore. There is no city in the country 
where office hours are so short or 
where so little time is given to mat- 
ters of general import, and outside the 
office routine, as in New York in sum- 
mer time. If an attempt is made to 
keep in the current of general affairs, 
to view the casual outside visitor, to 
keep up the appearance of open hospi- 
tality, it is done by a system and per- 
functorily. 

Visit Was An Event 

In former times a visit to New York 
by an insurance man from the prov- 
inces was an event, to himself, at least. 
In the days when the creators of the 
great New York companies were on 
deck, a visit meant coming into a new 
atmosphere, and possibly personal con- 
tact, for a brief moment or two, with 
one or more of the great dynamos. At 
any rate New York was a place where 
ideas were circulated, where all that 
was new and big and inspiring was to 
be met with. New York no longer 
means what it did, in this sense. The 
centers of activity have been shifted. 
New York is conserving what it gar- 
nered in the constructive days under 
the great captains. 

Try to Keep Up Appearances 

The effort to keep up the appearance 
of maintaining the old standards ex- 
hausts much of the energy which for- 
merly went into certain work. The 
stream of out-of-town visitors, coming 
in with new ideas and proposals, in 
the old days, certainly revivified and 
kept alive the spirit of progress. It 
was easy then to reach the centers of 
activity and the powers that were. 
Office hours are shorter now. Adroit 
assistant secretaries and managers of 
publicty, interested rather in perform- 
ing a difficult task politely than in win- 
nowing wheat from chaff, encouraging 
suggestion and interest, deflect into a 
deadly system the enlivening currents 
which formerly sought and found direct 
contact and free expression. 

Great Use of System 

The extent to which system is being 
carried in every department of some of 
the great companies is really astonish- 
ing. One speculates as to where the 
impetus for all this mechanical device 
comes from, what particular mind in 
each company is back of it all and 


wonders whether it can do the things} 


expected of it. Evidently the idea has 
come out of other great businesses 
which have developed successful sys- 
tems, but insurance, and especially 
life insurance, it would seem, must de- 
pend more largely upon personal ac- 
tivity and initiative. 
Cooperation of State Officials 

The extent to which insurance de- 
partments are cooperating with one 
another, not only on general questions 
but in particular cases, is being com- 
mented upon by those who are in close 
touch with the trend of affairs. Many 
ascribe much of this new spirit of get- 
together to Superintendent Hotchkiss, 
of New York, who is himself little less 
than a national superintendent of in- 
surance under the system of New York 
insurance laws by which the operations 
of all companies doing business in 
New York are controlled. Companies 
which wish to secure admission to the 

(CONTINUED ON PAGE 26) 





TEXAS RATE BILL IS PASSED 





Law Provides for a Maximum and Gov- 
ernor Signs It—Effective After 
Ninety Days 





Dallas, Texas, September. 7—(Spe- 
cial.)—The legislature passed the rate 
law Saturday, embodying the maximum 
rate feature and prohibiting the use of 
coinsurance clauses except where a rate 
reduction is offered in consideration of 
their use. The governor signed the bill 
yesterday. It did not receive a two- 
thirds vote, so it is not an emergency 
measure but will become effective nine- 
ty days from the date of the legisla- 
ture’s adjournment. The legislature 
has not yet adjourned. 

This measure got through only after 
a determined contest between the house 
and senate, in which the senate pre- 
vailed. It passed a maximum rate bill 
some days ago. The house adopted a 
specific rate bill and it was only after 
the measures went to conference that 
an agreement was reached. At one 
time it looked as if the old rating law 
would be repealed and no new one 
enacted, but for Governor Campbell’s 
determination that there should be rate 
legislation. : 





Hartigan’s Recommendations 

Commissioner Hartigan of Minne- 
sota, will recommend to the next legis- 
lature that all agents engaged in the 
insurance business in the state be 
licensed. Mr. Hartigan made a similar 
recommendation two years ago, but 
the legislature did not act upon it. The 
present law’ places a $2 license fee 
upon agents representing foregn com- 
panies, but those representing home 
companies are not required to take out 
a license. Mr. Hartigan holds that the 
payment of the fee affords an oppor- 
tunity for the control of all agents. 
He cited an instance of an agent in 
the northern part of the state who had 
heen crooked, and had been fined $100 
in the local courts. As he represented 
foreign companies, the department was 
able to rescind his license. But he has 
since secured agencies for home com- 
panies and is beyond the control of the 
department, under the present law. 
Mr. Hartigan will also recommend a 
law compelling fraternal insurance 
companies to use a standard policy, and 
also to establish a reserve liability. 





Features of the Week 











GENERAL 
Dull routine system in New York.... 2 
oo eee 
Personal mention ............ 
Hotchkiss’s gubernatorial 





FIRE 
Local agents’ coming meeting......... 1 
Texas rate law passed ............. 2 


News of companies 
Pe CD ciesscceenseceetsceedee 3 
August fire loss 


Le eT eee ee 4 
Northwestern meeting arrangements 5 
ne Se I 6 in wel ia ib ¢:6.thaé.6-s0csi'¢ 6 
Antitrust case division expected...... 7 
Effects of credits for coinsurance.... 8 
Rebate alleged in Nebraska .......... 9 
ee GONNND GOOD vo 050 ckcd cc’ sews 10 
Reports on Kansas towns ........... 11 
Kentucky tobacco insurance ........ 12 
Kentucky local agents to meet ...... 13 
News of fire protection ............. 13 
Decision on mortgage clause ........ 13 
Pointers for local agents ........... 27 
LIFE 


Life Underwriters’ Supplement ....1-viii 
Life men’s convention ...........e0- 
President Whittington’s address .. 
Commissioner Barry’s paper .... 
Death of Union Centarl men .. 
Findings in a life case .............. 
Ohio National Life to begin soon .... 
Value of larger premiums .......... 
Julius Bohn with Illinois Life 
Assignment of a life policy 


CASUALTY 
Recent casualty decisions ........... 20 
Workmen’s compensation movement.. 20 
Committee on frills reports 
Missouri companies merged 
Organizing an accident fraternal ..... 22 
Iowa supreme court defines beneficiaries 22 
Nebraska resident agent law construed 23 
Claim men in convention 
To protect automobile owners 





ee 
WABI A HOO 





Penniman sells much stock .......... 24 
Hardison discusses reserves .......... 24 





Mars E. Wacar, President. 


The Western Reserve Insurance Company 


Of Cleweland, Ohio 


Rosert E,. Goocs, Secretary 





STATEMENT OF JANUARY 1, 1910 


a Sree RRC RI, a hai abcd Sse maaan nae y.ae baad ail $483,156.40 
ER CEE IE ET TER OTE EE Te 131,811.56 
nn. 400 Siesta d Wheat Soca is <vlease fears ane awas 25,034.07 
es od ata mn ecaevesk= shaded Baers tecebeaeaen 3,750.00 
SE co veccavecescecusbccbecdsentecsasone ers Ssriewatan 250,000.00 
Net Surplus........-- hidkubbleviesisdbientenentoattonnnsexudae 














TECUMSEH 
CHIEF OF THE SHAWNEES 





KEEP GOOD COMPAN} 
WE WILL FURNISH THE GOOD COMPANY 
IF YOU WILL FURNISH THE GOOD AGENT 


The Shawnee Fire Insurance Co. 


TOPEKA, KANSAS 


A record of success for over a quarter of a century 
Losses paid, over $4,500,000.00 
Assets, over . . 1,500,000.00 
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Fidelity-Phenix Fire 
Insurance Company 
of New York 


@ Fidelity, says Webster, 
means faithfulness, loyalty, 
honesty. 


@ Phenix is an emblem of 
that which fire is unable to 
conquer. 


@ Agents agree that the 
Fidelity-Phenix is well 
named. 


Home Office 
46 Cedar Street, 
New York 


Western Office 
205 La Salle Street, 
Chicago 


Henry Evans, President 








Fidelity (Fire) 
Underwriters 
of New York 


q It is a good many years since 
the United States took her com- 
manding place among the na- 
tions as a “‘world power.” 


q@ It is only a few months since 
the Fidelity Underwriters raised 
their business banner, but 
already the Fidelity Underwriters 
are acclaimed as a “‘world power”’ 
in fire insurance. 


@ A Fidelity Underwriters agent 
is, in turn, himself a power. 

@ The policies are issued by The Con- 
tinental (Fire) Insurance Company and 
the Fidelity-Phenix Fire Insurance 
Company of New York, each assuming 
half the liability. 


Home Office 
46 Cedar Street, New York 


Western Office 
280 La Salle Street, - - New York 











MARSHALL S. DRIGGS, President 


F. H. WAY, Sec’y 
——ORGANIZED 1853-——— 


Williamsburgh City Fire Insurance Company 


150 Broadway, New York 


F. H. DOUGLASS, Gen. Agt. 


Assets ......... cititnetnbbeheienneseeawiie $2,787,066.18 
Liabilities, except Capital ...............+++- 1,747,294.13 
Policyholders’ Surplus....... inscad dice 1 ,040,522.05 


F,. M. GUND, Manager Western Department 
FREEPORT, ILL. 
BRUMMEL BROS., Cook County Managers, 153 La Salle St., Chicago 
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PHILADELPHIA UNDERWRITERS’ POLICIES 


Are ot Unquestionable Reliability, being underwritten and guaranteed by the Insur- 
ance Company of North America and the Fire Association of Philadelphia, two 
of the Oldest and Most Prominent Institutions of the kind in the Country. Agents 
can have nothing better in the line of Fire and Lightning, or Tornado Insurance, to 


offer to their patrons. 


OFFICE OF WESTERN DEPARTMENT, ERIE, PA. 
J. F. DOWNING, General Agent, W. B. FLICKINGER and W. S. FOSTER, Ass’t Gen’l Agts. 
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IS GREAT GAME OF GRAFT 


PUBLIC ADJUSTERS’ METHODS 
Have Brokers, Firemen and Engine 
Chasers Helping Them Gather 
In the Business 





(Prom a Staff Correspondent) 

New York, Sept. 5—Anent the dis- 
cussion now prevailing as to the prac- 
tices of public adjusters in several of 
the large cities and particularly in New 
York, the idea has been broached for 
the licensing of all such brokers on 
fire losses by the insurance department. 
One well-known underwriter stated 
that he thought that a law to this ef- 
fect would be quite as much to the 
point as one licensing brokers. 

He argued that it was just as rea- 
sonable to license the man who gets 
his rake-off from the loss settlement 
as to require this of the agent or the 
broker who places the business orig- 
inally. His argument that such a prac- 
tice would tend to discourage bad prac- 
tices regarding the settlement of losses 
appears sound, when it is considered 
that it could be made possible for the 
license to be forfeited in cases of de- 
ception or fraud. By making the fee 
large enough the number could be re- 
stricted and the business placed on a 
more reputable level than it is at 
present. 

Brokers Close to Public Adjusters 

The discussion of the abuses to 
which the business is subjected very 
frequently through the agency of the 
adjusters for the assured has brought 
out many new points of interest. It 
is Yenably stated that many brokers 
have working agreements with pub- 
lic adjusters by which they are able 
also to profit from the money paid 
by the companies for a loss. When it 
is considered that on small losses—say 
anywhere up to $5,000—the adjusters 
charge as high as 5 percent it will read- 
ily be seen what a profitable business 
adjusting is. On large losses the per- 
centage is not as high, but it is fre- 
quently 2 percent and often 2% or 3 
percent. When it is considered, that 
often one-half of the public adjuster’s 
fee goes to the broker for the assured, 
it can readily be seen how the graft is 
divided up. 

High Fees Are Charged 

The whole force of the adjuster’s 
argument is contained in his oft re- 
peated assertion that the companies 
will not deal fairly with the assured 
unless he has someone to look after 
his interest and in his statement that 
he can “fix things up” as he knows 
so well personally the men behind who 
will give him better terms than any- 
one else. Of course many an anxious 
loss claimant falls for the argument 
and pays accordingly. 

It is a common practice for the ad- 
juster to go back to the assured after 
he has started proceedings with the 
company for the adjustment of the loss. 
telling his customer that the case has 
many perplexities and some _ weak 
points on which he will have to use 
much influence in “fixing.” Accordingly 
it will be necessary for the assured to 
pay a higher percentage, say 10 per- 
cent, which extra fee it is made clear 
will cover “expenses.” This expense 
item is made to cover a multitude of 
sins and furnishes an extra rake-off for 
the adjuster when he sends in his bill 
to the assured. What the adjuster for 
the assured cannot get in fees he 
charges to expenses and the assured, 
who is glad to get anything from the 
company after the terrible tales he has 
heard, usually stands the extra gouge. 

Smoke Damage Is Expensive 

Smoke damage is another element 
which the public adjuster makes the 
most of and the companies often find 
this feature played up for as much as 
40 percent additional on the loss. Per- 
haps the assured feels that $2,500 is 
adequate to reimburse him for loss in 
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a fire and the public adjuster himself 
cannot see how it can be stretched any 
larger. He at once persuades the mer- 
chant that his goods have been ruined 
by smoke, knowing that it is very hard 
for a company to controvert this argu- 
ment on certain kinds of stock. The 
adjuster has been known to arrange to 
be paid by his customer a fat per- 
centage if he can make the insurance 
companies pay extra for this sort of 
damage which is frequently theoretical. 
Fire Engine Chasers 

A large number of adjusters for the 
assured have a corps of assistants de- 
tailed to watch fire houses and who 
hasten to the scene of the various fires 
to which the engine companies respond 
so as to be on the ground and persuade 
the insured to patronize their princi- 
pal. They are paid for this kind of 
work on a commission basis, so it is 
needless to say that they do not neglect 
to follow up all clues for business, 
much the same as do the employes of 
ambulance chasing attorneys who plead 
for the case being placed in their law- 
yer’s hands as they bargain with the 
man in the ambulance who is being 
removed to the hospital. 

Piremen as Pluggers 

Another way to secure business is to 
have a member of the fire patrol or 
salvage corps or even a fireman in their 
pay, who apparently with disinterested 
forethought for the unfortunate who 
has been burned out, advise the as- 
sured to employ such and such an ad- 
juster if they want to have their loss 
settled promptly. 

In cases where the assured has vio- 
lated the conditions of the policy and 
knows it, the adjuster has an easy 
mark as he represents to the insured that 
should the circumstances of the fire be- 
come known to the company his in- 
surance would be valueless, but of 
course the services of the adjuster can 
be secured to influence the company 
to disregard the stipulations in the 
policy. 

There is no doubt that many public 
adjusters could not make a decent liv- 
ing if the insured was not as dishonest 
as themselves, for many merchants 
seem to believe that the fire insurance 
companies are a legitimate prey in case 
they have a fire. Persuading a com- 
pany to pay more than a righteous loss 
is not looked upon as stealing by such 
business men. 

Companies Afraid to Protest 


Asked why the companies did not 
take more pains to expose existing 
conditions, the reply was given by one 
company official that doing such a 
thing only made the case against the 
company all the stronger injthe eye 
of the insured, as the adjuster was 
quick to point out the fact that the 
protests of the companies against their 
system was but a further evidence of 
the company’s unwillingness to pay and 
the need of securing a representative to 
look after the rights of the policy- 
holder. 

The system is much stronger in New 
York city than in other large cities 
probably because of the large foreign 
element, which is led to think that they 
have no protection under the law un- 





less someone is on hand to champion 


their interests who has a practical 
knowledge of the wiles of the insur- 
ance companies. 

The possibilities of great profits in 
the business have attracted to it many 
men who find it much easier to live 
by their wits than by the work of their 
hands and as long as fires continue 
and companies are made to pay for 
them, the chances for gain by hook or | 
crook are correspondingly large. 








Examine the United 

The New York department is exam- 
ining the United Insurance Company 
of Arizona, the fifty million dollar com- 
pany which has been engaged for a 
long time in scraping up enough money 
to start a $200,000 fire company under 
the laws of New York. Recent New 
York legislation gives the department 
supervision over promotions in that 
state. 





HAS SLIM CHANCE FOR PLACE 





Believed That Superintendent Hotch- 
kiss Is Practically Eliminated in 
New York Gubernatorial Race 





New York, Sept. 6—(Special)—Close 
observers of the political situation here 
now believe that Superintendent Hotch- 
kiss has a very slim chance of becoming 
governor of New York state. This is 
not because of the fact that he might 
not be an acceptable candidate to the 
insurance interests, but because the 
chances of the Republicans electing a 
governor here this fall seem problem- 
atical. 

However, the results of the legisla- 
tive probe into corrupt practices which 
will include the insurance investigation 
may bring the superintendent into the 
limelight more than his followers now 
hope for, and such being the case, there 
might be a chance of his riding into 
the governor’s chair on his insurance 
record. There is no doubt that the 
superintendent in his various acts relat- 
ing to insurance has made some ene- 
mies, but on the other hand there are 
many underwriters who appreciate the 
high plane on which he has placed the 
department and incidentally the con- 
duct of the business, and who would 
accordingly feel that his frequent con- 
siderate treatment of the companies 
warranted recognition. 

The weak part of any campaign 
which Mr. Hotchkiss might make, how- 
ever, would be that he would probably 
lack the backing of any party machine 
as the politicians who are members of 
the “Old Guard” would not be willing 
to take a chance of gaining any favors 
from another reform governor like Mr. 
Hughes. The latter’s candidature was 
rather forced on them and they have 
been paying the penalty for their care- 
lessness through four lean years. These 
practical politicians therefore could not 
be counted on to support Mr. Hotch- 
kiss, who has naturally been a follower 
of the Hughes reform camp. 

One intimate friend said recently that 
he had privately advised the superin- 
tendent not to let his name be used 
for the office as he thought his chances 
of success were so poor. Nevertheless, 





if the superintendent should be prom- 





inently brought out in the forthcoming 
investigation, his chances of securing 
the Republican nomination would be 
considerably increased. This is made 
possible as Alfred Hurrell, the legal ad- 
viser of the department, has been re- 
tained as assistant counsel for the in- 
vestigation, thereby insuring the super- 
intendent and the department as well 
an insight into the proceedings. 
NEW JERSEY MAN FOR GOVERNOR 
Probably the most talked of man 
for the Republican nominee for gov- 
ernor of New Jersey at the present time 
is Vivian M. Lewis, insurance commis- 
sioner of that state, who has always 
been more or less in the political lime- 
light even previous to his appointment 
to his present position by Governor 
Fort. Mr. Lewis is not being supported 
for the office by reason of his insurance 
record, for that has been of rather a 
negligible quantity, not through any 
fault of his own, but simply because 
no striking issues have come to his at- 
tention. His political record, however, 
has been uniformly clean, and his 
chances for election should be good. 
His candidature is looked on as very 
possibly eliminating Senator Freling- 
huysen, of Jameson & Frelinghuysen, 
who has for some time been mentioned 
as a posible candidate. 





| Changes in the Field 


J. R. Criley 

J. R. Criley of Ottumwa, Ia., a mem- 
ber of the local agency firm of E. B 
Criley & Son, has been appointed spe- 
cial agent of the Northwestern Under- 
writers for Illinois and Indiana. Mr. 
Criley at one time was special for the 
Security of Connecticut in Iowa. 








George A. Bailey 
George A. Bailey, secretary of the 
Freeholders of Topeka, which re- 
insured in the Firemens, has been ap- 
pointed state agent of the Firemens for 
Kansas and Oklahoma, maintaining an 
office at Topeka. 





J. A. Henderson—W., E. De Lamar 

James A. Henderson, who has been 
covering the southern part of Arkansas 
for Gross R. Scruggs & Co., has been 
given the entire state and W. E. De 
Lamar, who has had northern Arkansas, 
with headquarters at Fort Smith, has 
been transferred to eastern Texas. Mr. 
Henderson has been special agent for 
Gross R. Scruggs & Co., in that terri- 
tory for the past three years. 





Hans Miller, deputy commissioner of 
North Dakota, has resigned and will be- 
come state agent of a life company at 
Portland, Oregon. It is also announced 
that he will soon be married to a Port- 
land girl. 





Henry V. Ogden, formerly manager for 
the Liverpool & London & Globe, with 
offices in New Orleans, but who has been 
a resident of Milwaukee for several 
years, died recently at his home, aged 
88 years. He is survived by a widow and 
three children. 
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News About Companies 








Western & Atlantic 
Announcement has been made that 
the Western & Atlantic of Nashville 
has practically completed organization, 
and will enter Kentucky and Alabama 
at once. 





New Jersey Fire 

Recent addition to the organization 
board for the New Jersey Fire, or- 
ganizing at Newark, N. J., are as fol- 
lows: Israel G. Adams, of Chas. R. 
Adams & Co., Atlantic City; George 
W. Jagle, president, J. J. Hockenjos 
Co., paints, Newark; R. W. Jones, Jr., 
vice-president, the National Reserve 
Bank, N. Y.; Robert L. Smith, vice- 
president, Carnegie Trust Company, 
New York. 





Scranton Fire 

Whilden & Hancock of New York, 
have been appointed managing under- 
writers, exclusive of Pennsylvania for 
the Scranton Fire of Scranton, Pa., the 
arrangement taking effect at once. 
Application has been made by the 
Scranton for an examination by the 
Pennsylvania department for the pur- 
pose of making application to enter 
Illinois, Minnesota, New Jersey, Ohio, 
Tennesee -and other states under the 
management of Whilden & Hancock. 





Alliance of London 

It is stated that the Alliance of Lon- 
don is again considering the question 
of re-entering the United States. W. 
Peel Dawson, of the Alliance, is now 
in this country and it is said that 
General Manager Robert Lewis will 
come over shortly to look into condi- 
tions. 





Farmers & Merchants 

The Farmers & Merchants. of 
Nebraska, which is increasing its capital, 
expects to certify to $100,000 addi- 
tional by Jan. 1, this giving it $300,000. 
The stock is being sold two for one, a 
number of the company’s agents agree- 
ing to make purchases. Eventually the 
Farmers & Merchants will have $500,- 
000 capital. More will be paid in next 
year. 





New Runaway Hazard 


The following emanates from Hol- 
land, Mich.: 

Breaking away from their driver, the 
frightened team of horses ran against 


WANTED 


Special agent for Nebraska and 
South Dakota by American fire 
insurance company (union). 
Address, stating experience, 
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SPECIAL FACILITIES 


For Insuring Surplus Lines with 
Leading American. British and 
Continental Companies and 
at London Lloyds. 





. 
ESTABLISHED 26 YEARS 


CHARLES BROCK-JONES & CO. 
INSURANCE BROKERS 


150 LA SALLE STREET 
CHICAGO 


STANDS FIRST AMONG AMERICAN COMPANIES FOR LENGTH OF SERVICE AND LOSSES PAID 
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Insurance Company of North America 


of the CITY OF PHILADELPHIA, PA. 


FOUNDED IN 1792 


OLDEST OF AMERICAN COMPANIES 


WRITES Fire, Marine, Inland, Automobile, Tourist, Rent, Leasehold, Tornado, 








Parcels Post, Motor Boat, Use and Occupancy, and Perpetual Insurance 








OPERATES A FARM DEPARTMENT 


WHEN THE NORTH AMERICA WAS FOUNDED IN 1792 GEORGE WASHINGTON WAS PRESIDENT 


WESTERN DEPARTMENT, 125 Monroe Street, CHICAGO 


W. N. JOHNSON, General Agent B. L. WEST, Asst. Gen. Agt 





a guy wire and pulled down the big 
smokestack of the West Michigan 
Furniture factory. The heavy metal 
crashed through the roof and dis- 
arranged the automatic sprinkling ap- 
paratus, flooding a portion of the build- 
ing. The damage is considerable and 
200 men are temporarily idle. 





August Fire Loss 

The fire loss of the United States 
and Canada in August totals $21,570,550, 
according to the Journal of Commerce. 
The following table represents a com- 
parison of the losses of August, 1910, 
with those of the same month in 1908 
and.1909, together with the losses by 
months: 


1908 1909 ~ 
Jan .$ 29,582,000 $ 22,735,000 $ 


15,175,400 
Fe 18,489,700 16,131,000 15,489,350 
Mar 16,723,300 13,795,400 18,465,550 
April 26,009,000 19,345,300 18,091,800 
May 15,181,150 17,360,400 18,823,200 
June 19,512,000 14,435,900 13,183,600 
July. 15,323,750 15,830,900 26,847,900 
Aug. 23,123,000 16,423,000 21,570,550 





Total $163.943,900 $136,056,900 $146,647,350 

August follows July this year in exhib- 
iting a material increase in the fire waste 
over the same month in 1909. The forest 
fires in the northwest are responsible in 
a great measure for the increase last 
month. These fires, however, do not re- 
sult in insurance loss in like proportion 
to other fires, since only the lumber plants 
and villages in their path as a rule are 
insured. 


WANTED Young man (21) for 


clerical work in 
Western Department of Fire Insur- 
ance Co. Address stating age, ex- 
perience and salary expected. Ad- 
dress Clerk, 100-W, care The Western 
Underwriter. 


SVEA 


FIRE AND LIFE INSURANCE CO., Ltd. 


Gothenburg, Sweden. 
Est. 1866. 











Agencies wanted throughout Illinois, 
Wisconsin, Minnesota, Indiana, 
Michigan, Nebraska, 
Missouri, Kentucky. 


M. L. DUNCAN 


United States Manager 
100 William Street, NEW YORE 





Our Cook County Inspection 
Service is proving effective 
and satisfactory to the com- 
panies receiving it. 


Why not yours? 


NATIONAL INSPECTION 
COMPANY 


184 La Salle Street CHICAGO 


CALIFORNIA INSURANCE COMPANY 


OF SAN FRANCISCO 


W. E. DEAN, President CHARTERED 1061 £0. W. BROOKS, Secretary 


Capital Stock - - - - $400,000 
Assets - - - - - $1,144,803.31 
Surplus to Policyholders $593,925.22 


Losses Paid in San Francisco Fire $2,550,000 without discount 


HENRY J. WOESSNER 
MANAGER WESTERN DEPARTMENT 
171 La Sallie Street, Chicago 


Agents wanted in Illinois, Indiana, Michigan, Wisconsin 
Minnesota, Missouri and Ohio. 


INCORPORATED 1886 


The Commonwealth Insurance Co: 


of Rew Work 








TOTAL ASSETS, - - . - - : - - $2,108,185.03 
PAID-UP CASH CAPITAL, - - : - - - 500,000.00 
NET SURPLUS AS TO POLICYHOLDERS, - ° 1,534,510.90 





£. G. RICHARDS, President 
J. F. HASTINGS, Vice-President 


JOHN J. HENRY, Pres. 


JAMES IF. JOSEPH, Vice-President 
CHARLES E. CASE, Secretary 


GEORGE F. REEVE, Vice-Pres. CHARLES M. HENRY, Sec’y 
“A MILLION-DOLLAR COMPANY”’ 


Ofe CW ait J Co. 


NEWARK WN. J. 
Statement January {, 1910 








Se per eee .. .-$1,075,013.650 Net Surplus ............... $457,845.00 
Increase in Assets ........ 093. Increase in Net Surplus..... 59,630.84 
ar 617,168.50 Surplus te Policyholders..... 707,845.00 


CARROLL L. DE WITT, General Agent, 153 La Salle Street, CHICAGO 


Reliable Surplus Line Insurance 


Representing as we do the following well known Companies, 
Agents are guaranteed that all Surplus Lines placed with us will receive the 
same careful and honest handling that has made this office one of the best 
known and most reliable in the West. 


North River Insurance Company of New York 
Nassau Fire Insurance Company of New York 
Empire City Fire Insurance Company of New York 
Peter Cooper Fire Insurance Company of New York 
United States Fire Insurance Company of New York 
New Amsterdam Fire Insurance Company of New York 
GOOD SURPLUS LINES SOLICITED AND PROMPT SERVICE GUARANTEED 


R.W. HOSMER & CO., “Sizer” Chicago 
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AS VIEWED FROM CHICAGO 


ATTORNEY MOONEY TO HAVE PAPER 

J. W. Mooney of Columbus, Ohio, the 
well known attorney, who has given 
considerable attention to insurance 
practice, has accepted a place on the 
program of the Fire Underwriters’ As- 
sociation of the Northwest. Mr. Moon- 
ey is a gifted speaker and will add to 
the interest of the meeting. 

Mr. Mooney’s subject will be “Fire 
Insurance Jurisprudence and Its De- 
velopment.” State Fire Marshal C. J. 
Doyle, of Illinois, will talk on “The 
Relationship of the State Fire Marshal’s 
Office to the Reduction of the Fire 
Waste.” The subject to be treated by 
Secretary F. H. Wentworth of the Na- 
tional Fire Protection Association is 
“The Significance of the Fire Waste.” 
George E. Bruen, superintendent of the 
electrical department of the National 
3oard, will have as his theme, “Theory 
and Practice in Electrical Inspections.” 
Assistant Manager W. A. Blodgett of 
the Springfield has taken “Practices” 
as his subject. 

President C. T. Deatrick was in Chi- 
cago this week putting the finishing 
touches on the program and making 
final arrangements for ethe meeting. 
This year the treasurer and his as- 
sistants will have quarters on the floor 
below the meeting hall in order to 
prevent confusion and noise. If state 
headquarters are established on the 
floor below, it will form the active out- 
side center of the association’s activi- 
ties. The secretary and president will 
have rooms on this floor, also. 

MINN-DAKO-WIS MEETING 

The annual meeting of the Minn- 
dako-wis Tribe will be held this year 
in Chicago on the evening of Oct. 6, 
the last day of the Northwest meeting. 
This will give those who are members 
of the Blue Goose an opportunity of 
attending the grand nest initiation the 
evening previous. 

* 7 . 


PREPARE FOR BLUE GOOSE MEETING 


Chirman John F. Stafford of the 
entertainment committee of the grand 
nest of the Blue Goose was in Chicago 
Saturday, attending to the final arrange- 
ments with the Hotel La Salle for 
holding the initiation contest on the 
evening of the Oct. 5, the first day of 
the Northwest meeting. Far better 
arrangements will be made to accom- 
modate the ganders than were possible 
last year. The Colorado pond in im- 
posing ritual will install the newly 
elected grand officers. After the most 
loyal grand gander has given the obli- 
gation to the goslings, the Wisconsin, 
Michigan and  Louisana-Mississippi 
ponds will each take their turn in in- 
troducing a candidate into the sacred 
mysteries. 

Chairman Carroll L. De Witt, of the 
Illinois pond banquet committee, ex- 
pects to have a notable array of Blue 
Goose talent on the speaking program. 
This banquet will be in compliment to 
the grand officers and will be held at 
the La Salle hotel, Oct. 4. 


* * * 





ADDITIONAL CHICAGO PREMIUMS 


The following are Chicago premium 
returns made since last week: 


Premiums 
910 1909 

Albany MAS eer eee re $36,826 $34,382 
Equitable F. & M......... 35,173 45,790 
i | eS ForPraeSeaeeee 66,629 67,020 
a ® eaaee 40,407 37,318 
SS A, aera 21,956 20,585 
ts DED Se ciccwdewee 14,114 10,116 
BONNE POUR, pc ecccsescus 38,792 19,760 
7 Aer 75,221 70,421 
Wmsburgh City .......... 67,199 64,200 


CLEAR SPACE CLAUSE 

Among the special subjects to be 
treated of at the union meeting, next 
week, “The Clear Space Clause in Min- 
nesota,” by . N. Johnson, general 
agent of the North America, promises 
to interest the members generally, and 
the hope is expressed that some action 
may be suggested which will, in a 














A Policy placed in the 
ROYAL seldom leaves 
its books. Itis a tower 
of strength, especially 
during troublous times 











THE WORLD'S GREATEST FIRE COMPANY 


~ ROYAL 


The National Credit Men’s Association said of the 
ROYAL’S settlement of San Francisco Claims: 


“Settled in full promptly on adjustment without cash discount. 
Gross Joss was about Six Million Seven Hundred Thousand Dollars. 





LAWBROS.,Mgrs, 
Western Department 
ROYAL INS. BLDG. 
169 Jackson Blvd. 
Chicago 





Its loss was heavy, and the company is highly commended. 
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panies under the present standard form. 

The stipulation in the clause, allow- 
ing assured to violate the clear space 
upon payment of additional premium 
is the chief objection and differs from 
the clause used elsewhere which voids 
the policy if the agreed clear space is 
not maintained. 

ee @ 
TORRENT’S TERRIBLE TALE 
A Chicago department recently had 
proof of loss sent in on a claim for a 
mule. The assured states she had con- 
sulted her attorney and he had drawn 
up the following affidavit: 

The affiant, , states that her 
Mule that was Insured in Your Company, 
and that was killed by Lightning, was 
last seen A live on the 28th day of July, 
1910, at about 7 O'clock P. M. standing 
under a large tree near the bank on Jen- 
ings Creek, and at that hour on the 28th 
day of July, 1910. 

The Elements were dark, 
were heavy. 

Soon thereafter the rain began to fall 
with its great power. i 

Thunders was rolling and bursting in 
the Clouds. 

Strokes of Lightning was contii.uously 
falling upon earthly objects below, day- 
light broke on the morning of the 29th of 
July, only to find the great Oak that stood 
in the pasture on the bank of the Creek, 
and under which our Mule used to stand 
torne to pieces, by the great stroke of 
lightning, and the swift waters of Jen- 
nings Creek, angry and mad, from the 
great rain fall of the night before, and 
flowing at a depth of about 12 or 14ft 
all over the Creek Bottom, and surround- 
ing the tree that was torn to pieces by 
the great strokes of lightning, and under 
which our Mule stood the night before 
peacefully and quite until death came 





the Clouds 


tore the tree to pieces and laid our Mule 
to rest, only to wait until the deep waters 
should cover him and hide him beneath 
our sight, and we could only wait for the 
mad and angry stream to run away to find 
our Mule lodged in a drift, on the morn 
of the 31 of July, 1910. 

. . . 


DERAMSHOP BOND INDEMNITY 

The expense of litigation and the 
judgments rendered for violation of the 
dram shop act are becoming heavier 
each year. Brokers in Chicago are see- 
ing the opportunity of securing dram 
shop indemnity bonds. Some figures 
have been compiled from the records 


Association, which has jurisdiction only 


prise nearly all the saloon kepers. In 
criminal cases the association employs 
attorneys and pays fines and costs. In 
civil cases legal advice only is fur- 
nished. For the year ending June 26, 
1908, the association shows 27 suits 
and $429,000 claim damages with a 
membership of 4,859. For the year 
ending June 29, 1909, there were 48 
cases pending with claims of $796,000 
asked. There were a membership of 
4,110. For the year ending June 22, 1910, 
there were 54 suits pending with claims 
of -$817,000, and a still lower member- 
ship. In addition there attorney's fees 
of $8,494. 

Summarizing the three years, the 
membership of the association has de- 
creased 25 per cent, thus throwing on 
those left higher assessments; the num- 
ber of suits has increased over 100 per 
cent and the claims have increased over 
90 per cent. 

* * 

Geo. W. Roberts & Son have incor- 

porated their insurance business in Chi- 





measure, offset the burden on com- 


cago, the capital being $5,000. 


——— 


WILLIS S. HERRICK BENJAMIN AUERBACB 


Herrick & Auerbach 


(Successors to R. J. O. HUNTER & CO.) 


Managers of the Western Department 


The Mechanics Insurance Co., of Philadelphia 


INCORPORATED 1854 


Pittsburgh Insurance Co., of Pittsburgh 


INCORPORATED 1851 


Lumbermens Insurance Co., of Philadelphia 


INCORPORATED 1873 


German Fire Insurance Co., of Wheeling 


INCORPORATED 1867 


GOOD ACENTS WANTED 
CHAS. E. MANN, EXECYTIVE SPECIAL 
189 LA SALLE STREET CHICACO, ILL. 


AGE eivs PROGRESSIVENESS 


In these days of changing and doubtful companies, it pays 
a local agency to build its business permanently. 


The Girard Fire & Marine Insurance Company 














from the mighty stroke of lightning and | 


of the District of Cook Liquor Dealers | 


in Cook County, IIll., and does not com- | 


OF PHILADELPHIA 
Began business in 1853. It has $500,000 capital, $2,446,693.83 assets, and $908,212.49 
—— surplus. 
et losses paid in San Francisco, $735,786.18. Total losses paid up to December 
: 31, 1909, $8,948,081.27. 
It is extending its western plant and any agent who desires a well seasoned, well 
tried company, should address 


* W. E. ROLLO & SON, Western Managers 
159 La Salle Street CHICAGO, ILL. 


Henry P. Magill @ Company 


GENERAL AGENTS AND MANAGERS 
184 La Salle St., Chicago, Illinois 


| Louisville Insurance Co., - : - . - Established 1872 

| Monongahela of Pittsburg, - - - - - Established 1854 

| Standard Fire of Iowa, - - - - - Established 1904 
AGENTS WANTED WHERE NOT REPRESENTED 


Additional Companies for Re-insurance of Over-Lines 
| for Conservative Companies 
| Central National Fire of Chicago, - - - - 
| Central Manufacturers’ Mutual of Van Wert, - - 
| Hawkeye of Des Moines, - - - - - 


| 


| London Mutual of Toronto, - - - - - 








Established 1909 
Established 1876 
Established 1865 
Established 1859 
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Do You Need a Fire Insurance Company? 


The Metropolitan Fire Insurance Go. 


of Chicago is seeking reliable agents in the 
states of Illinois, Indiana, Michigan, 
Minnesota, Missouri, Ohio and Wisconsin. 

On account of extensive reinsurance facili- 
ties it is able to write LARGE LINBS on all 
classes of acceptable risks. LIBERAL COM- 
MISSION arrangements to desirable agents. 

Address all communications to 


Metropolitan Fire Insurance Co. John Naghten & Co. 


159 La Salle St., CHICAGO General Managers 
Cepital, $200,000 Established 1868 
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OHIO AND WEST VIRGINIA 


PROSPECTS GROW BRIGHTER 


District Along Ohio River May Be- 
come Good Underwriting Terri- 
tory as River is Improved 


Marietta, Ohio, Sept. 6—(Special 
Correspondence)—The great work be- 
ing done by the government in im- 
proving the Ohio river is likely to have 
a considerable effect upon fire under- 
writing conditions in that part of Ohio 
skirting the river. 

Ever since navigation on the river 
became uncertain years ago, a number 
of towns along it have been at a stand- 
still. There have been exceptions, it is 
true, but this has been the general con- 
dition. Some even declined business- 
wise and industries which once had 
flourished fell somewhat into decay. 
This gave rise to a moral hazard which 
made it obligatory upon the companies 
to be very careful in the selection of 
their business. 

In the old river days the cities built 
up along the river fronts. Later the 
railroads came in and in a number of 
places the business center moved up 
on the “bench” along the railroad. Of 
late the interurban lines have started 
still new business centers in some 
places and the old buildings along the 
river are now removed several blocks 
from the real business centers and are 
vacant and falling into decay, and sub- 
ject to the depredations of the “river 
rats”’—the migratory citizens who in- 
habit houseboats. 

When the government’s work is com- 
pleted and a navigable channel at all 
seasons assured in the river, many of 
these towns will probably take on new 
life and the old buildings along the 
river front become valuable again for 

warehouses or other purposes. With 
cheap transportation it will be possible 
to develop resources of the river terri- 
tory and give these towns a better 
country behind them. 

Whether any change will come in 
the farm insurance situation is a ques- 
tion. At present scarcely a stock com- 
pany is writing farm insurance in the 
two tiers of counties along the river in 
southeastern Ohio. Most of this is a 
hilly district not well adapted to gen- 
eral agriculture. In late years there 
has been a movement of some impor- 
tance in the direction of orcharding and 
other special lines for which the dis- 
trict is better adapted and this may 

cause it to flourish to an extent to be- 
come attractive to the farm insurance 
companies. 














May Yet Have Salaried Man 

The question of a salaried secretary 
for the Cincinnati Fire Underwriters 
Club, although it has lain quietly for 
some time, has not grown cold. The 
fact that the proposition of hiring a 
well known state agent for the position 
at $3,600 a year was turned down by 
the club does not mean that Cincinnati 
agents are against the idea of a salaried 
secretary, or that such a functionary 
is unnecessary. A number of things 
were factors in defeating the proposi- 
tion, chief of which was the expense. 
Besides the salary proposed would be 
certain additional office expense, which 
it is thought would run up the total 
to almost $5,000, and this was consid- 
ered too great by a number of agents. 

A meeting of the governing com- 
mittee will be called shortly and this 
question will be among those taken 
up. No meetings have been held for 
over a month, owing to the fact that 
a number were taking théir vacations. 
If the governng committee can find a 
man able to handle the job at a smaller 
salary, there is little doubt that the 
club will endorse its action. 





Farm Companies in Demand 
The Central National of Chicago is 
increasing its plant in Ohio very satis- 
factorily. The fact that the company 
writes farm business is securing for it 





Sixticth Anniwersary Year 





THE NATIONAL INSURANCE COMPANY 


OF CINCINNATI 


has been continuously in business since 1851 
and has paid OVER TWO MILLIONS in losses 





AGENTS WANTED IN OHIO 


G. W. POHLMAN, Jr., President 


E. A. WINTER, Secretary 





a good place in a number of agencies 
that already have as many general com- 
panies as they need, but have not had 
—— facilities. 

The demand for farm companies con- 
tinues in Ohio. Although, in addition 
to the Ohio Farmers and Home of New 
York, which do the largest business, 
the Connecticut, Aetna, New York, 
Underwriters, German American, Cam- 
den and Shawnee are doing a consid- 
erable farm business, there are not 
enough to go around among the many 
agents that want a farm company. 





Agents Selling Apparatus 

Those who are familiar with the 
Ohio field report that it is somewhat 
surprising to note the number of local 
fire agents who have taken agencies 
for fire extinguishers or other fire pre- 
ventive apparatus. One agent in Zanes- 
ville is said to have sold over two hun- 
dred fire extinguishers already this 
year. At Dayton the Pyrene Company 
is in the fire prevention business in 
a large way in addition to conducting 
a local agency. The agents evidently 
are waking up to the fact that while 
they are improving their fire business 
they may as well make some money by 
furnishing the means of improvement. 





Considerable Unionizing Going on 

Considerable unionizing is said to be 
going on in Ohio at the present time. 
For a while it was reported that there 
was a strong tendency towards non- 
unionization or mixing, due to the fact 
that agents could get nonunion com- 
panies that would carry all their busi- 
ness and from some they could get 
excess commissions, and from others 
more liberty as regards forms and un- 
derwriting practices. With the organiza- 
tion of the Western Insurance Bureau, 
however, the situation has changed. 
With so much mercantile and special 
hazard business in the state, Ohio 
agents must have companies that will 
carry good lines on these classes. 
Nearly all such companies belong to 
the union or the bureau, and as soon 
as the commission rule of the latter 
is put in force in Ohio there will be no 
excess commissions paid by the com- 
panies of either organization in the 
state outside of Cincinnati and Cleve- 
land, 

Under these conditions it will be up 
to the leading agents to choose 
whether they will conduct union or 
bureau agencies, or mix their agencies 
and get only 15 percent from their 
union companies. With the unionizing 
of the Continental and the Fidelity 
Underwriters it appears that a num- 
ber of agents have decided to unionize. 





Good Results from Inspection 
The Ohio mutuals report most satis- 
factory results arising from their em- 
ployment of a joint inspector to go 
over their business. Losses are said to 
have been reduced to an extent which 
fully justifies the expense. 





Teutonia’s Home Office 
The Teutonia of Dayton expects to 
be in its new home office within a few 
weeks. The building, now nearing com- 
pletion, is a two-story structure built 
for the company’s cxclusive use. It is 





R. P. CHEW, President R. W. ALEXANDER, Secretary 





Cash Capital Surplus to 
Policyholders 


$200,000 
$284,043.08 


NS UARANIOR; OOMRANT 


GHARLES TOWN, WEST VIRGINIA. 


For agencies in West Virginia, Virginia, Maryland, Pennsylvania, New 
York and Ohio, Address Home Office. 
C. P. Kellerman, Secretary 


77 a 


Organized 1s%68 





W. Steinmeyer, President C. B, Reiter, Assistant Secretary 







Fire Ineurance Company, Pittsburgh, Pa. 


Assets $1,465,180.06 Capital $200,000.00 Surplus $491,087.88 
WM. FEILER, General Agent THOS. H. SMITH, State Agent F. L. WEAVER, Special Agent 
Illinois, Missouri and Minnesota Ohio Indiana and Michigan 
at Chicago, Ills. at Dayton, Ohio 


at Detroit, Mich. 








CONFLAGRATION PROOF 
Liverpool & London & Globe Insurance Co. 


LOSSES PAID IN THE UNITED STATES 


ONE HUNDRED AND FIFTEEN MILLION DOLLARS 


LOSSES PAID IN SAN FRANCiSCO OVER 


FOUR MILLION FIVE HUNDRED THOUSAND DOLLARS 


UNITED STATES NET ASSETS, $13,885,802.88 
UNITED STATES NET SURPLUS, 5,119,180.30 
New York Office, 45 William St. 
J. M. DE CAMP, General Agent. 


Otte, atom, ay Lema 


Northwestern Department 
205 La Salle Street, CHICAGO 
WILLIAM 8S. WARREN, Manager. 
GEO. H. MOORE, Assistant M 
HUGH R, LOUDON, Deputy Asst. Mer. 











OHIO FARMERS INSURANCE COMPANY 
LEROY, OHIO 


FIRE, yea AND TORNADO INDEMNITY 
| TATEMENT JANUARY 1, 1910 


Reser ,e for Reinsurance - $1,544,603.84 
Reserve for Losses - - = 42,600.00 
Reserve for Contingencies - 125,000.00 
Reserve for all other Liabilities - 25,490.89 

_ Net Cash Surplus - 866,283.87 
Total Assets, - ~- "$2,403,828.60 


ue. C. JOHNSON, President 
Secretary 


Organized in 1848 
Losses Paid More Than $15,000,000.00 
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said to be one of the handsomest home 
office buildings in the country and, as 
it is located on Jefferson street next to 
the fine new building of the Dayton 
Journal, it adds much to the architec- 
tural beauty of that part of the busi- 
ness district. 

The increased capital stock of the 
company has been taken by the old 
stockholders and within a few weeks 
the company will announce a paid-up 
capital of $250,000. Then it will enter 
some additional states. 





Ohio Agency Appointments 


Orient—H. S. McClure, Hillsboro. 

Pittsburgh—O. P. McGriff, Greenville. 

Royal—H. A. Redfield, Cleveland. 

Security, Ct.—W. L. Martindale, West 
Milton. 

Shawnee—J. W. Brown, Ashland; J. T. 
Journell, Urbana; J. P. McAfee, Cleve- 
land; William Boggs, Kingston; A. J. 
Stevens, Marietta; W. O. Beebe, Wooster. 

Spring Garden—S. T. Herbert and A 
G. Minehart, East Liverpool. 

Standard, Ct—W. J. Crawford, Jr., 
Cleveland. 

Teutonia, La.—J. W. Bishop, Bucyrus. 
<_<" B. Eberly, Bowling 

ree 

Atlas, Eng.—L. W. Winder, Marion. 

Boston—C. B. Eberly, Bowling Green. 

Brit. Amer.—E. H. Wilfekotter and 
Fred Hoewischer, Cincinnati. 

California—J. Brown, Ashland; C. 
E. Maxwell, Defiance; W. V. Barker, 
Zanesville; C. M. Turner, Mansfield; E. C. 
Balyeat, Van Wert; W. O. Willet, Bryan. 

Camden—W. E. Leddy, ‘Youngstown. 

City of N. Y.—F. A. Smith & Brother, 


Elyria. 
Columbia, N. J.—Edson_ Insurance 
Agency, Middletown; E. R. Vorhess, 


Woodville; E. P. Carsten, Elmore. 

Concordia—Purpus & Wissman, New 
Bremen; W. L. Martindale, West Milton; 
A. F. Gilbert, Farmersville. 

Connecticut—C. E. Dimitt, Morrow. 

Fid. Und.—Kridler & Loth, Wapakoneta, 

Equitable—B. F. Stackhouse, Salem. 

Far. & Merch.—Nance & Russell, Iron- 
ton; Prall & Horn, Bellefontaine. 

Fidelity-Phenix—A. . Aylesworth, 
Fostoria; C. B. Eberly, Bowling Green. 

Firemans—A. E. Eoffand_ S. L. McKelvy, 
Findlay; J. A. Gardner, London; H. J. 
Favorite, Tippecanoe City. 
— Pa—E. G. Lahr, Cuyahoga 

alls 

Ga. Home—Koller & Jones, Kenton. 

Ger. Amer., N. Y.—B. F. Stackhouse, 
Salem. 

Germania—W. B. West, Vienna; F. O. 
Vail, Cuyahoga Falls; Jacob Miller, Cin- 
cinnati; J. J. Clark & Co., London. 

Globe & Rut.—T. H. Sugden, Columbus; 
J. F. Rochelle, Hamilton. 

Hanover—Daniel Kenvan, Youngstown. 

Pitts. Und.—H. L. Slagel & Co., Salem. 

State of Ill.—George Croszy, Lorain, 

Mil. Mech.—Minnie W. Clark, London. 

Nassau—H. W. Wirtz, Canton. 

Natl. Union—C. E. Wolfman, Toledo. 

New Hampshire—W. M. Hannan, Cam- 
bridge. 

N. W. Natl.—M. Scherrer, Cleveland; C. 
B. Eberly, Bowling Green. 

Northern, Eng.—N. L. Belle 
Center. 

Nor. Union—F. S. Rohan, Cincinnati. 

Pennsylvania—Carrie R. Brunsman, 
Cincinnati; Catherine L. Murran, worain. 

Queen—B. F. Stackhouse, Salem; H. P. 
Montgomery, Granville; John Nestor, 
Youngstown; C. F. Clapp, Warren. 

Standard, Ct.—The Hall-Harter Insur- 
ance Agency Company, Akron. 

Union, Pitts —Henry Feuchter, Akron. 

Washington—H. G. Burke, Ashtabula; 
H. G. Brunner, Mansfield. 

Williamsburg City—Lulu Wannamaker, 
Alliance; H. W. McCurdy, Salem; G. L. 
Campbell, Niles; The Kridler Insurance 
Agency, Fremont; J. F. Hartshorn, New- 
ark; W. C. Myers, Wooster; D. C. Lloyd 
& Son, Fostoria. 


Mains, 





OHIO NOTES 


J. L. Linard at Bellaire, Ohio, has 
moved his offices into the New Clouse 
building. 

The name of the firm of Neale Bros. & 
Schryver at Cleveland, Ohio, has been 
changed to Neale Bros. & Co. 





The Pocohontas Insurance Company has 
been incorporated at Bluefield with $20,- 
000 capital. The ingorpesstere are: 
M. C. Clark, mygace. Va.; B. J. Wysor, 
Swords Creek, ib Dr. T.'N. Counts, Cc. 
2 Hayter, and 8S. E. Finney of Cleveland, 

a. 





Some take large liberty in discussing 
subjects which they are only on speaking 
terms with. 





WE ARE IN A POSITION 


to handle desirable lines located in Cincinnati 
Representing 


Aetna, Connecticut, Standard of Hart- 
ford, Empire State Surety Company 


Earls & Johansing, '** "igsa', Ps" 


MICHIGAN AND INDIANA 


EXPECT AN EARLY DECISION 











Judge Weir Has Returned From 
Europe and Ruling is Expected _ 
Within Ten Days 





Indianapolis, Sept. 6—(Special Cor- 
respondence)—Judge Clarence E. Weir 
of the superior court, Indianapolis, has 
returned from his European trip and 
his court will open Monday. Fire in- 
surance men are all again on the qui 
vive awaiting his decision in the anti- 
compact suit. They confidently expect 
a decision within ten days. Local 
agents, after thinking the matter over, 
are not inclined to work up any en- 
thusiasm over the decision whether it 
shall be for or against the companies. 
While they naturally sympathize with 
the companies in their efforts to get 
fair rates and therefore would not wel- 
come a court decision that would tend 
to prevent this, they see that a de- 
cision upholding the companies’ old 
methods might make them pretty 
chesty in future dealings with the 
agents. However, of course, there is 
the legislature to level up all inequali- 
ties that wll not yield to other in- 
fluences. 





Hartley Drowned at Carp Lake 

The body of John J. Hartley, head of 
one of the leading agencies at Muncie, 
Ind., was drowned in Carp lake in 
northern Michigan, where he was ac- 
customed to go on fishing vacations. 
The body was found by professional 
divers, after several days’ search. In 
addition to his large fire insurance in- 
terests he was connected with several 
business and manufacturing concerns. 
A widow and four children survive him. 





To Elect Delegates 
A meeting of the Indiana pond of the 
Blue Goose will be held, accompanying 
an informal dinner, at the Denison 
hotel, Indianapols, Sept. 19, at which 
delegates will be chosen for the Grand 
Nest annual meeting. 





Acquitted on Arson Charge 

John Alldredge, charged with arson 
in connection with the burning of the 
country store of D. I. Weir, near Mt. 
Vernon, Ind., was discharged in the 
circuit court at Mt. Vernon, Saturday, 
the jury disagreeing, standing eight to 
four for conviction. Intense interest 
was taken in the case, as there were 
twelve incendiary fires in that com- 
munity, following the burning of the 
store. Bloodhounds took a trail twenty 
hours old and brought it to Alldredge’s 
door, and most of the evidence was 
circumstantial. The jury was out 
twenty-five hours. 





Charged with Burning House 

Following a fire which damaged his 
house to the extent of $500, Alva Smith, 
208 Minkner street, Indianapolis, was 
arrested, charged with arson. The 
police were of opinion that the fire 
was started by gasolene. Smith was 
seen leaving the house hurriedly just 
before the fire. 





Big Drop in Premiums 
For the first six months of 1910 there 
was collected in taxes in Indiana from 


STRICTLY FIREPROOF 


wore. BREVOORT 


HOTEL 
Chicago, Illinois 





MOST MODERN EQUIPMENT 
UNEXCELLED RESTAURANT 


On Madison Street, near La Salle 
One minute from the Insurance District 


The Patronage of Insurance Men 


IS TO SATISFY BOTH OUR AGENTS 


OUR AIM AND OUR POLICYHOLDERS 


y giving them fair and liberal treatment, realizing that honest dealing 
. B those upon whom we depend for our business is the way to suc- 
ceed. Our aim is to win success by fair and honest treatment of our 
patrons and the public. If you don’t already represent us, write 


CINCINNATI MUTUAL FIRE INSURANCE CoO. 
LOUIS H. SCHWEER, Secretary 


Columbiana County Mutual Fire Insurance Co. 


LISBON, OHIO 


Incorporated 1837 Charter Perpetual 
WM. M. HOSTETTER, Sec’y and Treas. Business Confined to Ohio, 











Dayton, O. 





Organized im 1903, 


Ohio Underwriters Mutual Firelnsurance Company 


COLUMBUS, OHIO 


Columbus Endorsement Spreads AGENTS WANTED 


Dayton Mutual Fire| Samuel Gans Company 
FIRE AND 


Insurance Co., “one” 
MARINE SALVAGE 


OHIO 
B. C. COLEMAN, Secy. 
43 North Franklin Street 
CHICAGO 


TELEPHONE MAIN 275 


SOUTHERN DEPARTMENT 
1005 Washington Ave., ST. LOUIS 
I. F. Small, Superintendent 
Bell Telephone 3081 


Mutual Insurance Company 


Organized 1876. 


Cash Surplus - - - $318,278.00 


C. A. L. PURMORT, Secretary. 


KNOX COUNTY MUTUAL INS. CO. 


MT. VERNON, OHIO 
CASH SURPLUS, $150,000 
BUSINESS CONFINED TO OHIO 





Conservative and Careful Management. 
A Recent Examination by the INSUR- 
ANCE DEPARTMENT Shows Our Con- 
dition. 


AGENTS WANTED 
Address Home Office. 


The Gentral Manufacturers’ 


VAN WERT, OHIO. 


Cash Assets - - - $500,117.00 


H. V. OLNEY, President. 

















ORGANIZED 1837 


W. A. Bounds, President H. H. Greer, Secretary 





Richland Mutual Insurance Co. 
Mansfield, Ohio 
INCORPORATED 1850 

TOTAL ASSETS, $2,202,344 
BUSINESS CONFINED TO OHIO 


H. R. SMITH, Pres. R. SMITH, Secy. 


WARREN M. KIMBALL & CO. 
100 William Street, New York City 


Surplus Lines 


Strong European and American Stock Companies and London Lloyds 
Liberal Commissions Prompt Service 














ESTABLISHED 1864 


E. S. BAILEY 


Dealer ia 


INSURANCE STOCKS 


INVESTMENT SECURITIES 


NEW YORK CITY 
Life Insurance Stocks quoted upon request 








66 Broadway 








CINCINNATI 





Is Solicited. 
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fire companies $54,433, a decrease of 
about $6,000, compared’ with the first 
half of 1909. This indicates a serious 
falling off in premium income. 





Michigan Agency Appointments 

Aachen & M.—First National Bank In- 
surance Agency, .. a 

Ben Franklin—F. . Heckert and F.M. 
Horton, Flint. 

Boston—R. M. Grattan, Manistee. 

Columbia, N. J.—J. C. Eslow, Albion. 

Firemens—Edmund Ashford, Manis- 
tique; Henry Gates, Petoskey 

Girard—wW. E. Shoemaker Keency, Che- 
bo 

Mich, Millers—Orville Davis, Lansing. 

N. W. Natl.—T. B. Taylor, Cedar 
Springs. 


North River—R. M. Grattan, Manistee; 
Badgley & Kilmer Agency, Jackson. 

Pennsylvania—F. A. Howlett, Gregory; 
Marinus Vander Maas, Plainwell. 

Peoples Natl.—Badgley & Kilmer 
Agency, Jackson. 

Royal Exch.—Russell-Webber Agency, 
Cadillac; Veneklasen & Goosen, Zeeland. 

Scott. Union—L. C, Reithmiller, Jack- 


son. 
Standard—Grand Rapids Fire Insurance 
Agency, Inc., Grand Rapids. 
am Reserve—G. W. Power, Traverse 
ty. 
Amer. Cent.—Hastings Insurance Agen- 
cy, Traverse City. 
Hanover—C. C. McDonald, Blanchard; 
Vernon Locey, Edmore 
Hudson Und.—N. E. Rettallick, Battle 
Creek; W. W. Smith, Grand Rapids; Badg- 
ley & Kilmer, Jackson; J. B. Ernsberger, 
Lansing; Akins & Dougherty, Muskegon. 
Milwaukee—E. H. Coppins, Jackson. 
Mil, Mech.—G. H. Reader, Scottville. 
Nat. Lumber—Heath & Byrne Agency, 
Grand Rapids. 
. B. & M., Eng.-—Northup & Northup, 
Escanaba; B. H. Goozen, Zeeland. 
Royal—W. L. Webster, Breckenridge. 
Scott. Union—C. A. Newton, Macatawa. 


Indiana Agency Appointments 


Security, Ct.—C. A. Mead, Freetown; 
New Albany Trust Company, New Al- 
bany. 

Shawnee—Frank Arm, Montezuma; H. 
J. Adler, Evansville. 

ILL. 

N. B. & M., Eng.—L. R. Mueller, Chi- 
cago; Harold Hood, Litchfield; Hipsley & 
Dewey, Canton. 

N. W. F. & M.—W. H. Reedy, Blooming- 
ton; E. T. Hunter, Beardstown. 

Orient—W. H. Rigdon, Lincoln. 

Palatine—Walter Nebgen, Belleville. 

Phenix, Eng.-—H. G. Weber, Carlyle; H. 
P. Res Cobden. 

Prov., Wash.—L. E. Oberle, Hillsboro; 
Miller Underwriting Agency, Greenville. 

Royal—J. H. Fritsch, Deerfield; Hipsley 
& Dewe Canton; Jones & Williams, 
Grand Ridge; W. F. De Frenne, Prairie 
Du_ Rocher. 

St. Louis—E. B. Wharton, Ottawa; E. 
W. Balgeman, Chicago Heigh 

Security, Ct.—M. D. iceae ‘New Can- 
ton; R. E. Trickle, Rantoul; A. W. Miller 


& Co., Sullivan. 
Snawnee—B. A. Hoefer, Freeport; Ed. 
H. Reedy, 


Qualkinbush, Harrisburg; W. 
Bloomington. 
Sun, Eng.—J. O. Lorton, Roodhouse. 
peavemee, La.—Cade & Cox Co., De- 
catur. 





INDIANA NOTES 


There were 111 fire alarms in Indianap- 
olis in August compared to 103 the same 
month the previous year. For the year 
to September 1, 908 fires were reported 
against 790 for the corresponding period 
last year. 


Inspection has been made of the 
sprinklered plant of the Rubber Regen- 
erating Company, 112-116 West Water 
street, Mishawaka, Ind. Plant is 
equipped with International and Grinnell 
wet pipe system, classed good. It is re- 
ported the concern now carries its own 
insurance of $150,000. 





IN ILLINOIS AND WISCONSIN 


EFFECT OF THE NEW CREDITS 











Agents in Illinois are Using the Allow- 
ance Very Extensively with 
Customers 





Field men in Illinois report that the 
increased credits for coinsurance and 
the credits allowed on some classes 
that have heretofore not carried them, 
have resulted in a decrease in premiums 
although in some cases there has been 
more insurance taken. In the long run 
the average will be struck. The credits 
now given by the Illinois Inspection 
Bureau are high enough to be at- 
tractive. Agents are, therefore, calling 
the attention of the assured to them. 

In many localities the agents rather 
resented the increase because it tended 
to reduce the rate and made the assured 
more unsettled. Some agents report 
that the new move has caused policy- 
holders to comment adversely on the 
alleged vacillating policy of the com- 
panies. The companies, however, in 
justice to the public say they can af- 
ford to have the rating bureaus grant 
these more liberal credits. The pre- 
mium payers thusiderive a benefit. The 
increased credits are not promulgated 
in Illinois alone, but it is a part of the 
general movement for almost all states 
in the west. 





Not to Hold Meeting at Quincy 

The Quincy, Ill., agents find they will 
not be able to have the Illinois Local 
Agents Association hold its annual 
meeting there. This has thrown the 
problem back on the officers. Secre- 
tary S. E. Moisant with his character- 
istic fertility of resource, has gotten 
the Retail Merchants Association and 
the local board in his city, Kankakee, 
to invite the association to have its 
meeting in that city. In all probabil- 
ity, therefore, the next meeting will be 
held in the home city of the hustling 
secretary. This should be the occasion 
for the agents of the state to gather in 
large numbers in special compliment to 
Secretary Moisant, who has done so 
much for the association movement in 
Illinois. 





Trying to Secure Agents 
The Assureds National Mutual of De- 
catur, Ill., is advertising in the city pa- 
pers for agents controlling town and 
farm business. It offers to purchase 
agencies and expirations. 





Quincy Mutual Starting 

The Quincy Mutual Fire of Quincy, 
Ill, expects to get its license to begin 
business within a few days, an examiner 
of the Illinois department having gone 
over it last week. The company has 
$11,000 in premiums pledged in advance, 
the law requiring $10.000. The presi- 
dent is S. P. Landgraft, Sr., president 
of the Citizens’ Stove & Foundry Com- 
pany, and the secretary is Edward W. 





Michigan Fire and Marine 


Insurance 


Company 


OF DETROIT, MICH. 
ORGANIZED 1880 
STATEMENT, JANUARY Iet, 1910 


Assets - - - ” . $1,302,620.31 
Capital ” aa ad 400, . 
Losses Paid S nad = al 5,880,000.00 
ASSETS LIABILITIES 
Cash on hand andin the bank $ 67,723.11 Comtied Bias, 2.0. 0020005 $400,000.00 
State, County and Municipal Amount required to rein- 
NE i Gb kde sews’ 555,612.00 sure all outstanding 
Mortgages on Real Estate.. 486,196.08 = risks...........+..... 501,723.44 
Real Es _ er See aKeae 77,953.35 Losses unadjusted and not 
ob. due and Accrued.. 11,442.98 | OUR oe a ree 46,500.65 
Dus from Agents and others 103,692.79 Net Surplus............++. 354,396.22 
$1,302,620.31 $1,302,620.31 
M.W.O2RIEN £E.jJ. BOOTH 4H.£E. EVERETT’ E. P. WEBB 
President Vice-President Secretary Ass’t Secretary 














FIRE, TORNADO AND AUTOMOBILE 
INSURANCE 


Michigan Commercial 


Insurance Company 
Lansing, Mich. 


Total Assets . ° e e 
Surplus to Policy Holders - . 





$1,308,756.81 
460,081.90 





F. A. Hooker, President 
B. L. Hewett, Ass’t Secretary 


Robert Henkel, Vice President 
A. D. Baker, Secretary 
Ralph Rawlings, Ass’t Secretary 























Nassau Fire Insurance Company of Brooklyn, N.Y. 


Capital, $200,000 _Incorporated 1852 Surplus, $219,298 


This old substantial Company has decided to do a General Business, and will be 
th hesugthy planted in Wisconsin and Michigan. 


Empire City Insurance Company of New York 


Capital, $200,000 Incorporated 1850 Surplus, $203,523 


This Company is being admitted to Wisconsin and Michigan. Both the NASSAU ané 
the EMPIRE CITY belong to the famous fleet of companies eomtrolled by Crum & 
Forster of New York. ey have no liability in Wisconsin or Michigan, and as they 
— . eneral class of business they will be very valuable to agents. 

applications for agencies to 


BIERCE & SAGE General Agents, Whitney Office Building, DETROIT, MICH. 


Established 1906 TOTAL RESOURCES OVER $4,000,000 


THE REISCH INDEMNITY COMPANY 


(A PARTNERSHIP 


DRAM SHOP INDEMNITY 











Th Reisch Indemnity Building 820 Co Exchange Bank Building 
e emni m Ex e 
SPRINGFIELD. 1 ILL. 206 La Lalle Street 





[I ONONGAHELA Insurance Co. 


OF PITTSBURGH, PA. Incorporated 1854 


has entered Indiana and desires agents in all towns and cities. Address 
Geo. M. Cobb & Co. eesaroiis: INDIANA 





Seaboard F. & M. Insurance Company 
HOME OFFICE GALVESTON, TEXAS 
B, ADOUVE, Pres. J. H. LANGBEHN, Sec’y, Cc. C. BOWEN, Asst. Seo’y. 


TOTAL ASSETS, - - - = $436,386.65 


SURPLUS TO POLICYHOLDERS, $280, 701.37 
ADDRESS HOME OFFICE FOR AGENCY 
Pacific Coast Department: Merchants Exchange, San Francisco, H. W. COLSON, Mgr. 


UP-TO-DATE NOVELTIE The value of attractive, useful and durable novelties as advertis- 


tog mediums hes bees Suggestions ald Business Getters for you 


Lead Pencils, Card Cases, Aluminum or Leather Goods, Wood-turned Specialties, Metal Specialties, Desk 
Clocks, Celluloid Cards, Mirrors, Dias ies, Memo Books, Identification-Card Cases, Emblematic Goods, etc. 


Write for the latest novelty, or teli us what you want, and we witl make it. 


La OTELTIES CO. JM. GOODELL, Jt., ING. tegeses t+ Sana nis 


THE CONCORDIA FIRE 


INSURANCE COMPANY 
OF MILWAUKEE, WIS. 








_ONDON & 
LANCASHIRE 





“TRE 


Cash Capital - ~ $300,000.00 
Reinsurance Reserve - 900,853.62 
Reserve for all other Liabilities 181,348.23 
Net Surplus - - 215,542.39 
Total Assets - - 1,697,744.24 





Of Liverpool, England 





—_-  —-~— 
STATE AGENTS: CHARLES E. DOX, Manager 
JAMES M. MORAN, ‘ 

‘ind ae Women’s Temple, Chicago, for 


P. E. NORRIS, Columbus, Ohio, for Ohio, 


MAD. NELSON, Heist Bidg., 
: a Kansas City, Mo., tor 


A. E. CLARE, Des Moines, Ia., for Iowa and Nebraska. 
E. G, FORD, Seattle, Wasb., for Washington and Ore 


Western Department 


373 La Salle St., Chicago, Iii, 
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McClure, manager of the Globe Fix- 
ture and Furniture Company. Charles 
U. Penfield, an insurance agent of 
Quincy, has been made district manager 
for eight counties. 





To Have Wisconsin Special 
The Phoenix of England will appoint 
an independent special in Wisconsin, 
divorcing that state from the territory 
of State Agent John Hall of Minne- 
apolis, so he can pay more attention 
to Minnesota. 





Peoria Terminal Elevators 

The terminal elevators at Peoria, IIl., 
are practically full of grain and, the big 
rush of filling them up being over, the 
elevators have been thoroughly cleaned 
up and the electric wiring and fire fight- 
ing facilities have been overhauled and 
placed in first class condition. 

Considerable complaint had been 
made about the dirty condition of the 
elevators, but Inspector Ticknor, in 
connection with some of the prominent 
agents, secured a clean-up of the dust 
and refuse incident to the unusual rush 
of getting enough grain offered in 
three weeks to fill the houses. 





Wisconsin Agency Appointments 

Aachen & M.—Harriet N. Randall, Hud- 
son. 

American, N. J.—T. Foster, J. W. Miller, 
Ladysmith; E. P. Knutson, Diamond 
Bluff. 

Amer. Cent.—M. J. Burg, Hazel Green; 
John Hendricks, Cuba City; Magnus Firth, 
Boyd; Q. Oliver and W. H. Phelps. Ves- 
per; W. P. Spoffel, Racine. 

Boston—W. D. Hoks, West DePere. 

Camden—G. F. Morgan, Washburn. 

Concordia—Nicholas Anderson, Cam- 
bridge; Charles Hamme, West Allis; G. S. 
Everts, Genesee Depot; A. H, Young, 
Blair. 

Continental—F. L. Pierstorff, Middle- 
ton, 

ssunover-——Giibert Bahr, Spring Valley. 

North Amer.—C. D. Sieberns and J. H. 
Graslie, Spring Valley. 

Mercantile—William Stoffel, Racine. 

Mich. Coml.—W. F. Winsor, Mauston. 
m Milwaukee—W. W. Conklin, 

e 


e. 
Northern, Eng.—O. G. Berge, Valders. 
N. W. F. & M.—T. J. Daniel, Burnett. 
N. W. Natl.—August Albers, Hilbert. 
North River—F. P. McIntosh, Viroqua. 
Nor. Union—Ingral Egstad, Cameron. 
Sun, Eng.—R. R. Trezona, Hurley; 
Michael Lambrix, Hurley. 
Svea—G. L. Levering, New Holstein; 
D. M. Rosenheimer, Cedarburg. 


Milwau- 





Illinois Agency Appointments 


Agricultural—Schnaebele & Wheeler, 
Libertyville. 
Aetna—C. B. Moore, Princeville; Mc- 


Roberts Real Estate Company, Spring- 
field; A. S. Jessup, Xenia; E. P. Blodgett, 
Capron; F,. P. Smith, Kingston; J. H. 
Loucks, Jr., Bristol; C. D. Heiser, Good- 
field; J. C. Hawkins, Hampton; Robert 
Batson, New Lenox; D. H. Lamont, Hol- 
comb; C. H. Anderson, Osco; F. A. Lar- 
son, Opniem; A. F. Salow, Ridgefield; J. 
R. Tweddale, Washburn; L. A. Beardsley, 
Sheridan; Ronalds & Dodd, Eldorado; 
Miss M. A. Songer, Kinmundy; William 
Wylde, Greenup; J. H. McCartney, Albany; 
Seth McCabe, Allenville; J. W. Gaddis & 
Co., Sullivan; H. B. Bennis, Chambersburg; 
C. M. Travis, Brimfield; Clinton Quinn & 
Son, Waltonville; Etnyre, Leaf 
River; Pauley & Stevens, Elmhurst; E. S. 
Hoyt, Griggsville; O. P. Urmston, Harris- 
town; H. Faith, Illiopolis; . ee 
Bentke, Leonore; L. R. Mueller, Chicago. 
Aachen & M.—G. L. Parks, Oregon. 
Atlas, Eng.—The Kuny & Strohm Com- 
i Decatur; A, L. Cusic & Sons, Prince- 
Boston—Armstron & Van P . 
Chillicothe. , eva 
Firemens—J. W. Scott, Springfield. 
_Federal Union—L. R. Hetherington, 
Kankakee. 





ILLINOIS NOTES 


W. E. Schurman, the agent at Pekin, 
Ill, is the Republican candidate for county 
treasurer. 

The Bartlett & Reintges agency at 
Granite City, Ill, has been dissolved. The 
former members of the firm will continue 
in business as representatives of leading 
companies. 





WISCONSIN NOTES 


S.. W. Dawson has organized a new 
agency at Arena, Wis., representing the 
Hartford and St. Paul. 

Wendlein C. Holzknecht, an insurance 
agent and adjuster of Green Bay, Wis., 
died recently at his home in that city. 


F. P. McIntosh has established a new 
agency at Viroqua, Wis., representing the 


IOWA AND THE NORTHWEST 


‘HEARING ON REBATING CASE 


Peculiar Method of Tying Up Business 
is Brought Before the 
State Auditor 














Lincoln, Neb., Sept. 5—(Special Cor- 
respondence) — Auditor Barton of 
Nebraska this week heard a complaint 
of one insurance company against an- 
other involving the definition of a re- 
bate, the complaint being made not so 
much to punish the offending company 
as it was to enable the complainant to 
pursue the same method of business, 
if it proved permissible. 

F. A. Roundtree, of Dundy county, 
had $600 insurance in the Farmers & 
Merchants, expiring May 18, 1911. On 
May 17, 1910, the Columbia of Omaha 
wrote a policy for $2,950, covering the 
same $600 that was already insured. 
In order to allow the Farmers & Mer- 
chants policy to run its natural term, 
the Columbia agents deducted $3.35 
from the regular 3 percent premium on 
the new policy, their company to cover 
the $600, in addition to the rest of the 
new insurance, as soon as the Farmers 
& Merchants policy expired. This ef- 
fectually stops the Farmers & Mer- 
chants from a renewal. They claim 
that the $3.35 was a rebate. The 
Columbia company, showing a clause in 
their policy to the effect that the $600 
is not to go into effect for a year, in- 
sist that their agents did not give an 
illegal rebate. 

The matter of definition has been re- 
ferred to the state legal department. 
The insurance department has not yet 
announced its ruling. 





Ordinance Unconstitutional 

Judge E. F. Waite, of the municipal 
court in Minneapolis, has handed down 
a decision in which he holds the city 
ordinance unconstitutional, regarding 
fire extinguishers in lodging houses. 
The point wherein the ordnance failed 
was that it stipulated that the fire 
extinguishers should be of a type ap- 
proved by the National Board of Fire 
Underwriters. One Katherine L. 
Bower was arrested on complaint of 
Charles Ringer, fire marshal for having 
failed to equip her lodging house at 
Second avenue, South and Fifth streets, 
as required by the ordinance. Her at- 
torney set up a demurrer to the com- 
plaint, alleging that the section is un- 
constitutional, by delegating the 
authority of the city council to the 
fire underwriters’ board. The court 
gave the city attorney a few days in 
which to answer the argument on the 
demurrer, but intimated that he was 
inclined to sustain the demurrer, and 
at the time of the subsequent hearing, 
sustained the demurrer. Mrs. Bower 
was thereupon discharged by the court. 





Oldham Starts General Agency 


O. O. Oldham, former secretary of 
the Western Fire of Phoenix, Ariz., 
which had its home office at Ogden, 
Utah, is in the east to secure com- 
panies for a general agency at Spokane. 
Mr. Oldham will be associated with H. 
E. Weymouth, a prominent man of Spo- 
kane. He has already secured the gen- 
eral agency for two companies and ex- 


FOR SALE 


One of the leading farm 
agencies in Iowa, average 
annual premiums$20,000. 
Poor health and necessary 
change of climate reason 
for selling. For further in- 
formation address 99-V, 
care The Western Under- 








Ben Franklin, Dixie and German of Pitts- 
burg. 


C O O P ER THE CINCINNATI 


UNDERWRITERS 
CoMPOSED OF 
Fire Insurance Co. 
of Dayton, O. 





The Eureka F. & M. Insurance Co. 
The Security Insurance Company 


OF CINCINNATI, OHIO 
Statement Jan. 1, 1909 
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SAM.L. LA ROSE Total Aseets......ccccccsceees $741,463.38 
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PITTSBURGH INSURANCE COMPANY °"x7"" 


1808-11 Commonwealth Building, Pittsburgh, Pa. 


GR i 0incsseddssavensececesd $100,000.00 
Assets, January 1, 1910 ........++.- 383,329.24 





ia, Illinois, Michigan, Ohio and Wisconsin 
R. J. WILSON, President D. C. SHAW, Vice-President R. J. McKNIGHT, Sec’y and Treas, 
W. J. R. MAGILL, Asst. Secretary JOSEPH H. GORDON, General Agent 


GERMAN FIRE|MERCHANTS AND 
Insurance Company  |MANUFACTURERS 
of Wheeling. West Ve INSURANCE COMPANY 





ORGANIZED IN 1867 CINCINNATI 
Cas Capital $200,000.00 Net Surplus $242,433.72 | CHARTERED 1838 PERPETUAL 
WM. F. STIFEL, President CAPITAL - - - = $150,000.00 


244,070.77 
- 192,521.43 


F. RIESTER, Secretary 
S. W. RICE, Supt. of Agencies 


DANA E. LATIMER 
WILLIAMSON BLDG, CLEVELAND, OHIO 


Special Agent for Ohio and Indiana 


ASSETS - - - .- 

SURPLUS TO POLICY 
HOLDERS - - 

John C. Davis, President 

Winfield S. Hukill, Jr., Secretary 

404 First National Bank Building 


THE PITTSBURGH CASUALTY CO. F_Pittspurcn, pa. 


JAMES B. HAINES, President JOHN M. BOGGS, Sec’y and Gen’! Mgr. 











Capitel, - - - - - $100,000.00 
Gross Assets, - - - - 178,017.59 
Surplus and Reserves to Policyholders, 172,168.47 


ACCIDENT, HEALTH AND PLATE GLASS INSURANCE ONLY 


mts wanted in Pennsylvania, Ohio, New Jersey and West Virginia. BEST COMPANY FOR 
THE POLICYHOLDERS. BEST COMPANY FOR GOOD AGENTS. 


RPittsbure 
IRVAN NECKERMAN, Manager. 


UNDERWRITTTEN BY 
Allemannia Fire Ins. Co.. of Pittsburg. Pa. 





Underwriters 
Commonwealth Bidg., PITTSBURG, PA. 


COMBINED STATEMENT 
Capital, « - - - = $1,300,000,00 


Humboldt Fire Ins. Co.. of All . Pa, ‘ . . “ y 
a Fraaklin Ins. 7 of rh eas Pa. Net Surplus, pene os 
Teutonia Fire Ins. Co., of Allegheny. Pa. Assets, - <4 ” ° la ett 
ational Ins. Co, of egheny, Pa. Surplus to Policyholders, « . 3.024 ,264.00 


CARL H. SMITH, Special Agent, Ohio and Indiana, Dayton, Ohio 


GERMANIA 


FIRE INSURANCE COMPANY 
NEW YORK. 





WAOORPORATED name 


WESTERN 


ENSURANCE COMPANY 
of Pittsburgh 


ORGANIZED 1859. 


Cash Capital, - - $1,000,000.00 
Assets, - - - - $6,562,329.14 
FIRE AND TORNADO Net Surplus - - $2,008,419.02 
Surplus for Policy 
| GAPITAL + 300,000.00 Holders, - - $3,008,419,02 
SURPLUS TO POLICY HOLDER: 406,162. 7% eres 
ASSETS 881,944.34 HEAD OFFICE: ¢ 
LOSSES PAID TO DATE 4.453,215.00| Cor. William and Cedar Streets, 








HUDSON UNDERWRITERS 


COMPOSED OF 


Lumber Insurance Company of New York and Adirondack Fire Insurance Company 


COMBINED ASSETS OVER $900,000 
S4 WVilliam Street 


@. IRVING OSBORNE, President 





JAMES A, PATTEN, Vice-President 


CALUMET INSURANCE COMPANY 


1iZ1i La @Balic Street, CHICAGO 


SPECIAL 





Wewill Write the Lines or Surplus Businese 
you cannot handle locally 


HAZARD D.C. SCHUPP & CO. 


159 La Salle Street, CHICAGO 
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pects to make arrangements with three 
more. 





Well Known as a Financier 


President Langlois of the Pacific 
Coast Fire of Vancouver, B. C., is one 
of the best known financiers of western 
Canada. He is president also of the 
National Finance Company, the Pru- 
dential Investment Company and the 
British Columbia Permanent Savings 
and Loan Association, the latter a two 
million dollar enterprise. The Pacific 
Coast Fire will reach the million dollar 
mark in paid up capitalization some- 
where about the middle of 1911 and will 
then enter the United States for gen- 
eral business. It is stated its United 
States management has not yet been 
decided upon in spite of occasional 
press items to the contrary. 





General Agents Appointed 

Carstens & Earles of Seattle, have 
been appointed general agents for 
the State of Nebraska and the Middle- 
west Fire of Valley City, North Da- 
kota. The companies have entered 
Washington and will in the near future 
enter other Pacific Northwest states, 
operating strictly as board companies. 





Minnesota Agency Appointments 


Fid.-Phenix—H. D. Michael, New Mar- 
ket. 

Ger. Amer.—J. E. Kasner, ty 

Germania—J. L. Wilson, St. Pau 

Globe Mut., 8S. D.—P. W. Moore, "Meren 
Lake; T. M. Alexander, Jasper. 

Hartford—G. J. Gowan, Duluth; 8. G. 
Latta, Crosby. 

Home—L. J. Hauge, Ashby; 8. P. Steen, 
Clinton; G. S. Pitts, Taopi; F. A. Lindberg, 
Crosby; A. W. Uhl, Deerwood; w. 
Baker, Wilmont; W. O. Dustin, Elmore; 
F. E. Ninneran, Lonsdale; H. D. Michael, 
New Market; Charles Eckhardt, Nassau. 

L. & L. & G., Eng.—H. J. Ernster, Deer- 
wood. 

Mercantile—F. H. Bigelow. Wadena. 

Milwaukee—C, L. Miles, Pipestone: W. 
J. McGuiggan, Winnebago. 

Mil. Mech.—-A. R. A. Laudon, Redwood 


Union—C. Rosenmeter, 


N. B. & M.-—H. W. White, G. P. Darl- 
ing and J. T. =< at Minneapolis. 

N. W. Natl.—-B. ‘Collins, Benson. 

Phoenix, Ct.—-W. an Thompson, Taylors 


Royal- 


Falls. 
Prov. Wash.--F. A. Lindberg, Crosby; 
A. W. Uhl, Deerwood. 


Spring Gard en—Henry Johnson, Lafay- 
ette; J. M. McGee, Lamberton; D. J. 
Stoutenburg, Butterfield; W. W. Carley, 
Bovey. 

Royal, Eng.—D. C. Davies, Mankato; 
BE. M. Jones, Garvin 

Standard, Ct. —Mendenhall & Hoopes, 
Duluth. 

Westchester-—F. C. Meier, Eden Valley; 
c. L. Strom, Minneapolis. 

Western, Pa.—John Pett, Minneapolis; 
J. W. Herrick, North St. Paul. 

Allemania—T. A. Bailey, Pipestone. 

Brit. Amer.—-E. J. Simons, Biwabik. 

Buff. Ger.—E. F. Westrum, Albert Lea; 
Elias Ellingson, Fergus Falls. 

City of N. Y.—T. C. Blewitt, Brainerd; 
F. E. Hodgson, Fergus Falls; H. M. Lewis, 
Red Wing: Griffin & Kelly, Rochester; 
J. H. Wolter, St. Cloud; Johnson and 
Leslie, Willmar; E. F. Borth, Winona. 





IOWA NOTES 


The State of Omaha is preparing to 
enter Iowa. 

Frank W. Harwood, a local agent at 
Cedar Rapids, Ie., has been appointed 
deputy clerk of the United States district 
court, and will continue in the local busi- 
ness at that point. 


MISSOURI AND SOUTHWEST 


DECIDES INTERESTING CASE 











Texas Court Settles Liability Where 
One Policy Had Not Been De- 
livered to the Assured 





_The Texas court of civil appeals de- 
cides a case where there was a conflict 
as to which of two policies applied or 
if both did, according to the Insurance 
Green Bag. 

The policy in the Glens Falls ex- 
pired at noon Dec. 1. That company 
was on the risk for several years and 
the agents had written a renewal but, 
before delivering same, the property 
burned. The insured had, without the 
knowledge of the agent, applied for a 
policy through another agent in the 
Allemannia. The morning after_the 
fire, insured called on the Glens Falls 
agent and was informed by him that he 
was covered. He did not then disclose 
the other policy in the Allemannia but 
subsequently made proof of loss against 
the Allemannia, in which he stated there 
was no other insurance. He afterwards 
called on the agent of the Glens Falls 
to correct what he claimed was a mis- 
take in his proofs of loss, saying he 
did so on advice of counsel. The Alle- 
mannia, upon learning of the Glens 
Falls policy, declined payment. A suit 
in the lower court resulted in a judg- 
ment for insured against the Alleman- 
nia which the court of civil appeals of 
Texas affirmed, saying in part: 

It is shown by the testimony that at 
the time of the fire Fordtran had con- 
tracted no insurance upon the property 
except that represented by the policy of 
the defendant. At the time of the loss 
the rights of the parties under that policy 
became fixed, and, unless the clause in- 
voked by defendant had then been vio- 
lated, defendant is liable. The court had 
the right, from the evidence before it, to 
find that no additional insurance on the 
property had been contracted when the 
loss occurred. What was done afterwards 
by Fordstran and abandoned could not 
have the effect of changing the above 
situation. 

It follows from the above that there 
was no concurrent insurance upon which 
to base partial liability; and it also fol- 
lows therefrom that it is not necessary 
for appellee to invoke any principle of 
estoppel in order to preclude appellant 
from claiming release from liability be- 
cause of Fordstran’s dealing with the 
Glens Falls. 

If this had been what is known as a 
“valued —-, ” it would be otherwise; 
but policies on personal property are not 
such under our statute. The contract, 
therefore, does not “ascertain the sum 
payable”; hence, as stated in the opinion 
in the last-named case, “the statute does 
not give interest to nominee for its breach 
but as part of the damages recoverable.” 

Allemannia Fire vs. Fordstran, 128 S. 
W. Rep. (Tex.), 6 





Big Loss at Helena 

Helena, Ark., was visited by a disas- 
trous fire early Friday morning prac- 
tically destroying four buildings on 
Cherry street between Elm and Phil- 
lips streets, and causing a loss esti- 
mated at from $75,000 to $100,000. 

The largest losses were on the stock 
of the Arkansas & Mississippi Hard- 
ware Company, loss estimated at $40.- 
000, insurance carried $27,500; building 
owned by R. E. Chew, loss estimated at 
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that is writing we Largest Business of Any Company in 


Combined Death and Expense Rate is 1.45%. 
Have been doing business for 17 years. 


Pay Liberal Commissions to Good Men. 


Net Interest on Their Invest- 








WE WANT GOOD MEN—IF INTERESTED WRITE 


M. N. HATCHER, state Agent, Fargo, N. Dak. 


GREAT WEST LIFE ASSURANCE COMPANY of Winnipeg, Canada 


INCORPORATED 1794 


The Insurance Company of the 


STATE OF PENNSYLVANIA 


PHILADELPHIA 


J. HENRY SCATTERGOOD, Pres. M. JOS. NOWLAN, 1st Vice-Pres. E. R. DANNELS, Sec’y 


M. F. GRIM, General Agent, Silo, Kentucky and Southern Michigan, $8 North High 
Illinois, Iow [> diana, Wisco 
MONTGOMERY & FUNKHOUSER, Gen. Agts. » Minnesote asd and Upper Michigan, 150 La Salle 





SECURITY 


Fire Insurance Gompany of Davenport, Ia. 
Ss. F. GILMAN, Pres’t M. Cc. HINSCH, Sec’ 





This Company has had 27 wore of successful business experience, and is now doin; aoe 
business in Iowa, Illinois, Wisconsin and Texas. It is a good company for the | 
opeat. because in addition to writing a general business, it accepts practically all classes 
of farm risks. We want agents in the above States, and would appreciate 
hearing from agents desiring to represent us. Address the Secretary. 


AMERICAN UNION FIRE 


Insurance Company 
OF PHILADELPHIA 


Organized and Incorporated under the Laws of Pennsylvania 


JAMES F. STONE 


President 


331-337 Walnut Street, Philadelphia, Pa. 








This Company expects to begin active business at an eariy date 
AGENTS WANTED 














Marsh & MeLlennan 


Surplus Insurance 


AUTOMOBILES 


Insured under floater form covering everywhere 








"Minneapolis Ghicago Office, 159 LaSalle St. “NS? vor 
B. CREMER, President ESTABLISHED 1876 CHAS. CREMER, Secretary 


German Fire Insurance Company 


CAPITAL $200,000 





Of PEORIA, ILLINOIS 





Paid in Baltimore - + - «+ « 
Paid in San Francisco = - - 


Admitted Assets - - - = - 
Policyholders’ Surplus - - 


$801,715.39 
$305,196.48 


$102,000 
- $470,165 








Complete Expiration Index 


For Local Agents 
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$10,000, insurance $7,500; Ridge City 
drug store, loss estimated $7,500, in- 
surance $5,000; building owned by Mrs. 
A. C. Hendricks, loss estimated $6,000, 
insurance $4,000. 





REPORTS ON KANSAS TOWNS 


Business at Several Points Shows a 
Falling Off, For Which Different 
Causes are Advanced 








Business, including that of insurance, 
is very quiet in the towns of Peabody, 
Marion, Herington, Council Grove and 
Emporia, and nearly all the agents re- 
port a falling off in premiums during 
the past two to four months. Various 
reasons are advanced to account for it. 
Some of the agents state it is on ac- 
count of the reduction ordered by the 
insurance department; others ascribe 
it to the high cost of living, the popu- 
larity of the automobile, the increasing 
inroads made by the farmers mutuals 
and special hazard concerns. A good 
guess would be that every one of these 
has had something to do with it. There 
is no question but the Farmers Alliance 
and the Mennonite Mutual are making 
great gains in some sections of the 
state. 

The rating law finds approval in al! 
these places, and agents believe that 
every one concerned in insurance is 
benefited by it. 


Emporia—The water department of 
Emporia is in fair shape, but a new 
3,000,000-gallon capacity pump is con- 
templated. 

There will also be an extension of 
about three and a half miles of new 
mains, probably 12 inch. These im- 
proveticats will cost about $45,000, but 
the city is in good shape financially 
and no bond issue will be required. 
There are fifty-four miles of mains of 
from 3 to 18 inches in size, and about 
150 hydrants. The fire department is 
well handled and is considered good. 
It is composed of ten partly paid men 
and a fully paid driver, who is on duty 
continuously. The equipment consists 
of two hose wagons, a hook and ladder 
outfit and one chemical tank, all drawn 
by horse power. There are also 2,500 
feet of good hose, 1,000 feet which is 
new rubber hose. 

While there is no regularly organized 
local agents association in Emporia, 
the agents are harmonious and they 
hold informal meetings occasionally to 
discuss matters affecting the business. 


Marion—Marion has a fair water sys- 
tem of direct pressure. The plant was 
formerly owned by a private company, 
but the city purchased it about a year 
ago, and $60,000 in bonds was voted 
for to put the plant in good condition 
and to construct a light plant. This 
summer $15,000 additional was voted for 
the purpose of making a three-mile ex- 
tension of 4, 6 and 8-inch mains. 
There are now about five miles of 4, 
6, 8 and 10-inch mains and fifty-two 
hydrants, and thirty hydrants will be 
added to the new mains. The volunteer 
fire corps is considered good. The 
apparatus includes two hose carts, a 
hook and ladder and 300 feet of good 
hose. A new tank is being built and all 
these improvements will be completed 
in a few months. 





Firemens Made a Good Move 


The Firemens of Newark in reinsur- 
ing the Freeholders of Topeka is thus 
able to get a splendid agency plant in 
Kansas and Oklahoma, the two strong- 
est states of the latter company. This 
was the object Manager Neal Bassett 
had in view in taking over the com- 
pany. The Freeholders had some 700 
agents in the two states. 

The Freeholders has had a good loss 
record since it started, but its expense 
ratio was high, due to the organization 
and the later expansion period. The 
financial backers did not see any great 
future for the company in the way of 


plus. The field men of the Freeholders 
in Kansas and Oklahoma will continue 
with the Firemens under the super- 
vision of State Agent George A. Bailey. 





Oklahoma Subrogation Suit 

The Sun of London has filed suit in 
the district court, in Oklahoma City, 
Okla., against the Missouri, Kansas & 
Texas Railroad Company for $1,000 
damage. The plaintiff alleges that 
through the negligence on the part of 
the defendant railroad company, fire 
was set to the mill of the Davidson 
Elevator Company, at Checotah, Okla., 
Oct. 6, 1909, and that as a result the 
plaintiff insurance company was com- 
pelled to pay insurance to the amount 
of $1,000 on the property destroyed. 





Arkansas Agency Appointments 
Boston—J. M. Power, Nashville. 
Citizens, Ark.—T. C. Davis, Clinton; 
J. H. Woods, Newberg. 

Firemans—J. M. Bailey, Ft. Smith. 
Mech. & Trad.—J. M. Power, Nashville; 
J. R. Meehan and D. H. Echols, Cotton 


Plant. 
Mich. Com.—J. M. Power, Nashville. 
N. B. & M., N. Y¥.—W. M. D. Vance; 
Russellville. 


Natl. Union—J. S. McLeod, Rogers. 
Roch. Ger.—J. M. Power, Nashville. 
Washington—W. Robinson, West Fork; 
- H. Johnson, Monette; J. H. Roberts, 
Brookland. 





KANSAS NOTES 
At Mound Valley, Kan., the American 
has been transferred from N. B. Albin to 
J. F. Buttorf. 


ROYAL EXCHANGE ASSURANCE 


OF LONDON, ENGLAND 
Incorporated A. D. 1720 


United States Branch, 92 Willam St.. New York 


UBERTO C. CROSBY, RICHARD D. HARVEY 
General Manager Assistant General Manager 


SEE ES TE tS URE er 
ORGANIZED 1809 


The North British and Mercantile Ins. Co. 


Losses Paid, over $165,000,000 


WESTERN DEPT., 159 La Salle St., CHICAGO, ILL. 
W. J. LITTLEJOHN, Manager; © GEO. H. BELL, Asst. Manager 
ENTERED UNITED STATES IN 1866 


JAMES NICHOLS, President NATIONAL 


B. R. STILLMAN, Secretary 
Fire Insurance Co. of Hartford, Conn. 








H. A. SMITH, Vice-President 
Organized Nov. 27, 1871 
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The American has been transferred 


at Independence, Kan. 


The Central National has been recently 
transferred from E. F. Cooledge to Evans 
& Co., at Tonganoxie, Kan. 


They have taken the supplies of the Bos- 
ton and the St. Louis Fire. 


Hyames & Marks have recently opened 
an insurance and real estate office at 
Lawrence, Kan. They have the Western 
Assurance and the Central National. 


Arnett & Denlinger have succeeded W. 
A. McClure at Baldwin, Kan. The com- 
panies represented are the Home, Hart- 
ford, Springfield and German American. 

J. J. Mercer has been admitted to part- 
nership with W. M. Holliday at Baldwin, 
Kan. The agency will be known as Holli- 
day & Mercer. The Williamsburg city 
has been recently added to the agency. 


Mrs, Lillie B. Stephenson, wife of W. C. 
Stephenson, a prominent insurance man of 
Topeka, died on August 31, of appendicitis 
after a critical illness of five weeks. Mrs. 
Stephenson underwent an operation about 
three years ago and had not been able to 
leave the house _ since. Besides Mr. 
Stephenson, she leaves two grown daugh- 
ters. 





ARKANSAS NOTES 

R. W. Buchanan has purchased an in- 
terest in the agency of Cravens & Smith 
at Fayetteville, Ark. 

The London & Lancashire has trans- 
ferred its supplies in Benton, Ark., from 
L. B. White to E. S. Rodman. 

Ben Rowland of Harrison, Ark., has 
entered the fire insurance business, hav- 
ing been appointed agent for the Home 
Fire of Fordyce. 


The handle factory of the Ferguson & 
Wheeler Handle Company at Marked Tree, 
Ark., leased and operated by Turner & 
Hirschman, was burned to the ground last 
week, entailing a loss of about $50,000. It 


from G. W. Finley to Chas. H. Niemeyer | 


A new insurance office at Lawrence, | 
Kan., is that of O. H. McQuary, Jr. & Co. | 
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profits, and were unwilling to put up 
any further funds to bolster its sur- 
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is said no insurance was carried, either by 
the ovners or the lessees. 


Another suit growing out of the fire of 
April 20, 1909, at the plant of the St. Louis 
Cotton Compress Company in Little Rock, 
Ark., was filed last week, the Firemens of 
New Jersey, G. A. Chamberlain and Union 
Trust Company of Little Rock being the 
plaintiffs, against the St. Louis, Iron 
Mountain & Southern Railway Company. 
The suit involves 527 bales of cotton, the 
amount asked being $13,726.18 





GENERAL WESTERN NOTES 


Frank M. Crowell, Jr., has been ap- 
a agent for the American at Afton, 
an 


J. A. Kennard & Co., of Seattle, have 
secured the agency of the Michigan Com- 
mercial and the Old Colony. 

The Board of Fire Underwriters of the 
Pacific has abolished the three-fourths 
value clause at Havre, Mont. 


While losses by forest fires have been 
serious in western Montana and northern 
Idaho, they have been nominal only in the 
fog belt of western Washington—that 
rainy region lying west of the Cascade 
mountains, 

A genuine, praiseworthy willingness to 
insure their property for full value was 
evinced by the citizens in the path of the 
approaching Montana and Idaho forest 
fires. The sudden demand for insurance 
was positively startling. 

Apropos of the recent forest fires in 
Montana, one company reports having 
been advised of a total loss on some four- 
teen box cars scattered along railroad 
right-of-way for a distance of fourteen 
miles. Quite a blaze, that. 

The insurance upon E. J. McNeeley & 
Co., recently a total loss in Tacoma, was 
carried chiefly by the Lumbermen’s In- 
demnity Exchange and the Northwestern 
Mutual Fire of Seattle. The standard 
companies were but lightly represented, 
having lost the line to the mutuals. 

The sprinklered saw mill of the E. J. 
McNeeley Lumber Company, Tacoma, was 
totally destroyed Aug. 27. Sprinklers do 
not seem sufficiently effective in saw mill 
risks. Five practically total losses have 
occurred on sprinklered saw mills in the 
Pacific Northwest during the past two 
years. 


Forced by the aggressiveness of non- 
board companies, it is expected that com- 
panies constituting the Pacific Board’ will 
shortly authorize their agents to write 
brick mercantile buildings for three years 
at twice the annual premium. This has 
never heretofore been authorized by the 
Pacific Board. 


MINNESOTA NOTES 


At St. Paul, Minn., Cushing & Dunn 
succeed the old Jones & Dunn agency, fol- 
lowing the recent death of James W. 
Dunn. Luther S. Cushing is the new 
partner with John W. G. Dunn. 


At pancetta, Minn., the new build- 
ing of W. 8S. Nott & Co., west corner of 
Second avenue and Third street north, 
a leather belting factory, is being equipped 
with the Grinnell sprinkler system, to be 
in service about January ist next. The 
commission house of the Northwestern 
Jobbing Company, corner of Washington 
and Second avenues, Minneapolis, will 
have a Rockwood system in operation by 
December 15th. 


KENTUCKY NOTES 


Mr. Traacy has resigned and. the firm 
of G. A. Delong & Co., at Lexington, Ky., 
is now conducted by Ida Cc. Delong alone. 

Lester J. Murphy, doing business under 
the firm name of K. F. Benndorf Company, 
at Covington, Ky., gets the People’s Na- 
tional. 

Irvington, Ky., is being rerated by the 
Kentucky Inspection Bureau, and esti- 
mates will be published shortly. Reports 
on Bethel and Maceo will be issued by 
the bureau shortly. 
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Negotiations on for Insurance of To- | 
bacco Crops—Likely Stock Com- 
panies Will Land Business 





Such marked progress was made at 
the conference of the executive commit- 
tee of the Burley Tobacco Society and 
a special committee of the Kentucky 
Board of Fire Underwriters at Lexington 
last week there are now hopes that 
the object for which the underwriters 
have been striving, bringing the tobacco 
business back to the books of the in- 
surance companies, will be achieved. 

The tobacco men, it developed, were 
ready to discuss the question of in- 
suring their holdings, which they have 
carried themselves since the 1909 pool 
was brought together. In spite of the 
fact that only a single loss, amounting 
to $10,000, was suffered, they were 
ready to admit that the loss might have 
occurred in connection with one of the 
$500,000 houses, and that such an event 
would have proved almost ruinous. 

The committee, of which John P. 
Hubble of the National is chairman, 
was received cordially. Talks were 
made by Mr. Hubble and Frank G. 
Snyder of the Liverpool & London & 
Globe and these were followed by a 
volley of questions from the tobacco 
men. While many minor details will 
have to be worked out, the attitude of 
the members of the society was so fav- 
orable that it is believed agreement can 
be reached without difficulty on the 
main subject at issue—insurance in the 
stock companies. 

While the matter of rates was not 
gone into, that not being considered to 
be in the scope of the work of the un- 
derwriters’ committee, the latter as- 
sured the Burley men that their flat rate 
of 2 percent, which is assessed against 
the tobacco of everyone in the pool, is 
considerably larger, probably, than the 
average at which the companies would 
underwrite it. The injustice of charg- 
ing 2 percent on tobacco which would 
ordinarily be underwritten at less than 
1 percent, as against the same charge 


' for a risk which would probably com- 


mand a rate of 3% percent if writ- 
ten in the usual way, was also brought 
forward and made an impression. 

The fact that the Burley pool is in a 
difficult position at present, and that 
among the arguments which could be 
urged against it is that of noninsurance 
in the regular way, had its effect on the 
executive committee, members of which 
realized that by insuring their holdings 
in the companies they would remove 
what might possibly develop into a big 
obstacle. 

The plan which was discussed and 
which it is believed will be finally 


adopted involves the Burley society car- 
rying from $25,000 to $50,000 of the 
liability on each of its warehouses and 





insuring the remainder in the stock 
companies. 


This would mean _ that 
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about 60 per cent of the society’s hold- 
ings would be insured by the under- 
writers, and that probably $300,000 of 
premiums, which the companies lost 
during the past year, will be restored. 

A commitee of three was appointed 
by the Burley society, and they will 
draw up a list of the organization’s 
holdings and their value. With this as 
a basis the fire insurance men will sub- 
mit a proposition, quoting the rates now 
in effect on these classes. The com- 
mittee will then report back to the 
executive committee of the Burley so- 
ciety, making recommendations as to 
what should be done in the matter. It 
is not believed that the matter of rates will 
cut a large figure since the present 
schedule, as indicated, would lower the 
average cost of underwriting the propo- 
sition as compared with the 2 percent 
rate of the society. 

Some of the points which will have 
to be worked out before a final adjust- 
ment is reached relate to the coinsur- 
ance question, by which will be deter- 
mined the relative liability of the so- 
ciety and the companies in the event 
of partial losses, and the arrangement 
for insuring the tobacco and buildings 
against hazards other than fire. The 
“guarantee” of the Burley society, as 
it is called, covers not only fire, but 
lightninz, wind, water and even theft. 
The underwriters are expected to sug- 
gest a plan by which these hazards may 
be covered. 

Inasmuch as the 1909 pool has not 
yet been sold, it is believed that it, as 
well as the 1910 holdings, which will 
begin to come within a few months, 
will be covered, and this will of course 
increase the business to a large extent. 
Negotiation: for the sale of the pool to 
the American Tobacco Company have 
been on, but thus far have not devel- 
oped a sale. 

The dark tobacco situation will next 
be taken up by the special committee of 
underwriters, this business, too, having 
been lost. The amount involved is 
about the same as is affected by the 
Burley situation, $300,000 of annual 
premiums. 





Sues On Water Contract 
An unusual suit has been brought at 
Lexington, Ky., by the J. P. Taylor 
Company, a North Carolina concern, 
against the Lexington Hydraulic & 
Manufacturing Company, which main- 
tains the waterworks system there. 





The company sues to recover $12,000, 
the loss involved in a fire at its to- 
bacco redrying plant February 2 last. 
It is claimed that the tobacco con- 
cern equipped its plant with automatic 
sprinklers, and that it made an arrange- 
ment with the water company for its 
service. On the date mentioned a fire 
broke out, and it developed that the 
water connection had been broken, thus 
putting the sprinkler system out of 
commission. The loss amounted to 
$12,000, and this, with interest, is asked 
for, as the water company’s alleged 
neglect is declared to have been re- 
sponsible for the damage. This is un- 
like the suits that have occasionally 
been brought for failure of a water 
company to maintain pressure in city 
mains. 


HOLD A MEETING IN CHICAGO 


Executive Committee of Kentucky As- 
sociation Will Discuss Matters at 
the National Convention 








A meeting of the executive commit- 
tee of the Kentucky Association of Lo- 
cal Fire Insurance Agents will prob- 
ably be held in Chicago during the Na- 
tional convention, which will be largely 
attended by Kentucky agents. The 
meeting there will be important, and 
some topics of live interest will be 
taken up. One of these, which has 
been agitated considerably in the Blue- 
grass state of late, is pertaining to 
the ownership of expirations. Cases 
have arisen recently which seem to in- 
dicate that there is not a unanimity 
of opinion as to this. Another subject 
listed for discussion is the resident 
agents’ bill. This measure was brought 
before the state legislature last winter 
and was defeated, and the purpose is to 
go over the ground with reference to 
securing action upon it when the state 
lawmakers meet again. 

Among the Louisville underwriters 
who are planning to attend the meeting 
are Alfred Pirtle, A. H. Robinson, T. 
C. Timberlake, A. G. Renau, E. S. 
Tachau, John J. Barret and Owen 
Mann, while President Langley, of the 
state association, is also expected to be 
in the Kentucky delegation. They will 
leave Louisville next Sunday nght over 
the Pennsylvania in a special car, and 
the agents from the interior of the 
state will meet in Louisville and ac- 
company the crowd from the metropo- 
lis. 
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NEWS OF FIRE PROTECTION 


Electrical Inspection at Urbana 

At Urbana, Ill, the ordinance regu- 
lating the electrical hazard is now being 
enforced by the cashier of one of the 
banks who has fitted himself for the 
work by special study. The absence of 
practical experience has made it dif- 
ficult for the inspector to judge of 
workmanship and, during the recent 
visit of the underwriters’ electrical in- 
spector, such details as were lacking in 
equipments open for inspection at that 
time were called to the inspector’s at- 
tention and will be given consideration 
in those and future installations. The 
inspector uses all of the information at 
hand in the enforcement of the rules 
and as this increases the standard for 
wiring will improve. The more serious 
hazards are now given attention and 
most of the wiring now going in is 
fairly safe and future progress may be 
expected. 








Special Hazard Book 

The Weekly Underwriter, 58 Wil- 
liam Street, New York, has published 
in book form the special articles it has 
printed in the paper furnished by ex- 
perts. The title of the book is “Live 
Articles on Special Hazards.” There 
are thirteen contributions. 





Report on Indianapolis Improvements 

Mayor Shank of Indianapolis is going 
to make a report to his advisory com- 
mittee when it meets Sept. 19, as to 
progress made in following out the 
committee’s recommendations for the 
improvement of the fire department. 
There is a deadlock between the city 
council and the board of public works 
that has impeded progress. The board 
will not move in the matter of building 
additional engine houses and purchas- 
ing equipment until the council makes 
an appropriation. The council will not 
make an appropriation until the board 
asks for bids for what it wants, so that 
the council may see the size of the 
proposed appropriation, 





Waukesha Protection 

The suggestions, which were made by 
the members of the Wisconsin State 
Fire Prevention Association following 
an inspection of Waukesha, Wis., for 
improving the conditions of the city, 
have not been followed out and the 
matter has been taken up through the 
fire marshal’s office. Deputy Fire 
Marshal End of Milwaukee has visited 
the city and has ordered the property 
owners to carry out the suggestions of 
the underwriters. In the future it is 
planned to have the city marshal make 
monthly inspection tours for the pur- 
pose of improving conditions and les- 
sening the fire waste of the city. 





FIRE PROTECTION NOTES 


By a vote of sixty-two to forty-four 
the citizens of Schleisingerville, Wis., 
— decided to purchase the water power 
plant. 


Canton, Ill., is putting in 8-inch pipes 
along Main street from Pine to Locust, 
including the west side of the public 
square. 


Shirley, Ind., which began the con- 
struction of a water system after three 
destructive fires, has its plant about ready 
for use. 

New Athens, Ill., has decided to have 
a system of water works, water tank, 
pumping station, hydrants, etc. The total 
appropriation is $28,227. 

There is a movement to increase the 
pay of Indianapolis firemen 15 per cent. 
It is expected an ordinance to that effect 
will be introduced in the city council. 

The city council of Rushville, Ind., has 
contracted with the Latt-Martin Pump 
Company, of Cincinnati, to install a pump- 
ing plant at the electric light and water 
works. 

Paducah, Ky., has added another fire 
station to its equipment, making five in 
all. Only one, however, has an engine. 
but another engine is to be placed in 
service next year. 

Insurance interests have noted with 
some concern the fact that Bedford, Ind., 
is without a water supply, either for com- 
mercial or fire protection purposes. The 
pumps of the water company, which is 
operated by the municipality, have been 
out of order for some time, and late last 





week became entirely useless, the result 
being that no water could be forced into 
the pipes. Stone mills and other indus- 
tries depending upon the city water sup- 
ply were forced to suspend operations, 

Bismarck, N. D., has voted for bonds in 
the sum of $15,000 for the erection of a 
fire hall. A fire team and considerable 
new apparatus will be added upon the 
completion of the building. 

On Oct. 1, increased water pressure will 
be given to the residents of Milwaukee, 
south side. The increase in pressure will 
be a result of the completion under the 
Milwaukee river of new feeder mains. 

The Oshkosh (Wis.) Water Works 
Company has acceded to the demands of 
the city council and will place ten addi- 
tional hydrants on the north and south 
sides. The water mains will also be ex- 
tended. 

In order to afford more adequate fire 
protection for the state university build- 
ings at Madison, Wis., the regents have 
decided to purchase a new set of pumps 
and to construct a new intake into Lake 
Mendota. 

The contract was let last week by the 
town of Searcy, Ark., for the construction 
of waterworks and sewer systems, work 
to be started immediately. Bonds to the 
amount of $80,000 have been floated for 
that purpose. 

The Board of Public Safety of Louis- 
ville has recommended to general council 
the addition of nineteen men to the fire 
department. They will be used in man- 
ning a new engine house to be located at 
Nineteenth street and Garland avenue. 

It has been known for some time that 
spontaneous combustion is a hazard in- 
volved in handling grain, but that as a 
cause of fire is not usually found. In 
the case of the E. G. Duckwall Company, 
of Louisville, which had a $5,000 loss re- 
cently, investigation showed that some 
ground corn, which had apparently not 
been dried thoroughly before grinding, had 
developed spontaneous combustion, the 
charred particles originating in the center 
of the pile. This is regarded as establish- 
ing an important fact in connection with 
this class. 


DOES NOT CARRY INSURANCE 








Court Decides on Transfer of Mortga- 
gee’s Interest in Property in a 
Maryland Case 





The Insurance Green Bag of Chi- 
cago cites a New Jersey case where 
a policy was issued covering the owner, 
Kupfersmith, and by its terms, to in- 
sure Schlagter, as first mortgagee, and 
Kelsey, as second mortgagee, as their 
interests might appear. Thereafter 
Schlagter assigned the mortgage and 
his interest in the policy to the Ameri- 
can Mortgage Company. This was con- 
sented to by the company. After the 
fire, the mortgage company assigned to 
Condit and he subsequently assigned 
to Kelsey, the second mortgagee. Kel- 
sey then assigned to Weinberger. The 
last three assignments were made 
without the consent of the company. 
Weinberger, as first mortgagee, and 
Kelsey, claimed under the second and 
third mortgages. The mortgage clause 
appeared by rider known as “standard 
mortgagee clause” on the bottom of 
which appeared “Clarence Kelsey, sec- 
ond mortgagee.” Aside from this no- 
tation there was no contract between 
Kelsey and the company. 

Liability was denied by the company 
and Weinberger brought suit setting 
out facts substantially as above stated. 
The company demurred to the declara- 
tion which was sustained by the lower 
court and also sustained by the supreme 
court of New Jersey, which says in 


part: 
The only contract of insurance with 
these mortgagees, as disclosed by the 


declaration, is that contained in the mort- 
gagee clause, and it shows that the con- 
tract was made with Charles Schlageter, 
and that no contract was made with Kel- 
sey, and therefore the declaration states 
no cause of action so far as Kelsey is 
concerned. Weinberger, the other plaintiff, 
rests his claim upon the rights of 
Schlageter, under the mortgagee clause, 
which it is charged were assigned to 
him; but an examination of the assign- 
ments shows that such rights were not 
assigned by the instrument which as- 
signed the bond and mortgage, and, as 
when he parted with the bond and mort- 
gage he had no further insurable in- 
terest under the mortgagee clause, his as- 
signment to Weinberger, after the fire, 
conveyed nothing, because at the time, 
having sold his bond and mortgage, he 
had no interest to convey. 

The result is that no cause of action 
is stated in favor of Weinberger or Kel- 
sey against the defendant, and therefore 
the demurrer must be sustained with 
costs. 

Weinberger et al vy. 
Atl. Rep. (N. J.) 343. 
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MISSING AN OPPORTUNITY 


WE have the greatest respect for the 
NATIONAL AssocIATION OF LocaL FIRE 
Acents. It has accomplished results 
that are beneficial. It is the medium of 
communication among agents as to 
their rights and problems. We con- 
tend that agents have a right to organ- 
ize and present their grievances and 
views as coming from a united body. 
The association has done much to 
check overhead writing. It has got- 
ten the leading companies to subscribe 
to its platform of principles. It has 
diminished rate wars by demonstrating 
their injustice. It is doing something 
to check the ravages of the cut rate 
broker and it is protesting against the 
multiple agency evil. 

All these achievements speak well for 
organized effort. But in our opinion 
the association is missing its greatest 
opportunity for usefulness. It is ignor- 
ing the one supreme question before 
fire insurance men today. We refer to 
the appalling annual fire waste. We do 
not believe this country can endure this 
severe drain for many years longer 
without being in a temper that can not 
deal justly with fire insurance cost. The 
annual ravage is striking at the very 
foundations of the agency system. Com- 
pared to it other issues in the business 
as affecting agents are minor. 

The local agents of the country at 
this time do not appreciate the gravity 
of the situation. They are for the most 
part apathetic. Secretary WENTWoRTH 
in his recent contribution to the Fire 
Protection Supplement of this paper, 
struck the strongest and most far-reach- 
ng note of prophecy we have yet heard. 
He feels alarmed at the apathy of the 
agency forces, the strongest educa- 
tional influence in the country today 
from a fire insurance standpoint. He 
states that if the local agents went at 
the subject, earnestly striving to better 
the conditions of private risks, improv- 
ing their home town fire protection, 
getting modern building ordinances, re- 
moving hazardous factors, the fire loss 
in a single year would be so reduced 
that the public which is now criticiz- 
ing the fire insurance expense, would 
stand in a body in favor of the service 
the agents are rendering. 

Here is where the agents are sure to 
encounter the results of the great fire 
waste. Legislatures are tinkering with 
fire insurance cost, regardless of the 
loss ratio. They are framing up state 
regulation laws. They are champion- 
ing laws to reduce commissions, and it 
is here that the local agent is affected. 
The legislatures have not yet appre- 
ciated .the crux of the whole question. 
They have not gotten at the cause of 





the disease, the fire waste. They will 
try to reduce the cost here and there 
by different means and among them 
will seek to reduce the commissions 
paid agents. 

The public argues that the agents 
are benefiting too munificently in the 
share they get from the fire tax. Pol- 
icyholders contend that it is not worth 
the money simply to have their policies 
written and the daily reports passed on 
to the companies. If this is all the 
service the agents are rendering they 
are being paid entirely too much. 

It is up to the agents to disarm criti- 
cism. They must do so by proving them- 
selves one of the most useful factors 
in the campaign against undue fire 
waste. They must make themselves so 
valuable in this work, in the labor of 
fire prevention, that the public will 
champion their cause and acknowledge 
that the compensation they are receiv- 
ing for a great public service is none 
too high. 

In the first place the agents must be- 
come fire prevention experts to their 
own customers. They must be ac- 
quainted with the hazards of the risks 
they write. They must be able to show 
what charges are made under the 
schedule for defects and what credits 
can be granted for improvements. In 
other words, it is up to the agent to 
find out where it will be to the financial 
advantage of his customer to make his 
risk a better one, reduce the hazard 
and get a lower rate. He should be on 
such terms with his customer that he 
can with intelligence demonstrate 
where it is to the self interest of the 
assured to decrease his hazard, and 
make his risk as clean as possible. 

Then the agents must be banded to- 
gether in their towns for fire protec- 
tion purposes. They must educate the 
people not alone toward a city beauti- 
ful but toward a safe city. They should 
see to it that proper building ordi- 
nances are in force, that there is a good 
electrical inspection system, that the 
water supply is ample, that the fire de- 
partment is efficient. The firemen 
should become inspectors, devoting a 
certain amount of time each day going 
over buildings and searching for hazar- 
dous conditions. Ordinances regulat- 
ing the storage of volatiles, explosives 
and the like should be passed. In all 
movements relating to fire prevention 
and protection, the local agents should 
be the leaders. Their work will not be 
a selfish one alone. It will be a com- 
munity service. The newspapers 
should be enlisted in the cause. The 
agents being thus alert in all fire pro- 
tection service will attract attention. 
They will be the conservors of life and 
property. The thinking members of 
the community in our opinion will 
recognize their usefulness and there 
will be little opposition to the com- 
pensation the agents receive. 

The fire waste problem is a momen- 
tous one. The local agents should not 
be slow in seeing it, appreciating the 
part they must play in its solution and 
must get into the fight to save their 
business. 





It will be recorded of the recent legis- 
latures of New York and Ohio that 
they made the liability companies per- 
form the hitherto impossible feat of 
getting ‘together. 





Personal Side of the 
Insurance Business 


Henry Benallack, father of Manager 
W. T. Benallack, has resigned from 
the Michigan Inspection Bureau, with 
which he has been connected for twelve 
or fourteen years, and has gone on a 
trip to Europe. He is seventy-two 
years old. The main purpose of his trip 
is to get a dornick for the fireplace in 
the new summer palace of W. T. Benal- 
lack at the Nook, the millionaire sum- 
mer colony on the St. Clair river. W. 
T. Benallack was recently elected 
mayor of the Nook and is erecting the 
palace in order properly to sustain the 
dignity of the office. Cobblestones 
flow freely toward the manager of a 
rating bureau, and it occurred to his 
utilitarian mind to gather a few more 
and construct a fireplace. He men- 
tioned the idea to some of his field 
friends and they have lately been pay- 
ing excess baggage on cobblestones 
from all over Michigan and dropping 
them off the interurban on their way 
from Port Huron to Detroit. Besides 
the cobblestone which his father ex- 
pects to bring from the cairn of “One- 
Eyed Pete,” the celebrated pirate of 
Penzance, one of the Benallack an- 
cestors, his brother has promised to 
bring one from a highway at Albany, 
N. Y., which was the first paved high- 
way in America. 


W. W. Durham, city manager of the 
Illinois Surety at Chicago, having built 
up a large surety and liability business, 
is now giving considerable attention to 
personal accident. The other day he 
took a trip down to Joliet. On the 
train was a man whose looks Durham 
liked very well, so he struck up a con- 
versation with him. The man was 
from California; Durham used to live 
there; long distance; much danger in 
travel; bad wreck recently at Durand, 
Mich.; no man who travels can afford 
to be without accident insurance. Dur- 
ham had the stranger’s application for 
an accident policy with $140 premium 
before the train reached Joliet. 

The Minneapolis Journal in describ- 
ing the cafe of the new Rogers hotel 
in Minneapolis, says among other 
things: “Along the Nicollet avenue 
side comes first the Blue Goose room, 
set aside especially for the sacred order 
of the insurance men, decorated with 
depictions of its favorite emblem in 
various attitudes of body and mind.” 


Gen. John B. Castleman, the retired 
member of the local fire insurance 
agency of Barbee & Castleman, Louis- 
ville, is noted all over the country for 
his splendid horsemanship and _ his 
knowledge of the animal, especially the 
saddle horse. At Des Moines last week, 
during the progress of the Iowa State 
Fair, the general displayed remarkable 
skill in handling his mount, the great 
black mare Caroline, and scored a tre- 
mendous hit. Insurance men reyard 
Gen. Castleman as one of the most 
versatile members of the clan. 


Frank N. Julian has resigned as insur- 
ance commissioner of Alabama to be- 
come general manager of the Alabama 
Fidelity & Casualty, recently organized. 
C. B. Brown, chief clerk of the depart- 
ment, will succeed him The change 
takes effect Oct. 5 after the meeting 
of the National Convention of. Insur- 
ance Commissioners, which will be held 
in Mobile this month, with the Ala- 
oy department as practically the 

ost. 


The sudden death of Harry J. Max- 
well, of San Francisco, from pneu- 
monia, will be deeply felt by insurance 
men not only on the Pacific Coast but 
in many places throughoyt the coun- 
try. Mr. Maxwell occupied a unique 
position among the brokers of San 
Francisco, and was noted for the care 





and accuracy with which his business 
was invariably handled. He was for- 
merly connected with the general 
agencies of the Fidelity & Deposit and 
the National Surety. 


T. W. Kirby, chief examiner in the 
California insurance department, is ad- 
dressing insurance commissioners sug- 
gesting that it would be of great bene- 
fit if the examiners connected with the 
state departments formed an organiza- 
tion, exchanging methods, views and 
experiences. Mr. Kirby says: 

“In my opinion such a course will 
be beneficial not only to the examiners 
but the various departments. This, no 
doubt, will be an annual occurrence 
within a very short time and the 
sooner an organization is formed the 
better it will be for everybody con- 
cerned.” 


Ernest L. Killen, one of the best- 
known life insurance men in Indiana, 
died Tuesday at his home in Indianapo- 
lis, from uremic poisoning, following 
an attack of typhoid fever. He was 
born near Noblesville, Ind, in 1863. 
He was connected with an insurance 
journal at Hartford, Conn., for several 
years, leaving it to go to Indianapolis 
as general agent of the Phoenix Mu- 
tual, a position he held at his death. 
He stood high among his insurance as- 
sociates in the state and held high 
place as a citizen. He is survived by 
a widow and two children. 


It is reported that George E. Nichol- 
son, the head of eight cement concerns, 
who applied for $1,500,000 life ins - 
ance, has been examine 108 times, by 
two physicians on each occasion, and 
seventy-one physicians ‘e employed 
to make physical tes etc. The 
premium paid was a little over $60,000. 
It is also reported that Mr. Swearing- 
en, the agent who secured the appli- 
cation, is now on the Pacific coast en- 
deavoring to fill the line. 


Samuel Quinn, who recently pro- 
moted the Mid-Continent Life of Mus- 
kogee, Okla., has severed his connec- 
tion with that company, since it began 
active operation, and has gone to St. 
Louis from where it is reported that 
Mr. Quinn will soon return to Oklahoma 
and promote another $1,000,000 com- 
pany on the same plans as adopted in 
promoting the Mid-Continent. 


— 


W. B. Calhoun, Wisconsin state 
agent of the Fire Association of Phila- 
delphia, was married to Miss Adele 
Wagner of Milwaukee last week. After 
a wedding tour through the east, Mr. 
and Mrs. Calhoun will make their home 
in Milwaukee. 


On Sept. 15 the Frank M. Burroughs 
lodge of the Knights of Pythias will be 
instituted in Chicago. This lodge, 
whose membership will consist of busi- 
ness and professional men, is named in 
honor of the late Frank M. Burroughs, 
sixteenth grand chancellor of the order 
in Illinois. Mr. Burroughs for many 
years previous to his death last spring, 
was superintendent of the farm depart- 
ment in the western department of the 
Phenix of Brooklyn. 


Frank M. Fullerton, one of the lead- 
ing agents of Washington C. H., Ohio, 
uses as an advertising motto, “He will 
treat you fair.” That sentiment is all 
right if it is lived up to, and Mr. Ful- 
lerton does the needful in that regard. 
As a sample, it is related of him that 
after the Connecticut retired from the 
Western Union he accepted 15 percent 
from all his other companies for nearly 
a year until he could find a good place 
for the Connecticut in another agency. 
Mr. Fullerton has a large Sunday class 
of young ladies. At last accounts the 
number was fifty-four and he was look- 
ing for three more in order to equal 
the “fifty-seven” made famous by the 
great Pittsburg Sunday school worker. 
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WHITTINGTON’S ADDRESS 


TALKS TO THE LIFE AGENTS 





President of National Association of 
Life Underwriters Comments on 
Issues of the Day 





Detroit, Mich., Sept. 8—(Special.) 
—President J. W. Whittington of the 
National Association of Life Under- 
writers in his address before that body, 
reviewed the work of the year and com- 
mented on some of the main features 
of agency work. He said in part: 


New associations organized during the 
year are as follows: Memphis, Western 
Arkansas at Fort Smith. Eastern Maine 
at Bangor. Inland Empire at Spokane. 
District of Columbia at Washington. 

The associations lapsed out for non- 
payment of dues are: Erie, New Mexico 
and Port Huron, while tne New Hamp- 
shire association has recently withdrawn. 


Many Associations Visited 


On my way to and from the mid-year 
executive committee meeting, it was my 
privilege and pleasure to call upon a 
number of our associations leaving my 
home city March 12 and returning May 
24. I visited associations at Albuquerque, 
N. M.; Dallas, Tex.; Oklahoma City; 
Topeka; Kansas City and St. Louis; Fort 
Smith and Little Rock; Memphis; 
Birmingham, Ala.; Atlanta; Richmond 
and Norfolk; Baltimore, New York, Hart- 
ford, Worcester, Boston, Manchester, 
N. H.; Portland, Me.; Montreal, Syracuse, 
Rochester and Buffalo; Cleveland and 


Cincinnati, Detroit, Chicago, Minneapolis; 
Canaha a ait in; Denver, Salt Lake 
City: I Helena; Spokane; Port- 
land; S nto and San Francisco. 

On ibis trip | was given a rare oppor- 
tunity to observe you as individual life 


insurance men, 

Everywhere I found the real life man 
to be a man of affairs, strong in executive 
ability, and alive to his opportunities. I 
found him full of new ideas ever striv- 
ing to reach the ideal, thus fitting him- 
self to more quickly elevate our men and 
the business in which we are all en- 
gaged to its proper place in the mechan- 
ism of our empire building. A whole- 
hearted and wholesouled brotherhood most 
certainly pervades our many associations. 

Getting Satisfied Policyholders 

It is a source of great encouragement to 
note that our men are steadily improv- 
ing, both in their general knowledge of 
the business, and salesmanship ability. 
The ability to which I refer is not of that 
type unfortunately prevalent a few years 
ago, when the slogan was “Get the busi- 
ness, no matter how,” but to that order of 
ability, which, prompted by accurate in- 
formation and intelligence, backed up by 
genuine honesty, brings results in the 
shape of good clean business, or in other 
words, satisfied policyholders, the harvest 
for which we are laboring. While much 
of this improvement can be traced to 
the individual efforts of the general agent, 
yet I claim for the association the major 
part of the credit. It is the National 
association which has inspired the general 
agent. With aggressive men of integrity 
and intelligence, in the field, is it any 
wonder that the public viewpoint toward 
the great business of life insurance is 
changing? 


Result of Educational Work 


If you and I can notice a change for 
the better in the caliber of our men, and 
honestly give the association full share 
of the credit for it, herein lies the greater 
need for continued and wholehearted sup- 
port of the association. We have not 
reached the point, by any means, where 
we can rest on our oars. During the 
year we have had every opportunity to 
strengthen our weak places and elevate 
our ideals in the greater development of 
our magnificent cause. In all sections of 
the country there has been among our 
membership at large a spirit of educa- 
tion and through our membership the 
field men generally have been brought 
into a greater realization of the need for 
absolutely correct practices, and fair 
dealings. Today we have a co-operation 
among our members which is a living, 
vital thing; our members are loyal to 
each other, adopting only clean methods, 
and devoting to the interests of the busi- 
ness their best service and efforts. As a 
result the field work is being placed on 
a plane where it rightly belongs. 

We need today as never before, now 
that the business as a whole has been 
through a period of readjustment, and is 
on a much higher plane than in the past, 
now that the best of agency men every- 
where occupy a position far in advance 
of any thought of a few years ago, we 
need, I say, to educate to proper methods, 
those who still need education, to rebuke 
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the offenders against decent methods, and ' 





point out the path which under new con- 
ditions will not only be the path of honor, 
but of greatest success. 


Should Take Part in Politics 


I urge upon the individual associations 
to recognize and acknowledge the obliga- 
tion which rests upon them, regarding 
the laws pertaining to insurance in the 
different states in which they operate. 
When the legislators you elect fail to give 
relief from oppressive laws, and fail to 
enact proper ones, enter the arena of 
politics, and seek your positions on the 
floors of the legislutures. Wherever this 
has been done in the past, we have suc- 
ceeded in getting recognition and just 
laws, which have benefited our companies, 
our policyholders, our agents, and the 
public at large. We have laws and re- 
strictions foisted upon us in many states 
by men who know almost nothing of the 
actual needs of either the company, the 
agent or the policyholders, and in no re- 
spect have they the interest of our busi- 
ness at heart. No one understands our 
needs better than you. No one can bring 
about a more intelligent remedy, when 
necessary, than you. Rest not until you 
have come into your own power in your 
own community and state. You owe it to 
the business, to the field man and to the 
great insuring public. 


Rebating and Twisting 


For years we have been fighting to 
stamp out rebating and twisting, 
two of the greatest enemies of progress. 
How well we have succeeded can not be 
answered by any one man. The evil has 
not been entirely blotted out, but as 
twisting is a question of education, it will 
take time, and patience, to inform the 
policyholder of its evils, and it will also 
take time, and patience, to eliminate the 
undesirable class of agents who would 
stoop to such practices. Rebating is a 
question of common honesty, and it be- 
hooves us individually and collectively to 
redouble our efforts in the fight for re- 
form along both these lines. The twister 
in the past has appeared in many phases 
and disguises. Oftentimes he poses to 
the insured as a man possessed of ex- 
ceptional and exclusive insurance knowl- 
edge and calls himself an “expert” and so 
advertises. Beware of this man. He is 
invariably an outcast from the ranks of 
accredited life insurance salesmen. The 
legitimate agent of a legitimate company 
is the only man entitled to call himself 
“expert” and our ranks are full of such. 


Work of the Abstracters 


Like an insidious reptile worming its 
way into the confidence of the unsus- 
pecting policyholder, the twister has made 
his appearance in a new disguise. I refer 
to the selfstyled abstract companies 
whose activities in several cities during 
the past few months have been sufficient, 
that we, as a body, must recognize the 
danger of allowing them to operate any- 
where in this country unchallenged. They 
are twisters of the very worst type, 
worst, in the sense that they do not repre- 
sent any particular company, and en- 
deavor to impress their victims by tueir 
seeming disinterestedness. I strongly 
recommend that our association take some 
action toward giving the utmost publicity 
to their nefarious scheme, since by this 
action their plans to undermine good busi- 
ness and disturb satisfied policyholders 
become easily frustrated. 


Must Fit the Policy to the Man 


I cannot pass the subject of twisting 
without voicing a word of condemnation 
against the misrepresenter, who works 
injury through malice or ignorance, or 
possibly both, and who is really a twister 
in the making. 

When the right kind of policy is hon- 
estly sold there is a common bond of in- 
terest between the agent and the insured. 
Self-interest or selfishness, which un- 
fortunately is one of the governing char- 
acteristics of the human race, must not 
be allowed to conflict with this principle. 
The agent who wilfully deceives or mis- 
represents regarding either a competitor's 
proposition, or his own policy contract, al- 
lowing a prospect to buy a form of in- 
surance without a thought as to its fit- 
ness, but allows the amount of his com- 
mission to dominate the sale, such an 
agent, enjoys a kind of success which is 
of short duration. Let us recognize the 
obligation we owe the insuring public. 
Remember that our profession contains 
an element of practical benevolence far 
beyond that of any other calling. Let 
this great association be inspired as one 
man with the dignity, the beneficence and 
the far-reaching influence of the work we 
are doing. Could we, who are writing 
applications today, look into the future 
and see the good that will come to our 
clients from the money thus invested, and 
realize the difficulties which we are even 
now smoothing from the paths of a gen- 
eration yet unborn, not one of us would 
ever lack for enthusiasm with which to 
pursue his labors. 





The Franklin Life has donated a $500 
purse as a prize for the automobile race 
at the Illinois state fair, which will be 
held at Springfield in October. 


WORK OF STATE OFFICIALS 
DEPARTMENTS AND THE FIELD 





Commissioner Barry Tells of Some of 
the Problems the Public 
Brings In 





_At the annual convention of the Na- 
tional Association of Life Underwriters, 
which is being held at Detroit this 
week, Commissioner Barry of Michigan 
read a paper on “The Relation of In- 
surance Department to the Field.” He 
told how close the departments are to 
the public and how they are called upon 
to act as advisers to people who have 
dealings with companies and agents 
“— paper in part was as follows: 
nee, by common consent, insurance 
supervision sought merely to concern it- 
self with the solvency of the companies. 
Now, however, by equally as unanimous 
consent I believe, it has more or less to 
do with every phase of the business which 
in any wise affects the insuring public. 
The enlargement,- by general consent, 
and in at least one state by special en- 
actment, of the authority of the super- 
vising official in the matter of the licens- 
ing of agents and of the retention by 
the latter of licenses previously issued 
authorizing them to represent companies 
in the field, is another manifestation of 
the paternalistic trend of public thought 
and sentiment which has materially en- 
larged the field over which the insurance 
departments of the several states are ex- 
pected to exercise jurisdiction 


Departments as Public Advisers 


The insurance departments of the var- 
ious states wield their influence not as 
the result of their own seeking, by any 
means, but rather because of a rapidly in- 
creasing tendency on the part of the 
people to consult with the insurance com- 
missioners and superintendents of their 
respective states regarding companies’ 
policy contracts, plans of insurance, com- 
pany officials and agents. 

Scarcely a day passes but that the 
commissioner of Michigan, and I take it 
that his experience is not different from 
that of his fellow commissioners, does 
not have it put to him squarely whether 
his correspondent shall take out a policy 
with a given company, continue a policy 
already in force, or have business deal- 
ings with a specified agent. Very fre- 
quently the inquiry goes to the commis- 
sioner’s knowledge of the personnel of 
the executive staff of a company, and as 
frequently is the supervising official called 
upon to advise whether the caller or cor- 
respondent really has the form of con- 
tract represented by the agent who made 
the sale. 

* Very often the inquirer appears to be 
as deeply concerned about the reputation 
of agents and company officials as he is 
about the provisions of the contract or 
the ability of the company to fulfil its 
contract obligations. 

Prankness Should Prevail 

It must be obvious from what I have 
said of the demands that are being made 
in a noticeably increasing degree upon 
the supervising official by the public, that 
in all their dealings with departments of 
insurance throughout the country, the 
companies and their agents should be 
frank, open and sincere. 

If a commissioner has reason to be 
suspicious of a company or its represen- 
tatives, even though the offense may fall 
short of-demanding that he cause either 
to cease doing business in his state, he 
cannot reassure the inquisitive insuring 
public so that it will be content to con- 
tinue its relation with them or satisfied 
that it will be desirable or advantageous 
to enter into business’ relations with 
them. 

Reputation with Home Department 

Especially should the relations exist- 
ing between the companies and their rep- 
resentatives and the insurance depart- 
ments of their home state be of the char- 
acter mentioned. The insurance commis- 
sioners of the several states meet in 
annual session and hold several less 
formal conferences each year for the in- 
terchange of views as to company prac- 
tices, methods and conditions as well as 
to the methods of supervision and it is 
both gratifying and suggestive to note 
the freedom from outside interference 
and exactions enjoyed by these companies 
whose home departments can vouch as 
the result of close supervision and frank, 
open relationship, for their condition and 
straightforward business-like methods of 
operation, and honorable dealing with 
the public. If the commissioner is not 
prepared to give assurance of proper con- 
dition on the part of the companies of his 
state these companies are at once under 
suspicion and neither departments nor 
the insuring public (for the latter very 
readily learns the true situation) feel free 
to have business dealings with them. A 
commissioner can, if he will, materially 
retard or accelerate the progress of a com- 
pany of his home state and sometimes 


justice to all concerned demands that he 
do nothing to accelerate it. 
Every properly conducted insurance de- 





and there are many such in 


partment, 


this country I am proud and happy. to 
assert, deems it to be its duty to aid 
and encourage the companies under its 
direct supervision in all of their proper 
undertakings so far as it lies in its 
power. 

As asserted by me on many previous 
occasions, it has always been my sincere 
belief that by aiding the companies in all 
their proper legitimate undertakings, the 
insurance department can best serve the 
people whose interests it is especially de- 
signed to protect, and that it is as much 
the duty of the department to protect 
the companies in the enjoyment of all 
their rights and privileges under the law, 
as it is to see to it that the companies 
live up to their obligations in every re- 
spect and accord their policyholders every 
right to which they are entitled by the 
terms of their contracts. 

Value of New Companies 

One of the results of the developments 
of recent years is the new company and 
its promotion. The situation presents 
problems which call for careful, prompt 
and intelligent consideration if their so- 
lution is to be effective and timely. 

I have no quarrel with new companies. 
On the contrary I believe that if properly 
organized and managed, they accomplish 
much good. It would, in my judgment, 
be best for all concerned if there were 
to be established in every state one or 
more good, solid substantial companies 
operated along safe and sane lines by men 
skilled in the business. 

Just as the work of the fraternal bene- 
ficiary societies has educated the people 
of the rural communities, villages and 
smaller cities of the country, so, I be- 
lieve, does the work of the growing 
number of new legal reserve companies 
make the education more thorough and 
widespread and thus adds recruits to the 
growing ranks of those citizens who deem 
it their duty to protect those dependent 
upon them with contracts of life insur- 


ance that are actuarially correct and 
financially sound. 
Promotion Schemes 
The menance to the investing and in- 


suring public lies in the activities of the 
professional promoter whose sole concern 
is to secure the abnormal compensation 
he exacts for selling the stock and in 
the over-enthusiastic but honest boomer, 
who does not possess the ability to make 
his company a success after he incor- 
porates it. 





DEATH HAS INVADED FORCES 


Three General Agents of the Union 
Central Life Have Passed 
Into the Shadow 


The grim reaper has made three va- 
cancies in the ranks of the Union Cen- 
tral Life during the past month. Three 
general agents of the company, two of 
whom have been in the company’s 
service for thirty years, have passed 
away. J. S. Lambert, general agent at 
Liberty, Ind., was 81 years old when 
he died. J. M. Edmiston, general agent 
at Lincoln, Neb., died last month at 
the age of 66 and will be succeeded by 
his son, A. R. Edmiston. The Indiana 
vacancy will be left open for the pres- 
ent with the idea of presently putting 
all of Indiana under one general agency. 

P. E. Maule, of San Antonio, Texas, 
is the third of the trio. Mr. Maule had 
only been with the company for two 
years but had already demonstrated his 
value. He will be succeeded by his 
son, Fred W. Maule, who has been 
active in the agency with his father. 

The Union Central is already $2,- 
000,000 ahead of last year in paid-for 
business and the company expects to 
show an increase of $3,000,000 by the 
end of the year. This will be $1,000,000 
better than the increase last year. 


May Have New Medical Bureau 

A movement is on foot among some 
of the newer and smaller life companies 
in the east to establish a new exchange 
bureau of information on rejections 
similar to the Library Bureau at Boston 
which is subscribed to by the larger 
eastern companies. The western and 
southern companies which are mem- 
bers of the American Life Convention 
have their own bureau for keeping 
track of such matters and in addition 
there is the Insurance Exchange. Some 
of the smaller companies in the east 
have accordingly felt the need of a 
similar service. 

A notice of intention has been sent 
out to the eastern companies that might 
be interested in the project and if a 
large enough number of favorable re- 
plies are received it is probable that a 





meeting will be held in the near fu- 
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ture to take up the details of the plan. 





FINDINGS IN A LIFE CONTEST 





Master-in-Chancery Browning Decides 
for Mrs. W. R. Payne in 
Important Case 





» Master-in-Chancery Granville Brown- 
ing, in Chicago, has rendered an 
opinion in an important life case that 
has been in litigation for some time. 
Some years ago, W. R. Payne and O. 
H. Looney were partners in Nashville, 
representing the old Mutual Life of 
Chicago, later changing its name to the 
Chicago Life. The Chicago Life in 
turn was reinsured in the Federal Life 
of Chicago. Mr. Payne later on was 
appointed general manager of the Chi- 
cago Life at the home office. He was 
organizing the American Mutual Life 
in Chicago which eventually became the 
Old Colony Life, when he died. He 
had a policy of $5,000 in the Federal 
Life, payable to his estate. Mr. 
Payne’s afiairs were somewhat in- 
volved. Mr. Looney claimed that this 
policy was taken out to guarantee a 
debt he declared Mr. Payne owed him. 
Mrs. Payne brought suit at Nashville, 
to recover on the policy, claiming that 
was her husband’s legal residence. In 
Tennessee a policy made payable to 
an assured’s estate goes to his family 
and is free of all debt claims. O. H. 
Looney also filed suit. The case went 
to the Tennessee supreme court. The 
Chicago Life filed a claim of $10,000 
against the Payne estate, it asserting 
Mr. Payne owed it that sum. 

The court held that the Chicago Life 
did not have a valid claim against Mr. 
Payne. A compromise was effected 
between Mrs, Payne and Mr. Looney 
whereby the latter was allowed $3,000. 
The court gave Mrs. Payne $2,000 and 
assessed a penalty of $750 under the 
Tennessee law, which provides that a 
penalty may be fixed against the com- 
pany that contests a valid claim. 

The Federal Life had J. S. Hopkins 
appointed administrator of the Payne 
estate in Chicago, claiming it as his 
legal residence. He brought suit 
against the Federal for the full amount 
of the policy. Attorney Frederick A. 
Brown appeared for Mrs. Payne. The 
Federal Life filed an interpleader in 
the circuit court asking leave to de- 
posit the proceeds of the policy in 
court. Judge Honore granted a tempo- 
rary injunction against Mrs. Payne, re- 
straining her from collecting the Ten- 
nessee judgment. The issue went be- 
fore the master-in-chancery to hear the 
case on its merits. 

Attorney Brown contended that the 
Tennessee judgment settled all issues 
and Mrs. Payne was entitled to collect 
the $2,000 and $750 penalty, also the in- 
terest and costs. The Federal paid the 











face of the policy, $5,000 into the 
court. The master’s findings were: 

1. The judgment in favor of Mrs. 
Payne in Tenessee, including the pen- 
alty, settled all issues in dispute. 

2. The Chicago Life had no valid 
claim against Mr. Payne. 

8. Administrator Hopkins had no 
right to the insurance money. 

4. The Federal Life shall pay all 
cost of litigation, which will amount 
to some $1,000, and the Looney claim 
with interest. 

5. Mrs. Payne’s full claim with 
penalty, interest, etc., shall be paid. 

Attorney Brown in his argument held 
that the interpleader was not filed for 
the purpose of adjusting the differences 
among the creditors but was to get rid 
of the penalty imposed by the Tennes- 
see supreme court. 





COMPANY SOON TO COMMENCE 


Ohio National Life Has Its Plans 
About Completed and Will 
Get Up Steam 


The organization of the Ohio Na- 
tional Life of Cincinnati has been about 
completed and the company will be 
ready to start business very shortly. 
The proposed policies have been passed 
on by the state department and the 
company expects to receive its license 
within a week. large number of 
prospective agents have been secured 
and organizations of stockholders have 
been formed in many of the towns of 
Ohio for the purpose of boosting the 
company. 

Only one special policy is intended 
by the company, this to be called the 
“Wage-Earners Pension,” with a 
monthly premium. This policy has not 
as yet been drawn up, but will be 
modeled after the policies issued by 
German societies and the German gov- 
ernment, containing a total disability 
clause with a pension. In case of total 
disability a pension will be paid and 
at the death of the assured the differ- 
ence between the amount paid out and 
the face of the policy will be paid. 

The entire $100,000 stock of the com- 
pany has been sold at a 50 percent pre- 
mium. Immediately after being li- 
censed the stock will be raised to 
$500,000. 

Indiana will be entered shortly and 
the company will confine itself to the 
development of the two states, Ohio 
and Indiana, for the present. 








McMullen with Provident Savings 

Frank E. McMullen of Rochester, 
N. Y., manager of the Aetna Life, has 
been appointed second vice-president 
and superintendent of agents of the 
Provident Savings Life. At one time 
he was general agent for the company 
in Chicago. Mr. McMullen has proved 
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his success as a producer and field or- 
ganizer. He has taken an active inter- 
est in the underwriters association 
movement and is an ex-president of the 
National Life Underwriters Associa- 
tion. 


VALUE OF LARGER PREMIUMS 








Superintendent of Agents Norris of 





the Northwestern Mutual Com- 
ments on the Subject 
Superintendent of Agents H. F. 


Norris, of the Northwestern Mutual, 
says that its agents are more and more 
realizing that renewal premiums are 
the basis of renewal commissions. 
The average premium, he adds, shows 
a marked and persistent increase. 
Agents find it less necessary to write 
term insurance and are pushing the 
more permanent forms. He _ says 
further: 


During the agency year some large 
records were made, records which demon- 
strate that a large amount of insurance 
of the highest quality can be written by 
properly directed effort. A few of these 
records may illustrate my point: 


—— Average 


Nam aid for. Premium. 
Dr. ¢. &. Albright.. SL 62,5 500 39.62 
'. & ~ Saar 805,000 35.31 
Rudolph Recht. 776,400 36.50 
Herman Duval........ 731,500 33.68 
SO Oa 728,500 34.26 
BD, RORSERSTE «oc ccccces 666,800 36.79 
R. S. Goldsbury....... 661,500 37.39 

The premiums on this nearly six mil- 


lions of insurance amount ‘to $220,190. 
Four other agents of the company wrote 
business amounting to $2,309,000, with an 
average premium of $24.86 per thousand, 
or $58,023 in total premium. Had the 
premiums of the first seven quoted above 
averaged the same as those of the last 

y would have drawn renewal 
ssior on $149,000 instead of 
0. as 3 the case; or, had the last 

same amount of average 

he first seven, they would 

be drawing renewal commissions for the 

xt nine years on $83,747 instead of 

$58, 023, which is the amount of the total 
premiums written by them. 

As has been frequently stated, there is 
a proper place for low-priced insurance, 
but certainly it is not as helpful in build- 
ing a renewal interest as the higher 
priced insurance. We have in some cases, 
I apprehend, permitted it to usurp the 
.place of the higher priced, more perma- 
“nent and almost inevitably more satis- 
factory forms of policies. 


comn 
s 


fo h 





Conservative Life Being Organized 

J. W. Fitzgibbon, of South Bend, 
Ind., is organizing the Conservative 
Life in that city. The company will 
have $100,000 capital. About half the 
stock has been sold. 





Lien on Life Policies 

A case, which in many ways is un- 
usual, concerning two insurance policies 
given as collateral for notes, has been 
settled in Milwaukee. Judgment against 
Henry Herman, formerly a spectacular 
financier of Milwaukee, but whose pres- 
ent whereabouts are unknown, has 
been granted in favor of Max Ascher, 
a real estate dealer, to insure payment 


on three notes given by Herman and 
amounting to $12,476.80, including in- 
terest. The judgment and costs, which 
amount to $39.74, are declared a lien on 
two insurance policies of the defendant, 
who did not appear in court to resist 
the action, and the policies are ordered 
sold at public auction, the plaintiff be- 
ing allowed to be present and bid. 

All of Herman’s interests in the 
policies, and such as may accrue to him, 
are ordered sold and Herman himself 
is declared to be debarred and fore- 
closed “from all right, title, claim, in- 
terest and equity in and to the afore- 
said insurance policies.” Any surplus, 
over and above the amount to be 
awarded, to the plaintiff, is ordered 
brought into court. 


ILLINOIS LIFE SECURES BOHM 








Becomes Associate General Agent in 
Chicago, Having Resigned From 
the State Life 





Julius Bohm of Chicago, manager of 
the State Life of Indiana in Illinois, has 
resigned and has become associate gen- 
eral agent of the Illinois Life in Chi- 
cago. Mr. Bohm will conduct an inde- 
pendent office from that of Manager 
James L. Ferguson, but both will be lo- 
cated in the company’s offices in the 
Majestic building. Mr. Bohm since 
going to Chicago six months ago has 
gotten into the spirit of the big city and 
has made some valuable connections. 
He desires to bend his energies largely 
to personal production and believes 
there is ample room in Chicago for a 
heavy producer representing a Chicago 
company. Mr. Bohm will not attempt 
to build up much of an agency so far 
as securing men are concerned. He 
will aim to have a few strong associates 
to work on men of considerable means. 

Mr. Bohm prior to locating in Chi- 
cago was Pacific Coast manager for the 
Columbian National. Some years ago 
he was one of the leading general 
agents of the Equitable in New York 
City. 





Metropolitan Life’s Exhibit 

The Metropolitan Life in carrying 
out its idea of health conservation has 
inaugurated this summer a tuberculosis 
exhibit which is assembled at the home 
office and sent out to some eighty 
county fairs for exhibition purposes. 
It is the intention of the company to 
foster in this way the idea of preventing 
the disease. Before the season is over 
the exhibit will have been entered in 


WANTED 


Men to sell stock in every state for a 
Ten Million Dollar Company. Some- 
thing absolutely new in insurance. 
Address, 405 Wyandotte Bid., Columbus, 0. 











CAPITAL $100,000.00 





H. THOS. Pres. 


YOU MAY BE 


Satisfied to go on where you are, but that is because 
- u are not in touch with Public Savings 
uture will begin when you write for information. 


PUBLIC SAVINGS INSURANCE CO., oF America 
HOME OFFICE: Indianapolis 


progress. Your 





OHIO 


what 


Better 


Than a General Agency with a Direct Renewal Contract for a Growing 
Company in Its Home State? 


ALL OHIO COMPANIES ARE GOOD 


“The Columbia Life of Cincinnati 


Is One of the Best. 


Writes Health and Accident, Too. 


Address 


Dr. F. G. CROSS, President 
CINCINNATI 





Incorporated as a Stock Company by the State of Illinois 





Company 


HOME OFFICE 
Fifth Floor, Tacoma Building, Chicago 


The ONLY Life Insurance Company operating through BANKS OF DEPOSIT 
which prepares the field for you—MR. AGENT. 


WHY don’t you write the Company AT ONCE? 


Union Life Insurance Co. 


OF CHICAGO 





HOME OFFICE 
FIFTH FLOOR CHICAGO SAVINGS BANK BUILDING 
S. W. Corner State and Madison Streets 
Live Men of Ability can secure the best contracts offered by any 
sound, conservative company to men who can deliver the goods. 


For GENERAL AGENCY Address, THE HOME OFFICE 


THE COMMERCIAL LIFE INSURANCE COMPANY 


INDIANAPOLIS, INDIANA 
Albert J. Heliker, President 


WAN'TE D—MEN WHO CAN SHOW RECORD AS PERSONAL PRO- 
DUCERS. EXTRA INDUCEMENTS FOR RIGHT PARTIES. 


Edward R. Millett, Supt. of Agents, Home Office 


LIBERAL COMMISSIONS 


To Good Men in Indiana, Ohio, Michigan, Pennsylvania 











Assets, January, 1910 . ° , ‘ ° , $ 381,275 
Surplus to Policyholders . ° , ‘ ° 198,530 
Insurance in Force ° . 4,700,000 





FORT WAYNE 
IN DIANA 


FORT WAYNE 
6 OANA 


LINCOLN LIFE 


GERMAN NATIONAL LIFE INSURANCE COMPANY 


CHICAGO 


Capital $500,000.00 


LEGAL RESERVE 
$100,000.00 Deposited With the State 


Agents Wanted. Contracts Direct With Company 
Vice-President and 


EDWARD G. BRAZIER cirrus: 


Home Office, CHICAGO, ILL. 


The First National Life and 


Accident Insurance Company 
Of Pierre, South Dakota 
CHARLES L. HYDE, __.__.__ President 
Entered in South Dakota and Ohio, and will enter intervening 
territory as soon as suitable connections are assured 


Capital, : : : : : $250,000.00 
$100,000.00 deposited with the Insur- 
ance Department of South Dakota 














Backed by the substantial interests of South Dakota 
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fifteen different states. The exhibit 
comprises information how to_ build 
open air shacks either for city or 
country life so as to take the open air 
treatment for the disease, also pamph- 
lets about the care of the body, proper 
food for the patient, and many similar 
matters. Policy literature relating to 
the company is also included in the 
exhibit. 





ASSIGNMENT OF LIFE POLICY 





Such a Transaction Is Declared Inef- 
fectual Where the Jury Finds 
Metal Aberration from In- 
toxication 
The Chicago Insurance Green Bag 
cites a case where it was decided that 
the assignment of a policy is ineffectual 
where a jury finds mental aberration 

from intoxication. 

The policy in question was payable 
to the legal representatives of the in- 
sured who died about nineteen years 
after the date of issue. Some time 
prior to death, insured sold the policy 
to a concern in Hartford, Conn., whose 
business it was to deal in policies of 
insurance. After the death of insured, 
his administrator brought suit in Iowa, 
for the amount of the policy, in which 
he did not make the concern in Con- 
necticut a party. The company an- 
swered that the Connecticut concern 
had instituted proceedings and that the 
same were still pending and that the 
failure to make the Connecticut con- 
cern a party to this proceeding made 
the same illegal. The plaintiff answered 
that the assignment was made in Mis- 
souri and void under the laws of that 
staie; that the assignee had no insur- 
able interest in the life of the insured 
and that at the time the assignment 
was tnade, he was unsound in mind and 
in a state of mental derangement and 
unable to understand the nature of the 
transaction. In the lower court there 
was a verdict for the plaintiff which 
the supreme court of Iowa affirmed, 
and after disposing of the questions 
raised by the defendant as to necessary 
parties in an action of this character 
and holding on that question that be- 
cause the defendant may possibly be 
subjected to a suit on an inconsistent 
claim in another jurisdiction, it could 
not successfully resist payment in a 
jurisdiction in which he is_ properly 
asked to defend in case judgment is 
rendered against it; and as to the 


mental condition of insured, the court 
said in part: 

The evidence for plaintiff tended to 
prove, not that Nutter was intoxicated at 
the time the assignment was made, but 
that his mental faculties had become so 
far impaired by the long existing habit 
of using intoxicating liquors to excess 
that he was irresponsible and unable to 
rationally transact business. Without 
setting out the evidence as it appears in 
the record, it is sufficient to say that 
there was an ample showing to sustain 
the finding of the jury that Nutter was 
not possessed of a mind capable of form- 
ing an intelligent judgment with refer- 
ence to his actions. Cases cited for ap- 
pellant in regard to intoxication as a 
ground for setting aside a contract or 
as to the effect of temporary aberrations 
due to intoxication or otherwise are not 
in point. If, before this assignment was 
made, Nutter’s mind was permanently im- 
paired to such an extent that he could 
not act rationally, then his contract of 
assignment was not binding upon him, 
and it is immaterial that at the precise 
time the act was done he was not intoxi- 
cated or did not manifest any aberration. 
. . . We are satisfied that the question 
of Nutter’s mental capacity at the time 
the assignment was made was so _ sub- 
mitted to the jury that they could not 
have misunderstood the law applicable 
thereto, and we are not willing to reverse 
the judgment on account of general state- 
ments in the instruction which might 
under other circumstances have_ been 
prejudicially erroneous. It was sufficient, 
as the court told the jury to invalidate 
the assignment, if they found that when 
it was made he did not know what he 
was doing and understand the _ conse- 
quence of his act. Searles vs. N. W. Mut. 
Life. 126 N. W. Rep. (Iowa) 801. 





Citizens National Suits Settled 

By means of a settlement which has 
been affected between the Citizens’ Life 
and the Citizens’ National Life, of 
Louisville, and Maurice R. Cotton, of 
that city, the suits which were brought 
against the companies by Mr. Cotton 
have been dismissed. The litigation 
grew out of the purchase of stock in 
the companies by Cotton, who later 
sued for a _ receivership and made 
charges of mismanagement against the 
concerns. The settlement involved the 
repurchase by the companies of the 
stock which the plaintiff has brought, 
he receiving what he had paid for it, 
and the payment in addition of $250 
costs and $50 for securing proof. 


Fidelity Leaders Club Meeting 

The Fidelity Leaders Club, connected 
with the Fidelity Mutual Life held its 
annual meeting at the home office last 
week in Philadelphia. Part of the time 
was spent in sight seeing at Atlantic 
City. Geo. H. Linsz was president, C. 
M. Hunsicker of Philadelphia, vice- 
president, Geo. F. Parsons of Jackson- 
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A high class western life com- 


pany wants a 


field supervisor 


for Illinois. Address 89-L, care 
The Western Underwriter. 








Confidential 


Adjustments and® Settlements. 
matters anywhere 





ROBERT A. 


Attorney-at-Law 


84 Adams Street 
CHICAGO 


Accurate Inspections on Applicants, Agents, Examiners, Investigations of Claims 
{Evidence Procured, Affidavits, Depositions, etc. 


My experience covers six years of confidential work{ for life companies through 
the Middle West. My files contain 7,500 reports. 


MEIER, Jr. 
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An Unusual Opportunity 


is offered by the 


Qld Colony Life Insurance Company 
Old Colony Bldg., Chicago 


to a good producer to take charge of an established general 
agency. For information apply to 


CHAS. H. JOHNSTON 


Supt. of Agencies 
Chicago’s Financial Giant 


Security Life Insurance Company 


OF AMERICA 
W. O.. JOHNSON, President, Rookery Bldg., CHICAGO 


CAPITAL AND SURPLUS OVER $1,000,000 


For the Sells’ Ideal Agency with the 
Security Monthly Income Policy, address 


J- Be SELLS, Vice-President 
CHICAGO’S STRONGEST LIFE INSURANCE COMPANY 


If YOU are a salesman and 
can interest bankers in a live 
proposition where the banker 
can make money, 


Address 45-R. 


Care The Western Underwriter. 


THEY’RE DOING IT! 


WHAT? 
Earning more money for less effort than ever before. 


Ww HO? 
The men selling the policies of the 


UNITED STATES ANNUITY & LIFE INSURANCE COMPANY 


McCormick Building, Chicago, Ilinois 


WHY? 


Annual dividend policies registered with the State of Illinois. 
of management limited. Liberal commissions. 


OPENINGS FOR STATE AND DISTRICT MANAGERS 


ST. LOUIS NATIONAL LIFE 


INSURANCE COMPANY 


MISSOURI (TRUST BUILDING, ST. LOUIS, MISSOURI 
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ville, Fla., second vice-president, R. J. 
Williams of St. Louis, secretary. 





» Northern Life Appointments 

The Northern Life of Illinois has ap- 
pointed J. J. Hardy of Port Huron, 
Mich., as general agent for that north- 
ern part of the state. C. L. Wheelock: 
and C. A. Moore of Grand Rapids have | 
ben appointed general agents for the | 
western portion. 

In Illinois George W. Osborn has 





been appointed for the Kewanee sec- | 


tion. D. W. Ryan has been appointed 
agent at Jacksonville, Albert B. Bustle- 
man at La Salle and J. L. Jung at 
Quincy. The business of the company 
this year shows an increase of 75 per 


cent over that of 1909. j 





Zeno M. Host Leaves Field 
Zeno M. Host, agency director of the 
United States Annuity & Life of Chi- 
cago retires from that position after 
two years’ service in the field in which 


he has done excellent development , 
work. Mr. Host has not definitely de- : 
He may remain ! 


cided as to his future. 
with the company as general agent in 
Tilinois or he may decide to make an- 
other connection. 
consin insurance commissioner before 
he went with the United States An- 
nuity and was one of the prominent 


officials in the country during his in- | 


cumbency in office. 





Called on to Show Cause 


The Illinois insurance department has | 


called upon the Illinois grand lodge of 


the Ancient Order of United Workmen ' 


to show cause why it should not be 
proceeded against as insolvent. The 
| is said to be nearly a year be- 
the payment of death claims. 
The othcers appeared before Governor 
Jeneen last week and presented the 
plea that the supreme lodge owes the 
Illinois grand lodge enough to pay its 
claims if this amount could be col- 
lected. 


ian 





Mutual Agents Gather 
B. C. Shaw, state agent for South 
Dakota for the Mutual Life of New 
York, sent out invitations to fifty field 


men of the company in the state to at- | 
tend a gathering in Sioux Falls, for a; 
general conference on Sept. 2-3. After | 


a conference and talk over business af- 
fairs, they were tendered a banquet at 
the Cataract hotel, as guests of Man- 
ager Shaw. 





Archer With Pacific Mutual 


W. T. Archer of Ottumwa, Iowa, for . 


the past four years general agent of 
the Phoenix Mutual Life has signed a 
contract as general agent of the life 
department of the Pacific Mutual Life 
for southeastern Iowa, effective Oct. 


' Kan., as manager of the southwestern 


Mr. Host was Wis- | 


6. Mr. Archer was a member of the 
firm of Corrick, Hogue & Archer, gen- 
eral agents of the Pacific Mutual Life 
at Ottumwa about five years ago. 


Gets Some Good Men 


The Pacific Mutual is keeping up on 
its policy of building up the agency 
force of the company in the central 
west. James G. Burdette has been ap- 
pointed manager of the life department 
for West Virginia with the exception 
of Wheeling. Mr. Burdette has for the 
past four years been general agent of 
the Penn Mutual and before that was 
for ten years with the Union Central, 
and is considered one of the best life 
men in the state. Mr. Birthisel, the 
| former manager, will go to Wichita, 





portion of the state. 

‘ Adams and G. C. Rippetoe, 
under the firm name of Adams & Rip- 
petoe, have been appointed general 
agents of the accident department for 
the same territory. They are both new 
to the insurance business but are 
hustling young men and ought to make 
good. 
| Day & Tribble have been appointed 
to succeed Osborn & Stevenson as 
general agents for the greater portion 
of Oklahoma. Both have been with the 
company for several years and the 
company feels that the promotion is 
well-merited. 


Modern Life’s Affairs 

C. C. Jones and David Brumbaugh 
have been appointed inspectors of 
agencies for the Modern Life of South 
Bend. Mr. Jones will have charge of 
Illinois with headquarters at Spring- 
field. Mr. Brumbaugh will have charge 
of Indiana with headquarters at the 
home office. 
i The company has recently opened 
| an office at Gary, Ind., in charge of C. 
| 





L. Anderson. It will enter Michigan 
and Ohio in the near future. 





Hold Agency Meeting 

Manager Harry M. Ramey, of the 
| National Life, U. S. A., is planning a 
| big time for his agency force in Arkan- 
' sas and Oklahoma on Sept. 15, the oc- 
casion being the coming of the presi- 
dent, secretary, medical director and 
supervisor of agents of the company, 
who will be in Little Rock on that date. 
Every one of the company’s agents in 
the two states is expected to attend, 
: and in addition to a general conference 
i and business meeting the visitors will 
| be shown over the city and tendered a 
banquet in the evening. 





Boom Mack for President 
Cincinnati is sending a good sized 
delegation to the National Association 
of Life Underwriters, though it is not 





SEND FOR OUR PRICES ON 


POLICY LABELS 


The Western Underwriter Co., Chicago 


ias large as it would have been had 
Cincinnati been out for the next con- 
' vention. 

| M. W. Mack’s presidential boom 
| looks very good. He is general agent 
| of the Northwestern Mutual. It is 





EXCELLENT OPPORTUNITY 


Direct Agency Contract 








The Manhattan Life Insurance Company 
of New York desires to make direct contracts, with good producers, for 
unoccupied portions of the following states: New York, New Jersey 


Pennsylvania, Kansas, Idaho and 
contracts with allowance for office 


forms of the Company are up-to-date, the premium rates are low and the 


annual dividends attractive. 


Home Office: 66 BROADWAY, NEW YORK 


Washington. The usual commission 
expenses will be made. The policy 


thought that the idea of a western man 
representing a western company as 
president for the first time in the his- 
tory of the association will look very 
good to a large number of agents. 
There have been eastern men repre- 
senting eastern and western com- 
panies and western men representing 
eastern companies, but never a western 
man of a western company. 

Mr, Mack himself is “willin’.” “It’s 
a very fine honor and if the presidency 
is offered to me I will accept, though 
I am not going to make a fight for 
it,” is what he had to say on the sub- 
ject. 





Licensed in Other States 
The American Bankers Life of Chi- 
cago, which was licensed in Illinois a 
few weeks ago, has now received its 
papers from both Dakotas, Oklahoma 
and Colorado. New business is com- 
ing in at a very satisfactory rate. 





Get West Virginia Agency 

H. M. Kimberland has been ap- 
pointed general manager of the Union 
Central Lfe for West Virginia, succeed- 
ing Graham & Kimberland, formerly 
its general agents, with main offices on 
the third floor of the Board of Trade 
building, Wheeling, W. Va. 





New York Life’s August Business 
The New York Life reports $18,200,- 
000 in new business during August. The 
average policy was $2,700. Seattle led 
all others in volume. The Chicago 
branch leads in number of applications. 
New business in European offices shows 
a 25 percent gain. 


LIFE APPOINTMENTS 


Wisconsin 

Bankers, Ia.—J. S. Hough, Antigo. 

N. W. Mutual—C. E. Wilson, Racine; 
H. A. Bird, Beaver Dam; Herbert Mur- 
ray, Kenosha; William Leiner, Milwaukee; 
B. F. Sanford, Ripon. 

Aetna—R. F. Laatsch, Merrill; F. C. 
Millard and G. H. Beringer, Milwaukee. 

Bankers, Ia.—H. F. Wilke, Madison. 

Central, Ia—J. E. June, Hancock. 

National, Ia.—J. M. Smart and W. Dods- 
worth, Milwaukee. 

New Eng. Mut.—W. J. Vesey, Appleton. 

Old Line—J. St. C. Thomson, Eau 
Claire; H. W. Flint, Watertown; O. J. 
Foss, Stiles; Val Peters, Kewaskum; Gus- 
tas Zinke, Saukville; M. J. Kraus, Fond du 


Natl—G. D. Schultz, Shawano; 
J. F. Goetz, Middleton; M. C. Sorenson, 
Gillett; G. V. Dering, Columbus. 

Tllinois 
Bankers, Ia.—J. M. Lovett, Chicago. 
Central, Ia.—P. J. Fieldse, Chicago. 











WE WANT 


TWO GENERAL AGENTS 


One for Northern Illinois and 
one for Southern Illinois. 


Splendid;Contracts for live men. 


Peoria Life Insurance Company 
Peoria, Ill. 








Home—cC. H. Helder, Chicago. 
Hartford—A. L. Wattles, Blue Island. 
John Hancock—W. M. La Teer, Peoria; 
H. H. Peterson, Kankakee; W ne 
and W. T. Myers, Chicago. 
Knights Templar & Mas. Mut. Aid— 
D. P. Hanson, East St. Louis. 

Mutual, N. Y.—Wayne Hummer, La 
Salle; E. J. Riley, Eureka. 
Mut. Benefit—S. L. Rau, Chicago; R. G. 
Maxon, Harvard. 
New York—J. W. McDonald, Rockford, 
Prov. L. & T.—R. C. Wilson, Rockford. 
Penn Mutual—S. T. Chase, Chicago. 
Union Cent.—R. 8S. Reesor, Rock Island. 
Aetna—C. H. Dutton, Elizabethtown; 
P. Nowlan, Toulon. 
Amer. Cent.—J. A. Wegener, Cairo. 
Fidelity Mut.—J. M. Gibbons, Pullman. 
Hartford—H. E. Reed, Chicago. 
Home—T. H. Brown, Woodstock; C. E 
Tucker, Richard Hensel and Susan K. 
Ackermann, Chicago. 
Modern—G. M. Danley, Springfield; A. 
A. Holmes, Warsaw; H. L. Jones, Harris- 
burg; J. M. Jordan, Enfield; J. E. Proc- 
tor, Equality; H. L. Walker, Palmyra. 
Mut. Benefit—G. M. Cunningham, Wood- 
son; C. A. Kellogg, Kewaunee. 
Mo. State—John Purcell, East St. Louis. 
Mass. Mutual—U. C. Upjohn, Chicago. 
Mutual, N.Y.—G, J. Bellersheim, Spring- 
field; J. M. Bonifield, Kinderhook; J. W. 
Bostick, Grayville; L. J. Callaway, Barry; 
W. H. Clark, Virden; F. A. DeRosset, 
Cairo; W. W. Houchin, Mendon; EB. P. 
Norman, Edinburg; W. P. Welles, Camp 
Point. 
N. W. Nat’l1—D. W. Morton, Champaign. 
New York—J. E. Briggs and Noah Mac- 
Dowell, Jr., New York, N. Y. 
Penn Mut.—S. D. Hurst, Jonesboro. 
Philadelphia—Mary M. Hayes, Chicago. 
N. W. Mutual—F. O. Bristol, Portland, 
J. 


H. 


Cc. Gridley, Libertyville; J. 
La Harpe; E. E. Miller, Dixon; George 
W. Frey, Decatur; B. D. Clement, Colum- 
bus, Ohio; L. V. Lane, Henning. 
Pacific Mut.—C. 8S. Harden, Lake For- 
rest. 

State Mut.—H. 8S. Wallace, Chicago. 


Indiana 

Federal—E. T. Hatton, Kokomo, 

John Hancock—J. R. Henderson, Bed- 
ford; P. H,. McCormick, North Judson. 

N. W. Mutual—B. C. Johnson, Indianap- 
olis. 
Prov. 
castle. 
Reserve Loan—G,. F. Short, Knox. 





L. & T.—Emory Ratcliff, New- 





Michigan 
Aetna—Arthur Ames, Iron River. 
Hartford—Horatio MacArthur, Cheboy- 


gan, 
John Hancock—G. A. Dondero, Royal 
Oak. 


Mass.—Anna M. Mudge, Leslie, 

Mich. Mut.—Claude Needham, 
Wm, E. Shoemaker Agency, Cheboygan; 
E. A. Wheeler, Concord; A. D. Cook, L. 
W. Crandell and E. J. Nelson, Detroit. 

Mo. State—C. A. Cameron, Flushing; J. 
L. Jarman, Grand Ledge; Frank Heintz, 
Muskegon; Walter Churchill, New Era. 


i 


Albion; 




















Connecticut General Life 
Insurance Company, ot Hartorg 
$8,800,000 


Superior Policies at Lowest Retes. Write lorAgeacy 


Dr. H. C. Castor, - - Manager 


153 La Salle Street, - Chicage 


Assets over... 





























The Columbian National Life 
Insurance Company 


of Boston, Massachusetts 


Ufe. Accident and Health Insurance 


The Only Massachusetts 
Non - Participating Company 


{The New Columbian Policies are 
— in Clearness and Liber- 
ty. 


Good Contracts and Tere 
ritory for Good Producers 





























E INSURANCE COMPANY 


OF ROSTON MASSACHUSETTS 
ROLAND O. LAMB, President. 
WALTON L. CROCKER, Sec’y. 


Issues the most desirable forms of Life, Endowment, Term 
ona Policies. Annual Dividends. Cash and Paid 
p Values. 


The most liberal conditions of any policy in the market. 
See our policies and terms before engaging elsewhere. 
Excellent agency contracts await good men. 


ROBERT K. EATON 
Superintendent of Agencies, Boston, Mass. 
3. C. CAMPBELL 
State ‘ gent for Ohio and West Virginia, Capital 





ARTHUR E. CHILDS, - - President 


Trust Building, Columbus, Ohio 
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New Eng. Mut.—G. L. Daane, 
Rapids; G. A. H. Kritzer, Newaygo. 
Pacific Mut.—A. A. Dahlburg, Menomi- 


Grand 


nee. 

Preferred—l.. B. Southard, Battle Creek; 
a W. Haas, Nunica; F. E. Schalow, Reed 
yity. 

Prov. L. & T.—J. N. Emery, Detroit. 

Conn. Mutual—D. Pringle, Grand Rap- 


8. 

Des Moines—W. W. Huysman, Kalama- 
zoo, 

Equitable—M. A. Anderson, Bear Lake. 

Illinoisa—C, C, Mead, Capac. 

Mass. Mutual—P. A. Geldhoff, Grand 
Rapids. 

Mut. Benefit—H. W. Moore, Ann Arbor; 
J. B. Edmonson, Hillsdale, 

Preferred—W. C. Whitney, Richland. 


Prov. Sav.—J. A. Combs, Saginaw; W. 
W. McMann, Saginaw. 

Prov. L. & 'T.—Mrs, A. M. Darling, 
Holly. 


Security, Va.—F. R. Foster, Reed City; 
J. Guthard & Son Company, Inc., Detroit. 

Union Cent.—F. C. Bentley, Detroit; R. 
W. Reid, Detroit. 

Union, Ill.—A. L. Hill, Grand Rapids.; 
J. C. F. Libby, Manton. 


Ohio 


Aetna—H. J. Weitzman, Youngstown, 
Amer. Cent.—L. L. Elzay, Rawson. 
Hartford—A. W. Duff, Jeffersonville; 


S. Brewster, Hamilton; W. E. Fite, 
Jackson. 
Home—Eastman & Eastman, Ottawa; 


A. F. Kull, Marion. 
Lincoln Natl.—Dr. P. F. Weamer, Cold- 
water. 
Mass. Mutual—A. I. 


Knepper, Toledo. 
Mut. Benefit—Miss 5. 


M. Cowden, Ak- 
ron. 
Mutual, N. Y.—C. S. aitehell, spliqhere; 


I. J. Watkins, Belleville; Lints, 
Orrvile; Aaron Kent, Cleveland. 
National, Vt.—W. H. Boehler, Tiffin. 


N. W. Mutual—A. L. Brace, Bryan. 

Security, Va.—B. O. Provins, Cleveland. 
: ~* we Mut., Mass.—F’.. C. Nulting, Cleve- 
and. 

Travelers—Mrs. Cecelia Pichel, Cincin- 
nati; B. B. Baughman, Canton. 

Aetna—C. R. Beckwith, Dodgeville; G. 
BE. Freeman, Conneaut; H. A. Hess, Ber- 
lin Heights. 

Amer. Cent.--C. E. Butler, 
Price Caborn, Edenton, 

Columbian Natl.—Sidney Haas, Arthur 
Sharp and Max Levin, Cleveland. 

Conn. Genl.—L. C. Penn, Mt. Vernon. 
— Luch, Steuben- 
ville. 


Canton; 


Equitable, N. Y.—Ignatz Deutelbaum, 
Cleveland. 

- eel haan Woodward, Cincin- 
nati. 


Home—S. B. McAfee, Stout. 

John Hancock-—J, V. Runkle, Youngs- 
town. 

Lincoln Natl.—H. W. Hutchinson, Gates 
Mills. 


Mass. Mutual—-Fred Bolich, Cuyahoga 
Falls; G. 8. Spring, Geneva; W. M. - 
Ginnis, Middleport. 

Mutual, N. Y.—D. J. Mullane, Youngs- 
town. 
Mutual Benefit—H. P. 
._ J. Schneck, Oregonia. 
National, Vt.--R. L. Cramer, Mt. Ver- 
non. 

New York—E. T. Johnson, Newark. 
Pacific Mutua!—E. M. Roberts, Ravenna. 

Pittsburg Life & Trust—R. C. Sals- 
berry, North Baltimore, 

Srevenene Savings—W. J. Horn, Cleve- 
a 


Ferrie, Findlay; 


nd. 

Royal Union Mutual—W. C. Meyers, 
Coshocton; W. W. Archer, Lancaster. 
— E. Loomis, Bowling 

reen. 





LIFE NOTES 


During August the Reliance Life wrote 
$1,002,000 paid for business. 


P. J. Webb, formerly general agent of 
the Franklin Life of Springfield, Ill, at 
Dallas, Texas, will return to his old posi- 
tion. Since leaving Dallas he has been 
assistant agency superintendent at the 
home ofiice. 


The Northwestern Mutual has decided 
that the short term rates for the purpose 
of deferring renewal dates will not be 
applicable hereafter to policies issued on 
the convertible term plan. This rule does 
not affect the privilege of deferring re- 
newal date by a fractional premium. 

Forrest N. Croxon, who has been con- 
nected with the Equitable Life in Little 
Rock for several years, has been appointed 
manager of the metropolitan district by 
General Agent W. E. Bilheimer of that 
company, and will have charge of the 
company’s business in Little Rock and 
Argenta. 

Word has been received in Louisville of 
the sudden death in Seattle, Wash., of 
Harry L. Langley, former assistant sec- 
retary of the Inter-Southern Life, of 
Louisville. His demise was due to a blood 
clot on the brain, following a short ill- 
ness. He was in the insurance business in 
Seattle at the time of his death, and was 
84 years old. 

Thompson & Bowers, general agents for 
the Martford Life for Oklahoma, have 
disolved partnership, Mr. Thompson dis- 
posing of his interest to Mr. Bowers, Jr., 
who will assume active —— of the 
general agency, Mr. Bowers, Sr., being 
in the lumber business. Mr. Bowers, Jr., 
is a young man possessed of energies 
which should assure his success. 





Casualty and 


Surety News 





RECENT DECISIONS GIVEN 


INVOLVE ACCIDENT POLICIES 





One Contest Is Over Renewal of Pol- 
icy Where the Premium Had 
Not Been Paid 





The Chicago Insurance Green Bag 
cites a case where the court held a re- 
newal of a policy was complete without 
the payment of the premium through 
the course of dealing between the as- 
sured and agent. 

An agent had plenary power under 
instructions of his client to “never let 
a policy expire unless he was told to.” | 
The agent kept all policies of insured | 
in his own safe and when insurance of | 
any kind was effected or renewed the 
policy was left in the possession of the 
agent who sent a bill to the insured and 
same was paid in due course. An ac- 
cident policy expired February, 1908. 
The company sent a renewal receipt 
which was attached to the policy and a 
bill sent to insured thirty days there- 
after or one day prior to the accidental : 
death of insured. The premium was | 
not remitted. 


Beneficiary Brings Suit 

Beneficiary claimed that the insurance 
was in force by reason of instructions 
and course of dealing on part of agent. 
The company contended that such 
course of dealing was limited to exist- 
ing policies and not expiring policies. 
In the lower court the complaint was 
non-suited and the case brought to 
the supreme judicial court of Maine on 
bill of exceptions which exceptions 
were sustained. The court said in part: 


We would acknowledge receipt of proof 
of loss under policy No. X 12680, and re- 
newal agreement No. A 29650, insuring 
Henry Washburn, of Bingham, Maine, in 
the U. S. Casualty Co. of N. Y. In writ- 
ing that letter he must be deemed under 
the statute to have been “in the place of 
the company in all respects regarding 
the insurance effected by him,” and his 
acts and declarations in that behalf were 
the acts and declarations of the com- 
pany. The letter was not introduced 
as a new and independent agreement by 
which the company would be bound, but 
as evidence of the agent’s understanding 
of the purpose and effect of the transac- 
tions upon which the plaintiff's claim of 
renewal is based; and the fact that the 
agent was “forbidden by the company to 
make any agreement in relation to the 
matter,” after the death of the insured 
is entirely immaterial. . It is con- 
tended by the defendant, however, that 
the “explicit instructions” from Wash- 
burn “never to let a policy expire” must 
be restricted in their application to then 
existing insurance contracts, and that 
they cannot be extended to new contracts | 
of } - <a that might afterward be 
made. 





Performed Duty as Agent 

But there is nothing in the language 
of the instructions which calls for such 
a limited interpretation. They would un- 
doubtedly have been held applicable to a 
new and original policy of fire insurance; 
and they may with equal reason be held 
applicable to a policy of life or accident 
insurance, . .. The renewal receipt to 
continue the policy in force another year 
had been received by Mr. Griffin from the 
home office and deposited by him in Mr. 
Washburn’s pigeon hole in the safe. In 
sce doing he dealt with this evidence of 
renewal precisely as he dealt with the 
original policy and with all other policies 
issued to Mr. Washburn. He had per- 
formed his duty as agent of the de- 
fendant, and as custodian of the policies 
and evidences of renewal he was acting 
as agent and trustee of the insured. 
There was no incompatibility between 
these separate and distinct duties. The 
renewal receipt as well as the original 
—T was legally delivered to the in- 
sured. Washburn vs. S. Casualty, 76 
Atl. Rep. (Me.), 904. 


Voluntary Exposure Defined 

In another case the court held that 
death by attempted rescue is covered. 

A miner was overcome by gas. A 
fellow workman went to his rescue 
and was himself overcome in the at- 
tempt and died as a result of inhaling 
noxious gas. The policy covers death 
of employes, “suffered directly through 
external, violent and _ accidental 


: of facts are sufficient. 








means,” and did not cover “injuries of 
which there is no visible mark upon 
the body.” The policy was taken by 
the mining company in its own name 
but the premium was obtained from the 
employes for whose benefit the policy 
was issued. The company gave notice 
of the death and all the circumstances 
appertaining thereto upon the blank 
furnished by the company. A question 
was made about the sufficiency of no- 
tice and proofs but the same is not 
material to this case except that the 
court ruled that while the giving of 
notices and furnishing of proofs are 
distinct and separate acts the proof of 
death seasonably made may serve the 
purposes of both when the statements 
The administra- 
tor of the deceased employe brought 
suit. Liability was denied on the 
ground that there was exposure to un- 
necessary danger in violation of the 
contract. The other objections by the 
company about the cause of death and 
that there was no visible mark on the 
body were considered not material to the 
case in view of the decision. There was 
judgment for the plaintiff and the com- 
pany moved for a new trial which was 


i denied. 


What the Court Held 


The supreme court of Montana af- 
firmed the denial for a new trial saying 
in part: 

Contention is made that recovery can- 
not be had because it appears affirma- 
tively that Pinazza voluntarily exposed 
himself to unnecessary danger, within 
the meaning of Paragraph 10 of the Gen- 
eral Agreements. . .. The law has so 
high a regard for human life that it will 
not impute negligence to one who at- 
tempts to save it, unless the attempt be 
made under such circumstances as to 
constitute it rashness in the estimation 
of prudent persons. ... Thus stated, the 
rule is broad enough to cover, not only 
an attempt to save life under sponta- 
neous impulse, aroused by sudden and un- 
expected peril, and without thought or 
calculation of the chances of injury or 
loss of life to him who makes the at- 
tempt, but also an attempt which is made 
after such calculation as the circum- 
stances permit; the rescuer acting upon 
the conclusion that he can save the life 
without the loss of his own. In the lat- 
ter case the exposure is voluntary in a 
sense, yet, if under the same circum- 
stances a prudent man would obey the 
impulse to save a life, the exposure ought 
not to be held to be voluntary, within 
the meaning of the contract. At any rate, 
the danger is not under the circumstances 
unnecessary. This rule we think is fairly 
deducible from the adjudicated cases. 
DaRin vs. Casualty Company of America. 
108 Pac. Rep. (Mont.), 649. 


Transylvania Casualty Organized 

The insurance of bank deposits will 
be the chief business of the Transyl- 
vania Casualty Company, which has 
been organized at Louisville with a 
capital stock of $300,000, of which $50,- 
000 has been paid in. The company’s 
charter enables it to write any form of 
casualty insurance, including aviation 
risks, but it will confine its attention 
at first to bank deposits, accident and 
health and employers’ liability. 

James J. Young, who was superin- 
tendent of agencies for the Fidelity 
Guaranty of Louisville, has been made 
general manager of the new company, 
and has announced that offices will be 
opened at once in the Kenyon building. 

Officers will be as follows: Ben L. 
Bruner, secretary of state of Kentucky, 
president; Jacob Fishback, first vice- 
president; Dudley S. Reynolds, second 
vice-president; George W. Brown, 
third vice-president; T. D. McGregor, 
assistant attorney-general of Kentucky, 
general counsel; James A. Young, gen- 
eral manager, and Dr. J. C. Mitchell, 
medical director. 

Among the forms of insurance which 
can be written are automobile liability, 
automobile bail bonds, flywheel acci- 
dents, judicial bonds, bicycle theft and 
accident, credit insurance, dentist’s lia- 
bility, druggist’s liability, landlord lia- 
bility, registered mail, sprinkler leakage 
and workman’s compensation. 





COMPENSATION WRINKLES 


IS LAW OF NEW YORK VALID? 





Classification of Employments a Ques- 
tion on Which Attitude of Courts 
Cannot Be Forecast 





Liability underwriters expect that 
the New York compulsory compensa- 
tion act will be before the courts of 
that state by about Nov. 1. It became 
effective Sept. 1. Accidents in some of 
the dangerous employments covered by 
the act doubtless have occurred already. 
Within a short time compensation for 
some of these accidents will have been 
demanded. Then it is likely that some 
employer will refuse to pay and allow 
the workman to go into court to en- 
force his demands. This will furnish 
opportunity to determine whether the 
law is constitutional or not. 

Doubt as to Constitutionality 

From the time the act was passed 
there has been doubt as to its constitu- 
tionality, which will be removed only 
by decisions of the higher courts. This 
doubt appears to rise principally over 
the question of the legislature’s right 
to single out certain employments, de- 
clare them dangerous and provide for 
compulsory compensation for workmen 
injured by them. Does this classifica- 
tion make the law special lezislation? 
That is the point on which attorneys 
are not agreed. 

Reasonable Classification 

Acording to an opinion rendered by 
a leading firm of New York lawyers. 
the courts of New York have held that 
making a law apply only to certain in- 
dustries, employments or lines of busi- 
ness does not make it special legislation 
provided the classification is reason- 
able, and the law applies equally to all 
coming under the classes covered. Thus 
a law requiring railroads to pay their 
employes every two weeks was held 
constitutional as being a reasonable 
classification. A law requiring steam- 
ship agents who receive money for 
transmission abroad to give bonds, was 
held constitutional on similar grounds. 
But a law requiring the licensing of 
halls where dancing is taught, but not 
requiring licenses for halls where 
dances are held, was declared unconsti- 
tutional, because this classification was 
held to be unreasonable. 

Apparently the constitutionality of 
the compulsory compensation act will 
hang largely upon the question as to 
whether the classification of certain 
employments as dangerous is reason- 
able and, if the classification is reason- 
able, whether the law applies alike to 
all included in one class. 


Application of New York Law 

The New York law is made to apply 
“only to workmen engaged in manual 
or mechanical labor in the following 
employments, each of which is hereby 
determined to be especially dangerous, 
in which the nature, conditions or 
means of prosecution of the work 
therein, extraordinary risks to the life 
and limb of workmen engaged therein 
are inherent, necessary or substantially 
unavoidable.” Eight employments are 
enumerated, of which the first is the 
following: r 

“The erection or demolition of any 
bridge or building in which there is, or 
in which the plans and specifications 
require, iron or steel frame work.” 

Seven or eight years ago there were 
erected in Cincinnati in one summer 
two buildings on the same street. One 
was a bank building three stories high, 
with a steel frame. The other was an 
office building thirteen stories hizh, 
built of reinforced concrete without a 
steel frame. If two such buildings were 
being erected in New York this fall, 
it appears to a layman that the men 
placing the window caps in the top 
story of the low building would come 
under the compensation law, while 


those doing similar work at two or 
three times the elevation in the other 
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building would not, simply because one 
had a steel frame and the other had 
not. Is a classification of employments 
such as this reasonable? 

Include All Workmen 

To be on the safe side, the liability 
companies have assumed that all work- 
men engaged in erecting or demolishing 
steel frame buildings come under the 
compensation act. This includes plas- 
terers, carpenters, painters, and others 
whose work in such a building is no 
more hazardous than in an ordinary 
frame building of similar height. While 
the steel building is being erected the 
painter presumably is covered, though 
he be varnishing woodwork on the sec- 
ond floor. But after two or three years 
after it is completed, the painter who 
repaints the flagstaff may not be con- 
strued to be either engaged in the erec- 
tion or demolition of the building and 
therefore might not be held to be under 
the compensation act. 

What Is a Building? 

The question can also be raised, what 
is a building? Does the word “build- 
ing” include the steel or iron tower of 
a windmill or one of the large steel 
towers often erected in amusement 
parks? Is the steel structure for an 
elevated railway a building or a bridge? 
If it is neither, are the structural steel 
workers engaged on such work cov- 
ered by the New York compensation 
law? If they are not so covered, is it 
a reasonable classification which de- 
clares employment on buildings and 
bridges dangerous, but does not declare 
the building of a steel elevated structure 
possibly considerably higher, dangerous? 

Possible Extent of Law 

ake the case of a teamster unload- 
ing steel for the erection of a steel 
building. Is he engaged in erecting the 
building? If so, at what point does his 
work as an ordinary teamster cease 
and his work in erecting the building 
begin? Is not the loading of his wagon 
at the railroad car as dangerous as the 
unloading of it at the building? 

If the teamster is engaged in the 
erection of the building, how about the 
men who assist in loading his wagon 
at the car, and are the rolling mill men 
not engaged in building erection also, 
and if they are, how about the iron 
miners? 

It is evident that classification of any 
kind is a very delicate undertaking 
where employments are closely inter- 
woven. The Illinois commission in its 
tentative plan proposed to make com- 
pensation apply wherever more than 
five employes were employed, but it is 
understood that this has been given 
up as impracticable, and that all em- 
ployes are to be covered, provided the 
bill passes. 





Bar National Bonds 

At the instance of the city law de- 
partment of St. Louis the judges of the 
circuit court there have issued an order 
declining to accept bonds executed by 
the National Surety and the probate 
judge has ordered all such bonds to be 
presented to him for his personal de- 
cision as to their acceptance. 

This action has resulted from the 
National’s refusal to pay the city $200,- 
000 on a bond executed by it some 
years ago for a lighting company. The 
surety company has private indemnify- 
ing bonds, and the indemnitors ordered 
it not to pay the city on pain of having 
a fight to collect the indemnity. Presi- 
dent Joyce explained the company’s 
position fully some months ago. 





To Take Over Bank Stock 


The American Bankers Assurance 
Company, which is being organized in 
St. Louis to insure bank deposits, has 
made an arrangement by which it issues 
its own stock in exchange for the stock 
of Planters Bank of St. Louis. An In- 
dianapolis stockholder asked to have 
the bank placed in the hands of a re- 
ceiver, but the court refused the ap- 
plication. The exchange is on the basis 
of fifty shares of insurance company 
stock for one share of bank stock. 





The par value of the bank stock is $100, 
while the insurance company shares“are 
being sold at $2. 


FRILLS COMMITTEE’S REPORT 








Recommend Modification of Accident 
and Health Contracts to Bring 
About More Uniformity 





The committee on frills appointed 
at the recent meeting at Albany of the 
accident and health companies held a 
meeting in Hartford on Thursday at 
which the changes recommended at the 
previous meeting were discussed and 
general conclusions reached along the 
following lines: 

Make the accumulations run for ten 
years at 5 percent instead of as at 
present for five years at 10 percent; 
eliminate optional indemnities of all 
sorts and restrict the double benefit 
feature of the contract to travel ac- 
cidents, burning building and elevator 
accidents. The hospital and sunstroke 
indemnity will be eliminated from the 
accident contract while the quarantine 
clause will be eliminated from the 
health policy. It is proposed not to 
pay any indemnity for less than seven 
days of sickness under health policies, 
this being a change back to the original 
form for this contract. The companies 
will be canvassed for their answers to 
these recommendations and the report 
presented probably at the Bretton 
Woods meeting of the International 
Accident Underwriters’ Association. 


TAKES KANSAS CITY COMPANY 








Missouri Fidelity & Casualty Absorbs 
Guarantee Surety & Casualty— 
Gets New Stockholders 





The Missouri Fidelity & Casualty of 
Springfield, Mo., has taken over the 
Guarantee Surety & Casualty of Kansas 
City. The latter company had assets 
of $35,000 or $40,000. The consolidation 
was effected by exchanging the stock 
of the Springfield company for the 
shares of the Kansas City company. 

The deal gives the Missouri Fidelity 
& Casualty a strong footing in Kansas 
City, as it adds about eighty prominent 
men in that city to its list of stock- 
holders. The company has an author- 
ized capital of $250,000 and a combined 
capital and surplus at the present time 
of over $300,000. It expects to be 
ready for examination about the middle 
of October. It has already perfected 
agency arrangements in Kansas, Mis- 
souri and Arkansas, and general agency 
arrangements in Tennessee and Missis- 
sippi. C. F. Neal will be the Pacific 
northwest general agent, covering 
Washington, Oregon and Idaho, with 
headquarters at Seattle. 





Will Not Enter European Countries 
President W. B. Joyce, of the Na- 
tional Surety, who went to Europe this 
summer with the idea of establishing 
European branches for the company, 
has returned and says that on account 
of the prejudice against American com- 
panies the idea has been given up. 


Fly Wheel Explosion 

The big thirty-ton fly wheel in the 
plant of the Arkansas Lumber Com- 
pany at Warren, Ark., exploded last 
week wrecking the plant, probably fat- 
ally injuring two men and wounding 
five others. The city of Warren ob- 
tained the power for the operation of 
its electric light plant and waterworks 
from the company. The escape of 100 
other men who were working near the 
engine room when the accident oc- 
curred is Considered almost miraculous. 

In some unexplained manner the belt 
drawn by the fly wheel flew off. In so 
doing it wrenched the governors of the 
big 1,200 horse power engine which in 
a few seconds was “running away.” 
Only one man was in the engine room 
at the time and the flying belt zave 
him sufficient warning to escape. The 
noise of the explosion was heard all 
over the city and fragments of steel and 








AMERICAN FIDELITY CO. 


MONTPELIER, VERMONT 


Liability, Burglary, Personal Accident and Health, Fidelity and Surety Bonds 
ALSO THE MOST LIBERAL AUTOMOBILE LIABILITY POLICY ISSUED 
Special Inducements to Agents and Brokers 


HUTCHINSON & COOLEY, General Agents for Illinois 


159 La Salle St., Chicago 
CHRIS. SCHROEDER & SON, Gen. Agents Wisconsin 


83-85 Michigan Street, Milwaukee 
E. J. SCOONOVER, General Agent for Indiana 
509 Law Building, Indianapolis 
TRAFFORD N. JAYNE, Att'y and Mgr. for Minnesota 
709 Hennepin Ave., Minneapolis 
F. A. BUCHANAN, Jr.. Gen. Agt. for Southern Ohio and No. Ky. 


312 Johnston Bldg., Cincinnati 
FOWLER & LONG, Gen. Agts. for Western Missouri 


818 Grand Ave., Kansas City, Mo. 
GEORGE W. LONG, Gen. Agt. for Kansas 


734 Simpson Ave.. Kansas City, Kas 








Hoosier Casualty Company 
INDIANAPOLIS, INDIANA 
Issues a policy covering all kinds cf accidents, any 
form of sickness and death from any cause, Besides 
special features not covered by_other companies. 


SECURITIES DEPOSITED WITH THE AUDITOR OF STATE OF INDIANA FOR THE PROTECTION OP 
POLICYHOLDERS. ill or part time agents can make money representing this Company. 


Address: HOOSIER CASUALTY COMPANY, Lemcke Bidg., Indianapolis, Indiana 
SPOKANE 


INTERNATIONAL GASUALTY COMPANY, WAshinéron 


Agents and managers desiring association with a live wire company will de 
well to negotiate with this company. Now selling Automobile, Fire, Theft, 
Collision and Property Damage and Accident and Health Insurance. 


A FEW COMPETENT AND RELIABLE STOCK 
SALESMEN WANTED. Address the Company 














It is hard work to write an advertise- 
ment for this Company—there are so many 
splendid things to talk about it’s hard to decide just which 
one we ought to feature, and our space here won't per- 
mit us to tell about all of them. 


Won't you help us out by letting us place all the facts 
before you? We have printed a handsome little book 
telling about The Standing of the Company, Our Lapse- 
proof Line of Policies, Our Liberal Contracts, The At- 
tractive Commissions we Offer, Our Helpful Business 
Building Plans, and Our System of Claim Settlements. 


The book is illustrated with actual samples of attractive canvassing 


literature that are sure to interest you. Just say to us on a postal, 
“Send your booklet.” 


The Pennsylvania Casualty Company 
M. G. NICHOLS, 3rd Vice-President 
694 Linden Street, SCRANTON, PA. 








and have excellent direct 


We are licensed in 19 states 20, Nave cxcilent direc 


of Accident, Health and Disability Insurance in every one of them. Old 
line company. Founded 1888. $300,000.00 authorized capital. $103,000.00 


Pennsylvania Insurance Department Deposit. GERMAN COMMERCIAL 
ACCIDENT COMPANY, 1011 Chestnut Street, Philadelphia. 


The Union Health and Accident Company 


DENVER, COLORADO 
Surpius, $45,000.00 Cash Capita!, $100,000 


Issues all the latest forms of health and accident policies, on both commercial and industria 
. Fertile fields available to industrious workers. Why be a SUB when you can secure a 
tate Agency or District Managership, and thereby reap the full reward of your efterts 7? 


The General Accident 
PHILADELPHIA 


best serves producers and the public. Its Agents adjust and pay 
all claims at sight. What you cannot get in the line of health 
and accident insurance with the “General” is not worth having. 














22 


THE WESTERN UNDERWRITER. 


September 8, 1910. 








parts of the wheel were shot clear 
through the walls, in some places rend- 
ing 12-inch timbers. A score of men 
received minor injuries. 

The loss is estimated at $90,000 and 
the wrecked plant will be immediately 
rebuilt. Several companies writing fly 
wheel insurance have telegraphed for 
photographs of the plant to be used for 
advertising purposes. 





ORGANIZING A NEW COMPANY 


Dee A. Stoker, of Chicago, is Promot- 
ing the American Business Men’s 
Association, a Fraternal 


Dee A. Stoker, one of the officers of 
the States Accident of Chicago, is or- 
ganizing the American Business Men’s 
Association to write accident and 
health. It is being organized under the 
fraternal laws of [llinois and will thus 
be able to enter many other states. It 
will confine itself to business, profes- 
sional and office men. The estimated 
annual cost is $2. lt pays $1,000 with 
10 percent annual increase for ten 
years for loss of life, both eyes, both 
hands, both feet, hand and foot; $500 
for one eye, one hand, one foot; $7.50 
weekly benefit with the 10 percent ac- 
cumulation. The coverage is as fol- 
lows: 


While riding as a passenger in 
underground or elevated railway or street 
railway passenger car, steamboat, auto- 
mobile, omnibus, cab, or other public con- 
veyance, and in consequence of collision 
or other accident to the conveyance. 
Similar coverage in passenger elevators. 

Special coverage for loss of life [250] 
caused by burning of a dwelling, hotel, 
theater, office building, lodge room, club 
house, school room, store or barn; or 
while riding in a private automobile, or 
conveyance drawn by horsepower, or by 
being knocked down or run over on a pub- 
lic highway by any conveyance propelled 
by steam, electricity, cable, compressed 
air, or drawn by horsepower. Special 
total disability benefits (1) $7.50 per week 
resulting from a collision while riding on 
a bicycle or in a conveyance drawn by 
horsepower. (2) $1.00 per day for slip- 
ping or falling on a public street or side- 
walk, or while getting on or off or being 
on the steps or running-board of a sur- 
face or elevated railway or street rail- 
way passenger car, steamboat, automobile, 
omnibus or cab. 

The indentification benefit is $25 and 
beneficiary insurance $250. 





Ferres. Goes to Coast 
H. M. Ferres, who has been in charge 
of the casualty department at the Chi- 


cago branch office of the United States 
Fidelity & Guaranty since the company 
began writing casualty lines, has been 
appointed manager for the company’s 
casualty lines in its Northwestern de- 
partment, which includes Washington, 
Oregon and Idaho. He will make his 
headquarters with Hubbard & Tate, 
managers of the surety department at 
Tacoma, Wash. The announcement of 
the change was made by President 
Bland while he was in Chicago last Sat- 
urday. 

The vacancy in the Chicago office has 
not been filled yet, but it is likely that 
a local man will be appointed. 





BENEFICIARIES ARE DEFINED 





Iowa Supreme Court Hands Down a 
Decision Clarifying a Point in 
an Accident Contract 





The Chicago Insurance Green Bag 
reports a case where beneficiaries eli- 
gible in stipulated premium certificates 
under the statutes of Iowa are defined. 

Insured designated as beneficiary a 
certain church which was named in 
the policy. In another subdivision of 
the policy the association agreed to pay 
“to the beneficiary hereinafter named, 
if surviving, otherwise to the executors, 
administrators or legal representatives 
of the insured $1,000, etc.” Insured met 
his death at the hands of some person 
unknown and his administrators brought 
action to recover the amount of cer- 
tificate. The company demurred to the 
petition claiming the policy void under 
the statute of Iowa. The lower court 
sustained the demurrer and rendered 
judgment for the association which the 
supreme court of Iowa reversed, say- 
in part: 

The contract is that subject to all the 
conditions of the certificate the associa- 
tion “will pay the assured the following 
benefits”; and among the benefits named 
is a death benefit which is to be paid “to 
the beneficiary hereinafter named, if sur- 
viving, ” otherwise such benefits to be paid 

“to the executors, administrators or legal 
representatives of the assured.” ... The 
certificate does therefore contemplate 
that, under certain conditions, the death 
benefit may be payable to the administra- 
tor of the assured. As the provision for 
payment of death benefit to the church 
was under the statute invalid, we think 
the case is one in which the beneficiary 
did not survive within the meaning of 
the certificate, and that the administrator 
was therefore entitled to recover.” . 

We reach the conclusion, therefore, that 





MUTUAL HEALTH AND, 


ACCIDENT ASSOCIATION 


of America 
FRED H. ROWE, President 
Jacksonville, fll. 


Accident and Health Insurance 


ADDRESS HOME OFFICE 
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Contract your time with the National aad cet full value 








GLOBE SURETY COMPANY of Kansas City, Mo. 


THOS. M. 
W. T. KEEMPER, Treas. 
H. P. FONES, Ass’t Secy. 


Capital Paid in Cash, $500,000 


Surplus, $100,000 


AMES VAN BUREN 
i R. MULVANE ; Vice-Presidents 
Z. MILLER, JR. 


WE ISSUE 
SURETY BONDS 


In all sciaae Proceedings, for Contractors, for Persons Holding Positions of Trust, 
for City, County and State Officials, for Notaries Public. 


PROMPT SERVICE AND SATISFACTORY RATES 













Covers 
Death —$25 W 


Accumulates 10% ro 5 eyeus., 
Sam 


HERE IT IS—AT LAST! 
“Taan" Accident-Health Policy ‘ii’ 


Stock Accisen t 


$5,000 
PREMIUM $10 PER YEAR ary by - ly ay - card and Commresion. 
clusive ad Bs =. 4, --- sample policies. 


“CHAS. A. A. WHITE & CO, 
(Organized 1899) 





with Ins. Dept. $100,000. — $121,520. 
70 





Gen. Agents for United Btates. 
Chicago, Illinois. 





PACIFIC SURETY COMPANY 


OF CALIFORNIA 
Established 1885 


Fidelity, Judicial and Contract Bonds; Plate Glass, and all forms of 
Liability Insurance, including Collision Hazard and Property Damage 
on Automobiles; Personal Accident and Health. Best and most 
liberal “Death and Dismemberment” policy. 


Liberal Commission and prompt attention paid Agents. 
Agents wanted in the State. 


ACIFIC \URETY 
ERFECT UAFETY 


E. P. FATCH & CO., General Agents for Illinois 
159 La Salle Street, CHICAGO 


INSURANCE BROKERS 


Place your SURETY and CASUALTY business 
in the “EMPIRE” 


CAPITAL, - $500,000 


Desirable 











Business producers not now under contract 
wanted for open territory 


Address, AGENCY DEPARTMENT 


The Empire State Surety Co. 
84 William Street, New York 


Field is Unlimited in the Line of 
LIVE STOCK INSURANCE 


THE INDIANA AND OHIO 
LIVE STOCK INSURANCE CO. 


OF CRAWFORDSVILLE, IND. 
Is the Oldest, Largest and Best Live Stock Insurance Company doing business in the United States 


HORSES, MULES AND CATTLE 








Organized in 1886 ACAINST DEATH — ee Want 
Paid-up Capital $200,000.00 FROM ANY = Reeaces ite > gel 
» = «» $450,000.00 CAUSE 





AGENTS, ATTENTION! 


THE AMERICAN LIVE STOCK 
INSURANCE COMPANY 


INDIANAPOLIS, IND. 


STERLING R. HOLT, President C. NAYLOR, Secretaz: 
Paid up Cash ¢ Capital $100,000 Net ounies $25,000 


insures Horses, Mules and Cattle Against Death From Any 
Cause Anywhere in the — States or Canade 


Liberal Contracts to Agents 


For Territory Apply to Home Office 











Capital - - $100,000 
Surplus - 


Live Stock Insurance 


presents splendid opportunities for 


AGENTS’ ATTENTION 





Unoccupied territory in Indiana, Illinois, Ohio 
SOLE : and Michigan. Liberal contracts. 
CATTLE 
I d NATIONAL LIVE STOCK INS. CO. 
- pbs tel ° Majestic Building, Indianapolis, Ind, 


Death or Theft 


The only Company that protects against theft. Reasonable rates. 
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the issuance of the certificate in this case 
was not prohibited by Code No. 1789, and 
that as the beneficiary named as the per- 
son to whom the death benefit was made 
payable was not qualified to receive such 
benefit, the administrator of the estate 
of the deceased member was entitled to 
recover, especially in view of the general 
provision of the certificate that the bene- 
fits specified were payable to the assured, 
and the special provision that, if the 
beneficiary named should not survive, the 
death benefit should be payable to the 
administrator of the assured. 

Oliphant vs. Amer. Health & Acci., 126 
N. W. Rep, (Ia.), 806. 


INTERPRETS LAW STRICTLY 
Attorney-General Holds Contracting 


Corporation a Resident and Local 
Agent Must Sign 











The resident agent act of Nebraska 
has been recently strengthened through 
an opinion from Attorney-General 
Thompson, delivered to Auditor Barton, 
in which the head of the state legal 
department declares that an insurance 
company, though licensed to do busi- 
ness in Nebraska, may not write an 
indemnity bond for a corporation, char- 
tered originally or by certification in 
Nebraska, through a nonresident agent. 
The question put to the attorney- gen- 
eral sets forth the substantial facts in 
the case: 

“The Canton Bridge Company re- 
cently secured a contract from Doug- 
las county, Neb., for the erection of a 
steel bridge over the Platte river at 
Valley, at a contract price approximat- 
ing $12,000. A bond of $5,000 was re- 
quired by the county. Said bond was 
executed by the Empire State Surety 
oe had of New York, through R. L. 

of Kansas City, on May 17, 

), and was approved by the county 

f elas county, May 28, 1910.’ 

tatute prohibits a nonresident 
agent from writing insurance on “any 
property, person or persons” located 
within the state. The bridge company 
has filed copies of its articles of incor- 
poration in Nebraska. It has paid its 
occupation tax here and is located in 
the state of Nebraska, for the purpose 
of its particular business. On _ this 
ground the attorney-general finds that 
a nonresident may not write the policy. 

The state auditor has informed the 
county board of Douglas county of the 
matter and the bond will be written 
through a resident agent, the transfer 
of the commission and record from 
Stewart to some Nebraska agent being 
all the actual work required to comply 
with the law. 

Although this law has existed for 
some time it has not always been 
strictly enforced. Pressing his claims 
in favor of the home agent in connec- 
tion with his campaign against over- 
head insurance, Auditor Barton believes 
that he can finally obtain for the home 
agent all of the rights that accrue to 
him through special laws. 


r 





To Hold Agency Convention 

The Empire State Surety will hold an 
agents’ convention at the home office 
Sept. 16-17 and some forty general 
agents of the company are expected to 
be in attendance for the two days’ pro- 
gram. The idea is a new one for the 
Empire State and it is hoped that the 
convention will be so enjoyable and 





instructive as to be continued for an- 
other year. The company is preparing 
a new handbook of instructions for 
agents which will likely be distributed 
at the time of the convention. 


CLAIM MEN IN CONVENTION 








Adjusters of the Various Casualty 
Companies Discuss the Problems 
of Their Business 





The first annual meeting of the In- 
ternational Claim Association is being 
held this week in Atlantic City. 

The program is as follows: 

“The Adjuster,” by P. B. Eyler, ad- 
juster Aetna Life; “The Insuring 
Clause,” by F. J. Canty, general coun- 
sel London Guarantee; “Traumatic 
Appendicitis,” by Dr. F. H. Feld of the 
Ocean Accident; “Infection,” by Dr. 
C. M,. Taylor of the Order of United 
Commercial Travelers of Columbus, 
Ohio; Limitation of Liability Under 
First Six Months of a Health Policy,” 
by E. W. Train; “Underwriting Ten- 
dencies,” by F. S. Dewey, secretary 
National Casualty; “Traumatic Pneu- 
monia,” by Dr. Edward Magruder of 
Baltimore, Md.; “Hernia in Its Rela- 
tion to Accident Insurance,” by Dr. W. 
L. Gahagan, medical director United 
States Casualty. 

Papers will also be read by F. LeRoy 
Templeton, examiner of accident claims 
for the Maryland Casualty; q 
Tillinghast, manager of the personal 
accident department of the Philadelphia 
Casualty, and Herbert Marshall, man- 
ager of the accident department of the 
Casualty Company of America. 





WILL FURNISH BAIL BONDS 





New Corporation Arranges for National 
Surety Powers of Attorney for 
Owners of Automobiles 





Tom Murray, the Chicago clothier 
and haberdasher—‘Meet him face to 
face”—is president of a newly organized 
corporation which already has opened 
the way for the acceptance of corporate 
bail bonds for automobile owners in 
Chicago. The United Protective 
Agencies Corporation proposes to per- 
form several kinds of service for its 
subscribers, among them being the 
furnishing of bonds in case of arrest 
for exceeding the speed limits, causing 
collisions, etc., furnishing attorneys for 
a defense, paying their fines and the 
like. 

For the purpose of furnishing bonds, 
the corporation has arranged to pur- 
chase from the National Surety powers 
of attorney. Each subscriber is fur- 
nished one of these powers which en- 
ables him to execute his own bail bond, 
the power of attorney being good only 
for one bond and being attached to it 
when the bond is signed. 

The National Surety has executed 
automobile bail bonds in large numbers 
in the east for several’ years but has done 
almost no business in this line in Chi- 
cago because the instructions to desk 
sergeants at the Chicago police stations 
provided only for the acceptance of 
personal bonds of real estate owners. 
The new corporation has secured an 
amendment of these instructions by 





UNITED SURETY COMPANY 


BALTIMORE. MD. 


SURETY 
BONDS 


JOHN McGILLEN 


GENERAL AGENT FOR ILLINOIS 


BORLAND BLDG., 


181 LA SALLE Sr., 


CHICAGO ILL 
TELEPHONE CENTRAL 4267 


THE ELDRED AGENCY 


GENERAL AGENTS FOR WISCONSIN 
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MILWAUKEE, wis. 
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LONDON GUARANTEE AND ACCIDENT CO., Ltd., 2xciano.”” 
HEAD OFFICE LIABILITY 
ACCIDENT 
CHICAGO HEALTH 
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F. W. LAWSON STEAM BOILER 





General Manager 


e CREDIT 
ESTABLISHED. 1869 


CONKLING, PRICE & WEBB, xi:"%c: .ccicc. 171 La Salle Street, Chicago 
RAYMOND & RAYMOND, ““titcucc” 310 Ford 1. Detroit 
FRED L. GRAY COMPANY, “Sccscce;” Security Bank Bidg., Minneapolis 
ALFRED PAULL & SON, General Agents 119640) Chapline Street, Wheeling 
INSURANCE 


UNION CASUALTY company 


HOME OFFICE:—UNION CASUALTY BUILDING, 
S. E. Corner Sixth and Walnut Sts., Philadelphia, Pa. 


GENERAL AND SPECIAL AGENTS WANTED 


For Southern Ohio, apply company’s offices, 314-315 Mercantile Library Building, 
Cincinnati, Ohio 


For Northern Ohio, apply company’s offices, Williamson Building, Cleveland,Ohio. 








Highest Brokerage paid. Most Liberal and up-to-date Policies written 








Mercantile Burglary Elevator Insurance 
Residence Burglary Teams Liability 
Safe Burglary { N Ss U be A | S E Automobile Liability 
Plate Glass Accident 
Liability Health 























The American Credit-Indemnity Co. 
of NEW YORK 


Credit Insurance Only 
E. M. TREAT, President 


Insures Manufacturers and wholesalers against Excessive Annual Loss Grow 
Insolvency of Customers. We can always use.a few high-class solicito 


Pierce Building, ST. -~ moe 302 i NEW YORK 
in all Princi 
_j. F. HALLWEGEN, General hacat, 1140 Man Marquette Bidg., CHICAGO 




















The Aetna Indemnity Company 


of Hartford, Connecticut 
EXECUTE3— 


Surety bonds for Contractors, 
Suwvety bonds required in Court proceedings, 
Surety bonds covering miscellaneous requirements. 
Fidelity bonds guaranteeing the honesty of employees in 
positions of public and private trust. 
IssuEs— 


Burglary insurance policies, 
alth in 


Plate glass insurance policies, 
surance policies. 


Personal accident policies. 


We have desirable territory for agents and would be glad to correspond, with 
business producers. In replying please mention Taz WESiERN UNDERWRITER. 


THE AETNA INDEMNITY COMPANY, 68 William St., New York 








Massachusetts Bonding § Insurance 
Company 


HOME OFFICE, BOSTON, 
T. J. FALVEY, President 








MASS. 
J. T. BURNETT, Sec’y-Treas. 








SURETY BONDS and BURGLARY INSURANCE 


MOORE, CASE, LYMAN & HUBBARD, Managers for Illinois, 159 La Salie St., CHICAGO, ILL. 
FRED L. GRAY CO., Northwestern Managers, 328 Security Bank Bidg., MINNEAPOLIS, MINN. 
THOMAS BLOOMFIELD General Agent, 127 East Market St., INDIANAPOLIS, IND. 

CHRIS. SCHROBDER & SON CO., General Agents, S.E. Wisconsin, 83 Michigan St., MILWAUKEE, WIS 
HARDER & POTWIN, Managers Pacific N. W. Department, 305 Mehlhorn Bidg., SEATTLE, WASH. 
EDWARD W. BRIGGS, General Agent, Chamber of C ce Bidg., CLEVELAND, O. 
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the superintendent of police and an 
order from the chief justice of the 
municipal court fixing the amount of 
bonds for minor offenses by automo- 
bilists, teamsters, peddlers, etc., at $200 
and providing that corporate surety 
may be accepted. 

E. A. St. John, manager of Joyce 
& Co., general agents of the National 
Surety says that he will not be sur- 
prised if the sale of these powers of 
attorney will increase the agency’s 
premium income by $25,000 a year 
when the protective corporation gets its 
business well developed. The powers 
of attorney are good in Illinois, Indi- 
ana, Michigan and Wisconsin and may 
be used by drivers of carriages, ped- 

. dlers’ wagons, etc., as well as of motor 
cars. 


















































$250,000 STOCK SUBSCRIBED 





Henry G. Penniman Reported to Have 
Placed That Amount for His 
New Company 





Henry G. Penniman, former president 
of the United Surety, is reported to 
have secured subscriptions to about 
$250,000 of the stock of the Chesa- 
peake Guaranty Company, which he is 
organizing. A _ story is current in 
Baltimore to the effect that a large 
block has been taken by Reilly & Farley 
of New York, former general agents of 
the excise bond department of the 
United Surety there. When the United 
Surety was excluded from New_York 
state last spring it left Reilly & Farley 
without a company in which to place 
their excise business, of which they 
had been doing over $100,000 a year in 
premiums. They had a five-year con- 
tract with the United with considerable 
time yet to run and they had no redress 
against the company as the practical 
annulment of their contract was 
brought about by causes which the 
company did not control. They had 
bought considerable United Surety 
stock and it is but natural that they 
should be putting forth every effort to 
get the general agency of another com- 
pany even though they had to invest 
in stock in order to do it. 

The Chesapeake Guaranty Company 
was incorporated last winter as an au- 
tomobile insurance company, but with 
charter rights so broad that it can do 
practically any kind of casualty and 
surety business. It was incorporated 
by some politicians from the Eastern 
Shore of Maryland, but the real movers 
in securing the charter were certain 
clerks and department heads in the 
United Surety. At the time the United 
was seriously impaired and they fig- 
ured that if worst came to worst and it 
should be obliged to retire they would 
have a charter and be able in a short 
time to have a company in the field and 
take over the valuable agency plant of 
the United. The emergency did not 
arise and the charter probably would 
have lain dormant for some time, had 


ACGIDENT SUPERVISOR 


An experienced industrial and commercia 
accident and health agency field man 
with a large following of agents desires 
to form a new connection. Especially 
familiar with Wisconsin, Illinois, Mich- 
igan and Minnesota. 


Address 96-S, care 
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not Mr. Penniman secured control of 
it. 


INSUFFIENCY OF RESERVES 








Commissioner Hardison of Massachu- 
setts Thinks Higher Standards 
Necessary to Prepare For Losses 





Commissioner Hardison of Massachu- 
setts deals with the question of liabil- 
ity, surety and credit reserves in his 
annual report to the legislature. Not- 
withstanding the continued increase in 
the requirements of the various states, 
Mr. Hardison believes the reserves on 
these classes are still too low for safe- 
ty. The following expression of his 
views is taken from the report: 

Reserves as now looked upon in insur- 
ance circles have a wider significance than 
formerly, or before liability, surety and 
credit insurance began to be written. Re- 
serves and unearned premiums were then 
practically synonymous terms. Now, be- 
sides the premium reserve we hear of loss 
reserves; that is, funds held for undeter- 
mined losses upon which the contingency 
has occurred which entitles the insured to 
indemnity, the amount of which remains 
to be determined. In the three classes of 
insurance above noted loss reserves of 
this character have to be held in large 
amounts. In only one class, however, does 
our statute establish a rule for computing 
such reserves. Yet, while it does establish 
a method of doing it for liability com- 
panies, there is a general belief, shared 
by the insurance commissioner, that this 
reserve, although it greatly increased the 
amounts held by the companies prior to its 
going into effect, is not large enough to 
protect properly the interests which are 
depending upon it. 

* 


Settlements under this class of policies 
are sometimes delayed for ten years or 
more, so that there are companies which 
cannot today give a completed experience 
on liability policies issued in the year 
1900. Greatly to their credit, the com- 
panies doing this class of business are 
eager to have new laws enacted which 
shall provide for the setting aside of ade- 
quate reserves, and a committee of man- 
agers of these companies, representing 
practically all of them, is engaged in an 
exhaustive investigation to determine 
from the past experience of the compa- 
nies what reserves should be carried to 
adequately protect their policyholders. 
The insurance commissioners also have 
taken up the same question through a 
committee, and later there will be a con- 
ference with the committee of the com- 
panies to compare notes and come to con- 
clusions. Quite likely a bill will be drawn 
up for the consideration of the commis- 
sioners at their next convention, and if it 
passes muster then it will doubtless be 
presented to the legislatures of the vari- 
ous states for their consideration and 
judgment. 

. . + 

The question of surety loss reserves is 
more complicated, there has been less ex- 
perience to use as a guide, and it is prob- 
ably true also that experience would not 
be as reliable a guide as in the case of 
liability insurance. The practice of this 
department for several years has been, 
however, to require the surety companies 
operating in this commonwealth to com- 
pare each year in their annual reports the 
actual amounts required to settle the un- 
paid losses at the close of the preceding 
year with the estimated amounts carried 
as a lability, thus obtaining a line upon 
the adequacy of the estimates. With some 
companies their “judgment” has seemed to 
be wide of the mark, and this department 
has reinforced these estimates by increas- 
ing their loss reserves by a percentage 
equal to what experience shows the un- 
der-estimate to have been in previous 
years. It is not a very scientific method 
but is the best that is at present available. 


The loss reserves of credit companies 
have been given considerable attention 





WANTED SALESMEN—To handle the 
best Accident Insurance for business men 
on the same plan as the Traveling Men's 
Associations. $5000 Policy, $9.00 a year, 
Write Ernest W. Brown, Sec’y-Treas., -In- 
ter-State BUSINESS Men’s Acc. Assn., 
Observatory Bldg., Des Moines, Iowa. 


both by this department and that of the 

State of New York. The occasion for it | of credit companies may be classified as 

je] a — | ee me A. = —_ = follows: 

partments o e mericah Cre n- “ : *» 

demnity Company of New York. In the b- a Unearned _ —— oo 

absence of any statutory rule, and under | ©22¢¢ a reserve for unearned premiu 

the general authority to charge a proper and which is determined by statutory re- 

liability for losses, the two departments | 4¥irement. ¥ 

worked out and adopted a rule which this 2. “Reserve” for unpaid claims under 

department has since applied to the re- | policies expiring more than three months 

ports of all credit insurance companies | prior to the date of the examination or 
statement, which is determined by esti- 


transactin business in this common- 
wealth. This rule, with the reasons there- | mating the probable payment to be made 
on each claim. 


for, is set forth in the report of the ex- 


as liabilities in the financial statements 


amination of the American Credit In- 3. “Reserve” for unpaid claims on poli- 
demnity Company substantially as fol- | cies expiring during the three months 
lows: next preceding the date of the examination 


shill or statement, which by common consent 
The so-called “reserves” usually charged 


has for several years been estimated to 
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Write at once for our “I.L.” Proposition. It will make you 
. realize just how good the Health and Accident Business is. 
OPEN NO 2 ee he Ay nee for Live, Active Men 

an opportunity to BUILD FOR THE FUTURE 

INCOME $359,876.45 ASSETS $255,424.83 
FEDERAL CASUALTY COMPANY, Detreit, Mich. 
W ANTE —A Superintendent of Agents for our 
Health and Accident Department. 

: Must be thoroughly capable of pro- 

curing and holding agents and producing results. State past 

experience and salary desired. AMERICAN CASUALTY CO., 
. TACOMA, WASH. 
ee 
Security Casualty Company 
OF INDIANAPOLIS 
A Co Protec 
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mercial or Industrial Health and Accident. Correspondence with pro- 
ducers solicited. Address the Company. 
Net Surplus and Capital $486,413 
Income 1909 $1,146,723 
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A. E. Forrest, Vice-Pres. and Sec’y 
CHICAGO 


The FRANKFORT "=™ 
MARINE ACCIDENT INSURANCE CO. 


and PLATE CLASS 
UNITED STATES DEPARTMENT, 100 William St.; New Yore of Frankfort-on-the-Main, Germany 
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Publie Landlords, — INDIVIDUAL AOOIDENT & HEAL 
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M. J. GROGAN, Res. Secy., National Life Bldg., Chicago THOS. M. ROBBINS, Res. Secy., Ohio, New Eng. Bldg., Clevelano 
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Chartered 1874 
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Edmund F. Green, President 
John C. Coleman, Vice-Pres. Ant. Borel & Co., Treas. 
Franklin A. Zane, Sec’y 


Plate Glass, Personal 
Accident and Health ... 


POLICIES 





| Employers’ Liability, Automobile Liability, of the mest approved forms 
Teams, Vessels, General Liability; Eleva- 
tor, Burglary and Plate Glass Insurance. Daniel BY ag ~~ aah ae 
} . Wm. Burten, Sec’ 
Alonzo é. Brooks, Asst. Sec’y 





H. S. WARNER, Gen’l Agent 
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be 60 per cent of the gross premiums on 
such policies. 

The liability on expired policies, com- | 
puted as indicated above, will under nor- | 
mal conditions be adequate if good judg- 
ment has been used in estimating the 
claims on policies expiring more. than 
three months prior to the date of the ex- 
amination or statement, and the liability 
om expired policies may therefore be 
eliminated for further consideration in 
this connection. 


MUST PROVE FELONIOUS MOVE 
Kansas City Court of Appeals Decides 


a Case Involving the Taking 
of an Automobile 














The Kansas City court of appeals | 
in a recent case involving automobile 
theft insurance decides that the taking 
of a machine must be felonious to hold | 
the company. The opinion is: 

This action was instituted by the plain- 
tiff to recover the amount of a policy of 
insurance insuring an automobile against 
“direct loss by burglary, theft, or lar- 
ceny.” The trial court gave a peremptory 
instruction at the close of the case, di- 
recting a verdict for the defendant. 

The case shows that the wife of one 
Andrews was the owner of the automo- 
bile, and that she gave him a power of 
attorney to sell it; that afterward he 
did sell it to plaintiff. It was then in 
a barn at 1215 Wyandotte street, Kan- 
sas City, Mo., and plaintiff went to the 
barn, and took possession of the ma- 
chine, and fastened the barn doors. He 
executed a paper back to Andrews, spoken 
of in the record as an “option” or “mort- 
gage.” It is difficult to say just what 
it should be called. It recites that, for 
and in consideration of one dollar and 
prompt payment of rent for the barn in 
which it was placed, “an absolute option 
(to Andrews)” to purchase said automo- 
bile within 90 days for the sum of $325 
was granted. The insurance policy in 
suit was then taken out by plaintiff. 
Shortly afterwards Mrs. Andrews who had 
some difficulty with her husband, learned 
e sale to the plaintiff, and she im- 
ediately consulted her attorney, who 
.dvised her to take the machine into her 
possession, and that her attorney, with 
the assistance of a transfer man, took it 
from the barn and transferred it to a 
barn at the residence of her attorney’s 
father, in another part of the city. After- 
wards plaintiff learned of the loss of the 
machine and notified defendant. Efforts 
were made to find it but without avail. 
Finally this action was instituted, and 
while pending, but before trial, it was 
learned where the machine was. It was 
shown to be much damaged. Plaintiff then 
replevined it. As before stated, Mrs. An- 
drews claimed to be the owner of the 
machine and directed it to be taken by 
her attorney and the transfer man. They 
took it in the daytime through the streets 
of the city, without effort at concealment. 
The insurance contract only covered a 
felonious transportation, and it is mani- 
fest that the taking was, at most, a tres- 
pass against which there was no insur- 
ance. 

This trial court properly directed a 
verdict for the defendant and the judg- 
ment will be affirmed. All concur. 4 

Bigus vs. Pac. Coast Cas. Co., 129 S. W. 
Rep. (Mo.), 982. 


of 





Another Plate Glass Suggestion 

Inasmuch as fear of violating the an- 
titrust law of Illinois is the reason as- 
signed by representatives of some of 
the plate glass companies for declining 
to enter the proposed Chicago com- 
pact, the suggestion has been a 
somebody be employed to make advis- 
ory rates to be purchased by the com- 
panies. Nothing has come of this, how- 
ever, and it is doubtful if anything will. 
There is not such a uniform and over- 
powering desire on the part of all the 
companies or their Chicago offices to 
get good rates that all are going to 
jump at an opportunity to observe rates 
to which others are not bound. 





Redrafting Tentative Bill 

The Illinois Employers Liability 
Commission held its last public hear- 
ings last Thursday, when representa- 
tives of employers and employes in the 
building trades in Chicago were heard. 
This week a committee of the commis- 
sion has been engaged in redrafting the 
tentative bill and this new draft will 


| any bill. 





be considered by the whole commis- 
sion probably on Thursday. The com- 
mission has decided to eliminate the 
provision in the bill limiting its scope 
to employers who have more than five 
employes, but it is not yet certain 
whether domestic servants and farm 
laborers will be excluded from its op- 
eration. 

It is not yet determined whether all 
elements in the commission can agree 
upon a bill at all and it is possible that 
the commission may have to report to 
the governor merely the result of its 
fnvestigations without recommending 





Will Have New Policy 

Secretary Meininger of the German 
Commercial Accident announces that 
the company is to have a new form of 
policy in the monthly payment or in- 
dustrial department. The new policy 
will contain the very latest features and 
will provide excellent talking points 
for the agency force. 

The contest for prizes now running 
in the industrial department is resulting 
in an extra large production of busi- 
ness. Manager Kennedy of the indus- 
trial department has hung up a hand- 
some diamond ring in addition to other 
prizes, with a result that he has the en- 
tire agency force on the move. 





Consolidate Peoples with Empire 

A proposition has been made for the 
amalgamation of the Peoples Surety of 
Brooklyn with the Empire State. If 
acepted it will give the Empire State a 
capital of $750,000 and a surplus of 
$300,000 to $350,000. This would allow 
it to write bonds of over $100,000. 





Hedden Visits the West 


Secretary Hedden of the New Jersey 
Fidelity & Plate Glass, is now in the 
west and there is speculation as to the 
way he will place agencies for the new 
lines that the company is expected to 
begin writing early this fall. The in- 
crease of the company’s capital recently 
and the taking on of fidelity business 
are steps towards progress. The com- 
pany will as a rule, it is understood, 
go into the agencies where it is already 
represented for its original lines. 





Wants to Enter Immediately 

The Illinois department this week 
checked up the receipts and disburse- 
ments of the Illinois Surety for the 
first six months of the ygar, so as to 
enable the company to make applica- 
tion for admission to Massachusetts at 
once. The company had decided to 
defer this action until after Oct. 1, but 
found it advantageous to enter the 
state as soon as possible. 


Elects Some New Officers 

At a meeting of the directors of the 
Pacific Surety, John H. Robertson was 
elected vice-president and the resigna- 
tion of H, B. Gee, as vice-president, 
was accepted. G. U. Pope was elected 
assistant secretary. Mr. Robertson 
had formerly represented the company 
as Pacific Coast general agent with the 
firm of Robertson, Spengler & Lloyd. 
The general agency has been taken 
over by the company and all the Pacific 
Coast agents will hereafter report 
direct to the home office. 

Mr. Pope was formerly with the 
United Surety and is a very competent 
young man. 





Want Association in Indiana 

As soon as the insurance air is 
cleared by a decision in the anticompact 
case at Indianapolis, it is probable the 





automobile liability men will get to- 
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reasons, to make a Change. Fine record in building agency organization. 
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of several years’ experience with a 


high-grade company, who is thor- 
Illinois business, desires, for good 


gether in some kind of association, pat- 
terned after those in New England and 
other states. Rates are said to be un- 
profitable in Indiana and it is said gen- 
eral agents will probably try to show 
the companies there is no reason why 
Indiana rates should not be equal to 
those of other states which stand bet- 
ter chance of yielding a profit on the 
business. The common rate now in 
Indiana is $25 for the first 16 horse 
power and $1 for each additional. The 
latter. should be made $2, agents be- 
lieve. There are sixteen general 
agents in Indiana and it is believed they 
could be got together to use their 
combined influence with the companies 
to have them adopt adequate rates. 
They are prevented from joining in a 
movement to that end by the suit now 
pending and must wait until the court 
says what kind of associations are 
legal under the Indiana law. 





Weyer with Illinois Surety 
James H. Weyer, special agent for 
H. H. Woodsmall of Indianapolis, who 
has been planting Indiana for the 
United States Casualty and the Illinois 
Surety, has gone with the [Illinois 
Surety for a time and is working Iowa. 





Will Adjust Claims 

Gordon H. Campbell, general agent 
in Arkansas for the accident depart- 
ment of the Aetna Life and the Aetna 
Accident & Liability, will from now 
on have authority to settle all claims 
for these companies, arrangements hav- 
ing been made for the adjustment and 
payment of losses from his office in 
Little Rock. -With this end in view he 
has secured the services of Hugh D. 
Hart of Arkadelphia, who will act as 
special agent and adjuster. 

Mr. Hart is a member of the local 
agency firm of Spragins & Hart of 
Arkadelphia, and while only 21 years 
of age, is regarded as an insurance man 
of unusual ability. In one year he is 
said to have doubled the fire business 
of the agency and built up a splendid 
casualty business in all its branches. He 
will retain his interest in the Arkadel- 
phia agency. The Aetna is now the 
only casualty company having in the 
state a special man with authority to 
investigate and settle liability claims 
and will greatly strengthen their posi- 
tion. 


CASUALTY APPOINTMENTS 


Amer. Cas.—B. F. Thompson, Cadiz; 
M. P. Black, Youngstown; J. D. Taylor, 
Marietta. 


Cont. Cas.—P. M. Evans, Toledo. 
Empl. Liab.—E. J. Crass, Sandusky; J. 
Walls, Batavia. ; 
Frankfort—W. C. Farrar & Co., Cin- 
cinnati. 

Genl. Acci.—F. C. Corey, Marion; Mat- 
thew Williams, Marietta. 3 

Hartford S. B.—H. E. Pearce, Kenton. 

Maryland Cas.—T. A. Jenkins, Ironton. 


L. 


Natl. Live St.—H. E. Schuler, Lima; 
E. E. Terrell, Wilmington; J. H. Hinch- 
cliff, Lisbon. 

New Amst. Cas.—G. W. Cromley, De- 
fiance; F. A. Seely, Metamora. 

N. A. Acci.—V. L. Fortney, Windsor; 

V. Purvis, Wapakoneta; . Call, 


° 4 F. 
Cock, Toledo; Mrs. M. F. Feltman, Prairie 
Depot. 

Ocean Acci.—C, B. Eberly, 
Green. 

Penna. Cas.—L. P. Ryan, Urbana; H. R. 
Walters, Leipsic; Reinhold Steinke, Cleve- 
land. 

Standard Acci—F. W. Johnson, Man- 
chester; W. S. Heckle, Cincinnati. 

Title Guar. & Sur.—B. 8S. Gorby, East 
Palestine. 

U. S. H. & Acci.—G. B. Clawson, Troy. 

U. S. Fid. & Guar.—E. L. Lyon, East 
Palestine; Leroy E. Eastman, Ottawa. 

Woodmens Cas.—P. A. Freeze, Green- 
spring. 

Woodmens Acci.—Warren Ramsey, Ak- 


on. 
Amer. Live St.—T. V. Thompson, East 
Liverpool; C. B. Kenty, Lisbon; I. O. 
Miller, Coshocton; G. W. Moore, Cam- 
bridge; R. F. Rempel, Logan; T. J. Brown, 
Tiffin. 
Cas. Co. of Amer.—J. W. Werner, Tiffin. 
Colonial Cas.—C. B. Rodgers, Canton. 
Empl. Liab.—J. W. Pfiffner, Delaware; 
Kiess & Cook, Bucyrus. 
Federal Cas.—I. B. 
Birney & Henderson. 
Ger. Coml. Acci.—W. B. Plyler, New- 


ark. 
Maryland Cas.—J. S. Jackson, Chilli- 


Bowling 


r 


Lentz, Cleveland; 











Natl. Sur.—C. R. Laurenson, Cleveland; 
W. E. Moll, Defiance. 

Natl. Live St.—A. E. Eoff, Findlay; J. 
D. Van Culen, St. Paris; Thomas Murphy, 


Chillicothe. 
N Noe, Toledo; 


. A. Acci.—H. H. 
McFarland, Conneaut. 
Phila. Cas.—C. H. Zieme, Youngstown. 
Pittsburg Cas.—C. F. Duckwall; J. A. 
Winslow and Marks Lawmer, Dayton 
Republic Indem.—J. K. Kennedy, Colum- 


bus. 

Standard Acci.—Mrs, M. H. Trainer, 
Steubenville. 
U. 8S. Cas.—F. E. Sipe, Mansfield; L. A. 
Danes, Lorain. 
. 8. Fid. & Guar.—G. H. Schryver and 
R, C, Frey, Cleveland. 

U. 8. H. & Acci.—E. L. 


Minnesota 

Cont. Cas.—Aaron Jacobs, 
berg and J. R. Whitaker, 
Guy Ewing, Princeton. 
Fed. Union Sur.—A. W. Harper, 
neapolis. 
Fid. & Cas.—L. J. White, Ely. 
Genl. Acci.—E. 8S. Bassett, Faribault. 
Natl, Surety—S. J. Maurer, Gaylord; 
E. M. Bjorge, Lake Park; Henry Nystrom, 
Worthington. 

N. A. Acci.—J. R. Jacobi, Winona; 
A. = Adler, Red Wing; W. P. Turner, 8t. 
Paul. 


Title Guar.—E. J. Bestick, Detroit. 
U. S&S H. & Acci.—James Carroll, 


R. B. 


Henry, Cleve- 
land. 


Karl Lund- 
Minneapolis; 


Min- 


Caledonia. 
Great Eastern—P. R. Dyck, Windom; 8. 
B. Estes, Madelia. 

Ind. & O. Live St.—O. E. Hulehan, Deer 
River; H, L. Strom, Jackson. 

Mass. Bonding—W. W. Carley, Bovey. 

Natl. Sur.—R. A. McOuat, Coleraine; A. 
oe Olin, Franklin; Douglas Greeley, Pine 
City. 
N. Y. P. Glass—T. J. Conlin, Faribault. 
N. A. Acci.—W. A. G. Schieman, Min- 
neapolis; C. C. Peterson, Virginia; W. H. 
Alexander, Duluth; James Vincent, New 
Duluth. 

U. S. H. & Acci.—M. W. Alworth, Man- 
kato; F. Bentley, Montgomery; P. F. Fay, 


St. Peter. 
Indiana 
Frankfort—Calvert Real Estate & In- 
vestment Company, South Bend. 
New Amst. Cas.—M. L. Fippen, Salem. 
Standard Acci.—E. P. Bair, Portland. 


Michigan 
Amer. Live St.—A. W. Black, East 
Tawas. 
German Coml.—V. M, Squier, Ovid. 
Mass. Bond.—N. A. Beardslee, Battle 


Creek; C. E. Sabin, Buchanan; L. A. Don- 
ohoe, Dowagiac; W. J. Banyon, St. Joseph. 
ew Amst. Cas.—J. B. Martin, Flint; 
Crary & McKee, Hubbell. 
N. A. Acci.—C. M. Patrick, Grand Rap- 


ids; F. M. Ackerman, Lansing. 

Standard Acci.—J. Atkins and Au- 
gust Frommer, Flint. 

Travelers Indem.—W. E. Rice, Grand 
Rapids. 

U. 8S. Fidel. & Guar.—C. B. Dye, Trav- 
erse City. 

Union Acci. & Ben.—J. R. Stone, De- 
troit; John Plakke, Holland; M. A. Oldt, 
Paw Paw. 


Federal Cas.—James Moceri, Detroit. 

Great East. Cas.—W. A. Staffeldt, Cold- 
water. 

Loyal Prot.—G. C. Young, Ovid; EB. M. 
Merrill, Clifford; A. E. DeShelter, Evart. 

Maryland Cas.—Miss D. C. Donnegan, 
Ann Arbor; G. B. Stevens, Detroit. 

N. Y. Pl. Gl.—Fred Guenther, Detroit; 
G. R. Giesman, Manistee; Walling A. Bal- 
lou, Alpena. 

N. A. Acci.—R. H. Hall, Belding; J. C. 
Goss, Detroit; O. Cote, Kurtz. 

Standard Acci.—F. A. Young, Bay City; 
Milton Moyer, Imlay City;, EB. P. Merrill, 
Jackson; M. J. Panney, Grand Rapids. 

U. S._H. & Acci.—O, A. Mitchell and 
C. P. Bessemer, Flint; M. E. 
Saginaw. 


Home Cas.—S. F. Nicholai, Detroit. 
Workingmens Mut. Prot.—F, N. Ray- 
mond, Lowell. 


Haines, 


Tilinois 

Federal Cas.—C. F. Heki, Rock Island. 

Great East.—J. R. Hallett, Bloomington. 

Loyal Prot.—E. L. Shaw, Anchor. 

Mass. Bond.—J. C. Lamphier, Spring- 
fleld. 

Natl. Live St.—J. H. Doyle, Greenfield; 
J. M. Brown, Stronghurst; W. D. Emer- 
son, Aledo; C. P. Madden, Van Buren. 

. 7 Y. Pl. Gl—Deuel & O’Shay, Rock- 
ord. 

Pacific Mut.—J. J. O'Neil, North Chil- 
licothe. 

Royal Cas.—D. J. Beeker, Chicago. 

Travelers—P. B. Overcast, Mt. Carroll; 
W. H. Perrine, Aurora; Pearcy & Wickler, 
Minonk. 

U. 8. Fid. & Guar.—C. H. Hay, Shawnee- 
town; H. M. Ferris, Chicago. 

Cont. Cas.—R. W. Baines, Whitehall; 
W. J. Spaulding, Carrollton; J. J. Brown, 
Jerseyville; E. H. Chandler, Pearl; F. H. 
Becker and R. E. Bell, Peorta; J. C. Os- 
borne, Ridge Farm; C. C. Hamilton, Oak- 
land; B. Abbott, Charleston; R. , 
Loveall, es D. M. Burrow, Cowden; 
W. E. Hiller, msey; C. J. Lapp, Sorento; 
H. M. Buck, Edwardsville; J. S. Stanley, 
Keithsburg; D. C. Blayney, Monmouth; J. 
Foster, Abingdon; M. O. Deal, Farmington; 
Cc. G. Cannon, Repatee; E. J. Weimer, Le- 
F. B. Benedict, Lockport; P. H. 
Joliet; F. P. Breen, Wilmington; 
Derry, Braidwood; K. C. Clark, 


mont; 
Gates, 





cothe; W. D. McIntyre, Springfield. 


W. Q. 
Braceville; C. H. Adolph, Gardner; T. P. 


Murray, Dwight; Thomas Brennan, Strea- 
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tor; F. D. Scovill, Wenona; J. W. Shores, 
Lacon; H. G. Martin, Metamora; F. M. 
Stevens, Pekin; R. Simpson, San Jose; 
W. R. Endicott, Middletown; D. B. Rich- 
ards, Odell; W. F. Bohling, Pontiac; W. 
L. Dremer, Chenoa; W. EB. Reed, Lexing- 
ton; C. E. Clarke, Normal; J. W. Webb, 
Bloomington; M. F. Watt, Atlanta; W. M. 
Cornett, Lincoln; BE. A. Weiberg, Spring- 
field; R. H. Kinder, Auburn; M. Neutzman, 
Virden; F. A. Warrick, Girard H. D. 
Stowe, Carlinville; H. T. Hunt, Brighton; 
S. T. Tuttle, Alton; C. L. Morse, Minter; 
C. Wright, Hopedale; C. F. Lawton, Dela- 
ware; S. Leheney, Greenview; L. L. 
Redman, Petersburg; De Wilson, Ashland; 
D. C. Liltz, Jacksonville; C. T. Wilkerson, 


Roodhouse; . Goble, W. H. Downey, 
W. S. Hoskins, J.H. Stace and L. E. Mar- 
den, Chicago; Oscar F. Ulitsch, Gibson 


City; Lee C. Williams, Quincy. 
Genl. Acci.—A. C. Nelson, Cain. 
Ger. Coml. Acci.—J. F. Heck, Marion. 
Hartford S. B.—H. O. Baner, New Bos- 


ton. 
Loyal Prot.—Le Roy lL. McKinley, 
Streator. 
Maryland Cas.—C. H. Divilbiss, Canton. 
Natl. Live St.—Adolph Levy, Indianap- 
olis, Ind.; Louis Metz, Homewood. 
Travelers—R. J. Teeter, Wyoming; F. 
H. June, Oak Park; A. B. Melville, Staun- 


ton; G. E. McAfee, La Salle; A. J. West, 
Shelbyville. 

Tlinols Sur.—J. F. Hammond, Blooming- 
ton. 


Amer. Cas.—W. E. Means, Peru; W. E. 
Bordeau, Elgin; W. M. Warren, Pana; E. 
G. Zilm, Streator; A. C. Jones, Metropolis; 
Walter Nebgen, Belleville. 





Atlantic Horse—Meurice Hebert, Chi- 
p ; Cc. L. Tracy, Kankakee. 
com. dew G. Berry, Ashley; C. R. 


eins, Danville; A. E, Grinton, Joliet. 
. “Tederal Cas.—Y. R. Rank, Blooming- 


ton. 

Natl. Live St.—Oscar Hughes, Windsor; 
Isaac Robertson, Hoopeston; Joseph Van 
Hyfte, Atkinson; S. F. Gross, Atwood. 

Standard Acci.—A. Witt, Chicago; M. J. 
Moran, Rock Island. 

Travelers—Walter Thomas, Chicago. 

U. S. Cas.—J. W. Pollard, Chicago. 

Aetna Life—H. G. Stoner, Henry. 

Fidelity Acci.—G. L. Parks, Oregon. 

Mass. Bonding—Gerdes, Sprague & Co., 
Peoria. 

Mo. State Life—R. R. Loveall, Neoga. 

New Amst. Cas.—E. L. Gaffney, Dixon; | 
F. L. Camp, Galesburg; Lanphier & Co., 
Springfield. 

Nat!, Surety—L. A. Towner, Manteno. 

Natl. Live St.—George Brown, Aurora; 
W. FE. Janes, Hinsdale; C. A. Finch, Joliet; 
W. E. Pritchard, Ottawa. 

Ocean—W. H. Reedy, Bloomington. 

Pacific Mut.—Robert McElhanon, East 
St. Louis. } 

Phila. Cas.—Fink & Hoppe, Belleville. 

Royal Cas.—E. W. Chavers, Chicago. 

Title Guar. & Sur.—cC. O. Ellis, Gray- 
ville; Alvin Scott, Naperville; Shamhart | 
& Isley, Newton; Asbery Pope, Toledo. | 





Travelers—Harry M. Sherman, Peoria; | 
oO. L. Cartwright, Chester; R. Kees, | 
Medora; C. M. McKnight, Melvin; G. C. 
Carman, Oregon. 

U. S. Fid. & Guar.—Ben Heckle & Son, | 
Quincy. 


Fed. Union Sur.—T. A. Grant, Charles- 

ton; W. M. Moran, Jr., Mattoon. 
Wisconsin 

Empl. Liab.—B. F. Dana, Fond du Lac. |! 

Tll. Sur.—G. W. Boie, Cadott. 

Mass. Bond.—T. J. Pattison, Durand. 

N. A. Acci.—Francis Bence, Menominee 
Falls; Samuel Dowd, Dallas; W. B. At- 
wood, Milwaukee. 

Pacific Mut.—J. E. Jones, Milwaukee. 

Phoenix Pref.— William Neubecker, 
Green we 

Time—George Tuthill, G. L. Nicklas, 
Frank Gerlach, F. W. Barilain and A. G. 
Wherman, Milwaukee; Dell Champlin, 
Lyndon; M. J. Kudebeck, Kewaunee. 

Travelers—G. R. Borum, Barron; W. F. 
Schroeder, J. C. McDougall, W. J. Kraut- 
hoefer, BE. P. Hunkel and G. A. Kuechen- 
meister, Milwaukee; D. & A. McAllister, 
Oconto. 

Standard Acci.—David McGill and Ber- 
nard Kane, Stevens Point; J. C. Me- 
Dougall, Milwaukee. 

Fid, & Cas.—L. C. Delaney, Milwaukee; 

FE. French, Racine. 








Fid, & Dep.—C. G. Scott, DePere. 

Maryland Cas.—F. J. Barber, Oshkosh. 

Natl. Cas.—Oscar Denny and H. C. 
Greenwold, Monroe. 

N. A. Acci.—P. Christensen, Neennah. 

Time—O. D. Sires, Hammond; Henry 
Vold, J. J. Myhre, W. J. Davis, A. P. Cloos, 
O. D. Sires, C. H. Jensen and F. H. Tich- 
ner, Milwaukee; Annel J. Johnson, Racine; 
A. L. Hutchinson, Madison; Louis Oster- 
mann, Delafield; Anton Schodron, Schleis- 
ingerville. 





CASUALTY NOTES 


George W. Holmes has been appointed 
general agent of the Illinois Surety at 
Lincoln, Neb. 


Cc. C. Davis, general agent of the Mary- 
land Casualty at Chicago, reached home 
last week from a European trip. 


The Union Guarantee & Insurance Com- 
pany has been organized by prominent ne- 
groes of Mississippi with $50,000 capital. 


The Globe Surety of Kansas City has 
been licensed in Arkansas and has ap- 
pointed C. S. Smart of Fort Smith state 
agent. 

W. I. Snow, well known as a surety and 
liability broker in Chicago, has become a 
solicitor in the office of the Title Guar- 
anty & Surety. 


H. W. Overman, formerly in the casual- 
ty business in Chicago and Indiana, now 
in the mining and show business at San 
Francisco, is visiting his old stamping 
ground. 

J. A. Kennard & Co., northwestern 
managers of the Illinois Surety at Seattle, 
have appointed Martin & Campbell, Inc., 
agents at Portland, Ore., with Ex-Senator 
Chas. W. Fulton as counsel. 


The Federal Union Surety, Indianapolis, 
furnished the $1,040,700 bond of the ex- 
ecutors named in the will of the late 
Jane Ann Wymond Gibson, of Lawrence- 
burg. Mrs. Gibson was the largest tax- 
payer in the county. 

The Southwestern Surety of Durant, 
Okla., has about completed arrangements 
for entering Arkansas. It is understood 
that the state will be divided into two 
districts, part to be managed from Mus- 
kogee, Okla., and the balance from Little 
Rock. 

J. A. Kennard & Co., of Seattle, whose 
appointment as general agents of the 
Illinois Surety for Washington, Oregon 
and Idaho was recently announced, have 
also secured the general agency of the 
Prudential Casualty of Indianapolis for 
the same territory. 

The Empire State Surety has appointea 
Edmund L. Benson as state agent for 
Virginia with headquarters at Richmond 
for all the company’s casualty lines. The 


| arrangement does not affect the agency of 


Lecky & Ruffin for surety lines which will 
be continued as at present. 

Carson D. Fowler, special agent of the 
Title Guaranty & Surety, who travels in 
the Chicago branch office territory, re- 
cently attended the meeting of the grand 


| lodge of the Ancient Order of the Moose 


at Baltimore as a delegate and captured 
the fidelity schedule of the order for 
the Title. 

The Republic Indemnity of Louisville, 
has been given license to do business in 
Ohio, and the company is now appointing 
agents in all of the larger cities. Pres 
dent Wofford said that no general agent 
for the state will be appointed for the 
present. The Republic is nuw doing busi- 
ness in four states. 


J. J. Sheridan, agency director of the 
Consolidated Casualty of Louisville, is in 
Pennsylvania this week making agency 
appointments, the company having just 
entered that field. It plans to enter Iowa 
and Tennessee shortly, and is now doing 
business in Kentucky, Mississippi, Kan- 
sas and Pennsylvania. The latter state 
will be handled direct from the home 
office. 





S. H. Wolfe, the New York actuary, 
was in Chicago Wednesday on his way 
home from Topeka, Kan., where he has 
started the examination of the Shawnee 
Fire. He left the work in charge of his 
brother, Lee Wolfe. 





NEW YORK FIRE INSURANCE STOCKS 


Quotations Furnished by EB. 8S. Bailey, Broker, 66 Broadway, New York 





Company. Capital. 
SM Beceasrevcconseceass $ 500,000 
RUIPOEOEE ccsccdcccecscces 500,000 
PE oi otscoenesdenetee 2,000,000 
EE 6s oa 64s ceca cueeeees 00,000 
ND ocd vk cee bekees.ee 2,500,000 
PD 5 o%.6 este aeaees 00, 
PRT eerie ee 1,500,000 
SEE ROOD pe cdcccwvesceeccen 1,000,000 
PU CEEOD s ccccveceeceese 00,00 
SE OP POMOED . cr cccccccceces 400,000 
PEE ocscs csv ee eaten oe 1,000,000 
PV iriees ‘0s 6 os we aeenew 3,000,000 
ED. cincacseccooentes 00,000 
OE Oe 1,000,000 
se 50,000 
WPOGiMS (BBE) 2.0 ccccces 0,008 
Peter Cooper ($20) 150,000 
Stuyvesant ....... 400,000 
Un. States ($25)... 00 
Westchester ($10) 400,000 
Williamsburg City ($50)....... 250,000 
V—Ne information. 

Q—Quarterly. 


Approx. Bid Asked 
Annual When Price Price 
Div. Payable. P. C. P. C. 
10 Q eee 205 
10 J&I 326 ee 
40 r 925 950 
» Se 126 as 
Vv v 265 276 
15 J&I 2765 300 
30 ie 560 576 
18 ” 285 295 
30 pA 1625 eee 
40 Q 475 Tr 
10 J&I 200 210 
30 - 680 695 
10 - 166 176 
20 = 300 305 
10 A&O 155 166 
6 IJ&J 136 145 
6 ” 90 106 
10 - 166 166 
Vv Vv 60 70 
35 F&A 465 oes 
20 J&J 380 400 


DULL ROUTINE IS FOUND 
(CONTINUED FROM PAGE 1) 
various states find a practical unanimity 
of attitude which would suggest that 
there must be a system of interchange 
of information of some sort among the 

different departments. 
All Are Working Together 

Formerly it was usually possible, if 
one department objected to special fea- 
tures organization or method in a com- 
pany, to secure endorsement and admis- 
sion from some other department, and 
coming under the ban of one or two de- 
partments, did not seriously matter. 
But today the fate of a company, par- 
ticularly a new one, is pretty much in 
the hands of the commissioners, and if 
a department of an important state 
takes exception to a company’s state- 
ment or method of doing business the 
issue is at once taken up by the other 
important departments. A company 
which was recently turned down in one 
of the important states at once ceased 
to press its application in some twenty 
other states, feeling this would be the 
wise course, and there have recently 
been quite a number of other similar 
cases. 


Looking Into the United 

The case of the United Insurance 
Company of New York and Chicago 
will probably be disposed of soon, as an 
examination under the new law giving 
the insurance department authority to 
investigate promotions is now under 
way. Probably in this case the attitude 
of the New York department and of 
other departments as well will be fur- 
ther illustrated in the question of what 
promotion fund is proper. The idea of 
Superintendent Hotchkiss that 5 per 
cent is about the proper limit for pro- 
motion expense will have to undergo 
considerable liberalizing or the promot- 
ers of a good many enterprises will be 
in a pretty pickle. The idea that in 
case a company is not licensed the sub- 
scribers to the stock can insist upon the 
return of their money and can hold the 
promoters liable, either civilly or crim- 
inally, is rather disturbing. The new 
law in New York brings the issue 
squarely up before the New York de- 
partment and Superintendent Hotchkiss 
is understood to be giving the matter 
his personal attention with a view to 
defining and announcing the position 
the department will take in the near fu- 
ture. It would not be surprising if this 
attitude would be defined in the report 
of the investigation now being made in 
the case of the United. 


PREPARING FOR MEETING 


(CONTINUED FROM PAGE 1) 
Louis, Mo.; B. F. Kauffman, Des 
Moines, Iowa; Geo H. Russell, Mil- 
waukee, Wis.; Jno. C. North, New 
Haven, Conn.; P. D. Kiernan, Albany, 
N. Y.; O. B. Ryon, Streator, Ill, and 
others. 

Another interesting open debate at 
this time will be on the “Standards of 
Agency Qualification” and the needs 
of better agency license laws, which 
will be participated in by Lyman M. 
Drake of Chicago, John B. Reeves of 
Charleston, S. C., H. E. Paine, Scran- 
ton, Pa., Edith I. Goodspeed of Joliet, 
Ill., and others, 





LOCAL END OF THE BIG CONVENTION 

Clarence S. Pellet, of Chicago, chair- 
man of the general committee on en- 
tertainment of Chicago local agents in 
connection with the National Agency 
Association convention, finds that he 
will have to be away from the city dur- 
ing the time of the meeting. Sedan 
to this regretable absence, Mr. Pellet 
has retired from the chairmanship, and 
R. Hosmer has been selected in 
his stead. Mr. Hosmer can be counted 
on to render the best possible service. 
Some of the Chicago men have been 
particularly active and deserve personal 
mention for their excellent work. 
Nathan Klee on the finance commit- 
tee, C. Ward Seabury on the hotel 





committee, L. E, Yager on the recep- 





tion committee and Chas. T. Chandler 
on the entertainment committee, have 
been hard at it, making no attempt at 
show but getting results. 

The Chicago agents have arranged 
for a review of the work of the fire 
boats along the Chicago river, Tues- 
day morning before the meeting. On 
Tuesday afternoon, visiting ladies will 
be taken on an automobile ride. On 
Tuesday evening a lake boat has been 
chartered to take the crowd on a lake 
trip. After the meeting, Wednesday, 
all will go to the Underwriters Labora- 
tories on Ohio street, where the ma- 
chinery of this interesting plant will be 
inspected and some tests will be made. 
Manager W. H. Merrill of the labora- 
tories will serve a buffet luncheon to 
the visitors. This courtesy on the part 
of Mr. Merrill is receiving much praise. 





Get a Small Judgment 

The Ohio German trustees who sued 
the assignee of the State Bank of Na- 
poleon for $102,050 alleged to be due 
the defunct company from the failed 
bank have been given judgment for 
$5,408. The case will be taken to the 
higher courts. 





Announcement of Manager Postponed 

The Sovereign Fire will probably not 
announce the appointment of a manager 
for its western department at Chicago 
for a week or ten days yet. Manag- 
ing Director H. S. Wilson, who was 
expected in Chicago this week, has been 
detained at the home office. 

Examiners of the Illinois department 
are going over the records in the Chi- 
cago office this week. 





USUAL SHORT RATE DEFINED 


Kansas City Court of Appeals Upholds 
Terms of Cancellation By 
the Assured 








The Insurance Green Bag refers to 
the decision of the Kansas City (Mo.) 
court of anpeals defining the term us- 
ual short rate” in a fire policy. It 
Says: 

A policy was written for the term of 
five years. The premium was $95; $19 
was paid in cash at the time; the balance 
taken in a note payable in four annual 
installments of $19 each. At the end of 
the first year, insured canceled under the 
following clause: “The insured may also 
cancel when the premium or note or 
obligation given for such premium has 
been actually and fully paid in cash, in 
which case the company shall retain the 
expense of writing, procuring the risk, 
and the usual short rates from the date 
of the policy up to the date it is re- 
ceived for such cancellation.” 

The insured had sent the policy to the 
home office for cancellation, but the com- 
pany returned the policy, calling atten- 
tion to the aforesaid clause. In due 
time it brought suit for the premium in- 
stallments and obtained judgment. The 
insured defended on the ground that no 
installments were due, the policy having 
been canceled. In affirming the judg- 
ment of the lower court in favor of the 
company the Kansas City Court of Ap- 
peals (Missouri) say in part: 

“The conditions of cancellation were 
doubtless for the purpose of preventing 
an unjust advantage being taken of the 
insurer. It is well known that contracts 
of insurance may be had for a long term 
for a much less proportionate rate than 
for a short term. In this case the yearly 
premium for a five-year term was $19, 
and it was shown that for a single year 
term the premium would have been $28.50, 
which, at the rate, would be $142.50 for 
five years, taken in single years; whereas, 
the entire five-year term in this case was 
given for $95. The effect of allowing the 
assured to cancel his policy covering a 
solid term of five years, after it had 
run, say one year, by paying one-fifth 
of the sum charged for the whole term, 
would give him insurance for a _ short 
term at the same rate charged for a long 
term, and is too unreasonable to be seri- 
ously considered. And it is to be infer- 
red that this would not be insisted upon 
here, but for what is said to be an in- 
firmity in the contract itself, as above 
set out, in providing that the rate to be 
charged in case of cancellation would be 
the usual short rate,” and in plaintiff 
not showing what was that rate. The 
usual short rate was correctly interpreted 

the court as “the customary rates 
charged for insuring like property, in a 
like amount, for original short-term in- 
surance,” which in this case was shown 
to be $28.50." * * 

“After due consideration of the points 
and suggestions made in defendant’s 
briefs, in connection with the oral argu- 
ments, we have concluded that the judg- 
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ment of the learned trial judge was mani- 
festly for the right party, and it is af- 
firmed. All concur.” 

Home Ins. Co. v. Hamilton, 128 S. W. 
Rept. 273.” 


MISCELLANEOUS NOTES 


T. P. Mannion of El Dorado, Kan., takes 
the Firemens in place of the Freeholders, 
reinsured in the Firemens. 

J. S. Reed has taken over the agency 
of George F. Fullenwider at El Dorado, 
Kans., getting the National of Hartford 
and the Fidelity-Phenix. 

At a meeting of the directors of the 
Farmers’ Fire of York, Pa., Mrs. Annie 
McConkey was elected to succeed her late 
husband, Senator Edwin C. McConkey, as 
secretary and treasurer of the company. 


GENERAL SOUTHERN NOTES 


The Royal Exchange has entered Miss- 
issippt. 


Henry Nining Ogden, former resident 
secretary of the L. & L. & G. at New 
Orleans, died last week. 

The Commercial Union has filed six 
amendments to its general basis sched- 
ule in Texas covering cotton. The com- 
pany recently discontinued writing cot- 
ton-gins in Texas. 

Oscar E. Johnson of Ravenel, Johnson 
& Robertson, Charleston, S. C., proposes 
to organize a fire company in South Caro- 
lina, with headquarters in Charleston, to 
be Known as the Southern Home. The 
intention is to write home business only 
at the start and in due course to extend 
into the neighboring states and eventu- 
ally over the entire south. The cash re- 
sources of the company, as contemplated, 
are $250,000 


POINTERS wt 


FOR LOCAL AGENTS. 

















“Pointers for Local Agents” is a book of 256 


pages, containing all the data that has ap- 
peared in this column for more than six years, 
thoroughiv <« sified and indexed for quick 
reference. It supplemented with other val- 
uable data, is bound in red flexible leather, 
the cost being $2.00 per copy. For sale by 


The Western Underwriter. 


Careless endorsements add gray hairs 
to official heads in the home office, or 
in the department office of fire insur- 
ance companies, and cause waste of 
shoe leather and much mental agita- 
tion at local agencies. The old adage, 
“Be sure you are right and then go 
ahead,” applies with particular force to 
endorsements on fire insurance policies. 

When insured property is sold instead 
of transferring the policy, loss there- 
under is made payable to the purchaser; 
or, if the property is mortgaged, in- 
stead of having loss made payable to 


ww AN TED 


Permanent position by expert on Fire In- 
surance Books; can handle annual state- 
ments (all states and Canada), audit and 
systematize, start safeguard systems. Salary 
$125 to start. Address 98-U, care The 
Western Underwriter. 


Dixie Fire Ins. Co. 
I. W. ROCKEY 
Cook County M der and G i Agent 
1124, 159 La Salle Street 
CHICAGO 
Telephone Central 3683 


“POINTERS” 


Read the List of Chapter Heads and 
See the Wide Scope of the Book 
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the mortgagee, the policy is transferred 
to him. In either of these cases there 
is no liability for loss under the policy, 
as the owner of the property has no 
insurance and the insured does not own 
the property. 

When property is moved, policy 
covering thereon is endorsed to cover 
it in the new location, and by error in 
name of street or street or block num- 
ber, the policy is rendered void. 
These mistakes cannot readily be de- 
tected from reports sent the home of- 
fice, but in case of loss they soon ap- 
pear, and then (even if not strictly con- 
strued against the insured) they lead to 
misunderstanding between him and the 
adjuster and weaken the friendly rela- 
tions which should exist between the 
head office and the local agent. 

When new property is purchased and 
the original amount of the policy is 
made to cover it, the word “also” is 
omitted, thus making the entire insur- 
ance cover on that new item, leaving 
everything else mentioned in the policy 
unprotected. 

When loss under a policy is payable 
to a mortgagee, it is afterwards made 
payable to another mortgagee, without 
having interest of the first one re- 
leased by his endorsement on the pol- 
icy; this leaves the company liable for 
duplicate payment of any loss under the 
contract. Endorsement changing name 
of payee should always specify that the 
mortgagee interest of having 
been satisfied by endorsement on the 
policy, loss, if any thereunder, is now 
made payable to 

Many careless or erroneous endorse- 
ments other than those noted above are 
made, some of which can be detected at 
the home office and corrected through 
correspondence, while others only ap- 
pear in case of loss, but all may be 
avoided by devoting close and thought- 
ful attention to changes desired on a 
policy after it is first written —Fire- 
mans’ Fund Record. 


Question—Our policies, and also the 
usual policies in this state (lowa), have 
a printed form on them, as does the ap- 
plication, covering on hay in buildings 
or stacks on premises that may be de- 
scribed in the policy. A party has a 
loss on this item but it turns out that 
he makes the claim on alfalfa. As the 
alfalfa product is new to this state in a 
way, but is now being raised in the 
western part, the question arises as to 
whether this item would have to be 
specifically desribed to make the com- 
pany liable, or whether it would be 
considered under the item of hay. If 
any other item than hay, along the line 
of the same products, is insured, we 
have required, as in the case of straw 
and fodder, that the same be described 
specifically and a specific amount placed 
thereon. 

Answer—While hay in its dictionary 
meaning or even in its commercial 
meaning does not include alfalfa, there 
is little doubt but a company using 
the word hay in its form would be held 
liable for a loss on alfalfa. Courts con- 





strue terms according to their reason- 
able meaning in the connection in which 
they are used. A farmer insuring his 
hay would undoubtedly suppose that the 
policy also covered his alfalfa and the 
court would so hold. We are not fa- 
miliar with the custom of insuring hay, 
straw and fodder separately. One prom- 
inent company uses the following item 
for all kinds of feed: “Hay, straw, fod- 
der and all kinds of stock feeds, not 
included nor insured under item- on 
grain and seeds.” The manager of the 
farm department of the company does 
not believe this is necessary, as they 
have paid losses on straw when the 
policy only mentioned hay. The full 
statement of what is covered is in- 
serted only so that no rival agent can 
claim that these things are not covered. 
Of course this form would also include 
patent feeds that cannot possibly be de- 
scribed as hay. In our opinion it is 
not necessary to mention alfalfa specifi- 
cally when hay is insured. 

Question—A company was organized 
to write isolated business, their charter 
prohibiting them from accepting lines 
on mercantile and manufacturing risks. 
A farmer insured in the company buys 
a chopping machine and a gasolene en- 
gine. He chops his own grain and 
then starts to do the same for his neigh- 
bors. We would like to know whether 
you would consider it in order for this 
company to still continue on a risk 9f 
this kind. Is his place taking on the 
nature of a manufacturing risk by do- 
ing custom work? 

Answer—This is a question of law 
rather than of underwriting. The right 
of the company to insure the risk when 
custom work is done depends on its 
charter. We understand from your let- 
ter that the risk is still isolated and 
as an underwriting question the use 
of an engine and feed chopper mizht 
properly be considered as a not unusual 
hazard incident to a large farm risk, 
hence would cut no figure. Taking cus- 
tom work, however, would place it in 
a special hazard class, the same as a 
feed mill in town and would void the 
policy for increase of hazard. Then the 
question would be as to whether the 
charter gives authority to write a risk 
of this character. If it does not the 
policy would probably be void even if 
the company attempted to cover the risk, 
and any other policyholder could enjoin 
the: company from paying the loss. 
Contracts beyond the powers of a cor- 
poration, or “ultra vires,” are void. 


Question—A policy is written on 
frame dwelling for five years in favor of 
Mrs. A. She dies, and the insured prop- 
erty is bought of the estate of Mrs. A., 
and the purchase price paid in full, but 
purchaser cannot get deed for the prop- 
erty until expiration of the time given 
by the court for the settlement of the 
estate. What would be the proper 
form of endorsement to attach to the 
policy to protect the interests of the 
purchaser during the time deed is pend- 
ing? 





Answer—It would be sufficient to 





The Highest Class of Surplus Insurance 


FRED S. JAMES & CO. of NEW YORK have secured the exclusive 
representation in the United States of the following high-class English 
Companies for SURPLUS BUSINESS: 





attach an endorsement like the follow- 
ing: “It is understood and agreed that 
the assured named in this policy has 
died and the property insured hereun- 
der has been sold by her estate to —, 
but purchaser cannot get deed for the 
property until the expiration of the 
time given by the court for the settle- 
ment of the estate. Loss, if any, pay- 
able first to the estate, and second to 
the purchaser as their respective in- 
terests may appear.’ 


Question—John Doe dies, leaving a 
farm to his daughter, his will providing 
that she is “to have the use and the 
income thereof until she reaches the 
age of thirty-five, but out of such use 
and income all necessary repairs, the 
taxes and insurance on the buildings on 
said farm shall be paid for and kept up.” 
Upon the daughter reaching the age of 
thirty-five years the farm is to be hers 
absolutely, but if she dies before that 
age, leaving no issue, the property re- 
verts to the estate, and if she dies leav- 
ing issue the property goes to said 
issue. 

Answer—The policy should be writ- 
ten in the name of the daughter. A 
clause should be attached explaining 
the state of her title and adding a con- 
dition that the money shall be used to 
rebuild the premises. Some companies 
may be opposed to this condition, be- 
cause it puts some sort of a duty on 
them to see that the money is used in 
that way, but as they have the privilege 
of rebuilding under their policy, they 
are not in much danger and this condi- 
tion is approved by some very good 
underwriters in a case of this kind. 

Explain Coinsurance—Hahn & Nant 
of Zanesville, Ohio, have an excellent 
plan, which other agents might adopt to 
their advantage. When they apply the 
coinsurance clause to a policy, they not 
only explain it to the assured but leave 
him a typewritten illustration of just 
how the clause would work out in his 
case in the event of loss. 








Prominent Chicago Agents 
Members of the Chicago Board of Underwriters 


y= s Se. JAMES & CO. 
171 La Salle Street, Chicago 

Agents for the Connecticut, Phenix, Mechanics & 

National of F tasted, America i 




















GRITCHELL, MILLER, 
WHITNEY & BARBOUR 


136 La Salle Street, Chicago 


Sole Agents: Phoenix of London; Gortasteld 
& M.; ——, = .; Commercial Union; Seta 
a 3 Pa.; Camden; 
eserve; Common- 


ae A. NEWTON @ CO. 


159 La Salle Street, CHICAGO 


Agents for Newark Fire, Newark, N. J.. Capital Fire. 
Concord, N.H., State Fire, (Ltd.,) Liverpool, Eng.. 
Williamsburgh City Fire. New York, Virginia F. & M.. 
Richmond. Also Special Contracts for Fire and Auto- 
mobile Insurance with Underwriters at deemed e, London 











fire Adjusters 














Northwestern of Liverpool 


CentralInsuranceCo.ofLondon Essex é Suffolk Equitable of England 


Liverpool Victoria Insurance Corp., Ltd. 
BINDING CONTRACT with GUARANTEED UNDERWRITERS at LLOYDS, LONDON 


Legal Ins. Co. of London 











445 LA SALLE STREET, 


Kzep this “Ad"—‘\ou may Need our .’acilitees.,. 








Only legitimate surplus lines at full tariff rates entertained on the heavy 
value risks after the capacity of the local agents is exhausted.—Your busi- 
ness protected.—Strong Companies.—Standard form policies issued without 
a Warranty Companv.—Lesses adjusted and paid through this office, 

Prompt attention. Applications may be addressed to 


HERBERT DARLINGTON 


JUST WIRE,“ 


Losses or Emergency Special Work 


GEORGE GC. GILL. 


MANAGER 
Quincy Adjustment and Service Bureau 
QUINCY, ILLINOIS 


“PROMPT SERVICE” 


Losses in Missouri er Central and 
Southern Illinois 


T. L. MAITLAND 


ADJUSTER 





214 Navarre Building 





171 La Salle Street, CHICAGO 


Phone Main 2719 


ST. LOUIS, MO. 
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CHICAGO'S GREATEST COMPANY 


ILLINOIS LIFE INSURANCE CO. 


ovvestincuicaco CHICAGO stancestin wunios 


JAMES W. STEVENS, PRESIDENT 


We Guarantee where others Promise 


The year 1909 was the most successful in this com- 
pany’s already splendid record of successful years 











INSURANCE IN FORCE 
FIFTY MILLION DOLLARS 


FEDERAL LIFE 


INSURANCE COMPANY 
CHICAGO 


ISAAC MILLER HAMILTON, President! 


tn 1909 Insurance in force increased over $6,000,000. 
Admitted Assets increased over $1,000,000. Admitted 
Surplus increased over $75,000. 


High grade Managers and Agents wanted for new territory— 
Desirable Contracts — Attractive Policies 


address Chas. M. Turner, Generat Manager 








One of the “Best’’ Companies 


To be rightly included in the select class of “Best” Life 
Insurance Companies, requires that 


The Management be experienced and competent, giving 
helpful assistance to the agency force. 

The Financial condition be beyond criticism—ample 
surplus and investments the best. 

The History be without flaws—Past mistakes require 
Present excuses, and bring Future loss of business. 

The Policy forms have liberal and attractive provisions 
plainly expressed and Values Guaranteed. 


Capable agents with a clean record can secure choice territory with ome of Illivois’ Three 
“Best” Companies. If you are well posted, the names of the other two Companies will be self- 
evident, but remember “One of the Three Best” is the 


ROCKFORD LIFE INSURANCE COMPANY 


4th Floor, Trust Bidg., ROCKFORD, ILL. 


THE NORTHERN LIFE 


Insurance Company 
OF ILLINOIS 


ROCK ISLAND, ILL. 


HOPE THOMPSON, President 


Our “Common Dividend” Policy is the best seller on earth. 

A DIVIDEND POLICY AT A NON-PARTICIPATING RATE. 
Every Policy Registered and Reserve deposited with the State. 
Liberal Commissions, or Salary and Commission. 

Have you Ambition and Ability? Come and grow up with 


A Rapidly Developing Company 








— The —— 
Western and Soutbern 
Life Insurance Company 


CINCINNATI, OHIO 
W. J. WILLIAMS, President 


The Largest Industrial Company West of the Alleghenies 
Issues All Standard Forms of Ordinary $500 to $10,000 


PROGRESS BY FIVE-YEAR PERIODS 





Year Assets Income Amt. Insurance 
1889 $107,864.00 $57,512.00 $1,537,430 
1894 137,826.64 188,250.60 3,691,843 

1899 407,217.00 624,219.00 10,881,961 


1904  1,074,653.73 1,139,326.96 25,716,285 
1909 4,869,882.22 2,103,595.89 44,780,907 


WANTED—A GENERAL AGENT! 


THE TIME—Novw! 
THE PLACE—Central Illinois in an established Agency. 


THE MAN—An experienced underwriter who is a personal 
producer and an organizer. One who seeks to build up a big 
renewal income under a direct contract with a prominent company 
which sells alow rate policy on the non-participating plan; policies 
where there are no “dividend” guesses—where there is nothing 
“‘estimated”—where every line is guaranteed and where competi- 
tion is eliminated. 


Only men of record need apply; address 


OPPORTUNITY, The Western Underwriter 
145 La Salle Street, Chicago, Ill. 








HOME ENDORSEMENT 


GAVE 











CONFIDENCE ABROAD 


New Insurance Applied for upon which Premiums heve been Paid 
im cash during the first Six Months of 1910 is in Excess of New 
Insurance Paid for in cash during the Entire Twelve Months of 1909 











THE ABOVE IS THE RECORD OF THE 


PITTSBURGH LIFE AND TRUST CO. 


W. C. BALDWIN, President 


The First Company Licensed in the State of New York after 
the Enactment of the Armstrong Laws 


A FEW GENERAL AGENCY DISTRICTS OPEN 








The State Life Insurance Company 


INDIANAPOLIS 
Unequaled in Solid Achievement 
Assets, Dec. 31, 1909, $8,580,830.58 Surplus, 1909 . . . $1,174,606.34 
GROWTH UNPARALLELED. 


Gain in Admitted Assets Gain in Surplus 
DE epindscscevesseivacenss $1,001 ,409.00................ $ 27,775.00 
ED scusnaceeecanese0t ones 1,023,700.00. ...........+++- 153,161.00 
FEED scvsesdecedsaccscstaces 1,201,977.14.....00+-+2+0+0+ 314,044.74 


Eight Million Dollars in Securities Deposited with the State of Indiana 


This is $848,861 More Than is Required by Law. 
MOST ATTRACTIVE AGENCY CONTRACTS 
Seana db eel can tae Seal tos be Eee tas eee 1 0000. 
On i Aguey exten offen 
CHAS. F. COFFIN, 2nd Vice-President, 1231 State Life Building 
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HIS is a day of agency association 


\CINCINNATI 
meetings—gatherings of agents of 


company. There have 


niany this summer and more will be 
added next year. 

The company agency 
marks the departure of the suspicion of 
the past. In days before the home of- 
fice wanted no conference of its agents, 
feeling that some rebellion might be 
hatched, a strike declared, unwarranted 
demands made, information secured as 
to each others contracts, and hari-kari 
in general raised. The home office 
looked with suspicion on the field. It, 
in the eyes of the official staff, was a 
thing apart, good only to produce busi- 
ness but not worthy to have a voice in 
the operations of the company. 

So the agents began to view the head 
office with a hostile eye. There was not 
frankness. The field worker felt that 
he was not an important factor in de- | 
termining a company’s policy. The | 
subjects in common were decided at the | 
home office without community consul- | 
tation. 

Strange as it may seem such an at- | 
mosphere exists at some home offices 
today, a relic of the narrow-minded, 
barbaric spirit of earlier times. The 
zeneral agents of one of the old eastern 
are trying to form an or- 
The home office is opposed. 
It can not rid itself of its old clothes. 
It lives in the past. 

One of the clearest expositions of the 
benefit of company agency associations 
we have heard was given by Jules 
Girardin of Chicago, manager of the 
Phoenix Mutual, in his recent address 
before the Equitable Life of Iowa 
Agency Association. Mr. Girardin had 
much to do with the formation of the 
Phoenix Mutual Agency Association 
and is in close touch with its affairs. 
He showed how friendly sentiment had 
been produced and maintained between 
the officers and agents. All are united 
together working for the benefit of 
the institution. Both sides are free to 
offer opinions and suggestions. The 
home office gets a broad field view and 
the agents get an appreciation of the 
home office standpoint. The agents do 
not constitute the company nor do -the 
officers and directors. It takes both 
elements plus the policyholders to com- 
plete the unit. One is just as important 
in its relationship as the other. For- 
tune or choice has assigned one man 
to be a producer, another to be an ad- 
ministrator—“useless each without the 
other.” 

Thus an esprit de corps is developed, 
cooperative endeavor. Men get to- 
gether and by contact give and take. 
Plans and ideas are exchanged. Each 
one desires the benefit of the whole. 

This is the spirit of alliance and 
unity, a dispelling of the “divided 
house” method. It is but another ex- 
pression of the benefit of fraternity. By 


a been 


association 





institutions 
ganization. 


work, the home office is relieved of the 
responsibility of so much of the produc- 
tion stimulation. The agents are re- 
lieved of the worry of possible home 
office injustice. The two parties act in 
concert and move hand in hand toward 
the goal each is striving to attain. 





We hear and read much these days 
about the principles of salesmanship 
and their application. There 
schools of salesmanship and books ga- 
Icre on the subject. The psychology | 
of selling is a recognized part of an 
agent’s kit of tools. He has to analyze 
his mind and his powers. He dissects 


are 





tle information as to his school. And 
in that talk he transcended all bounds 
of ethics. He was present by courtes) 
of the organization. He attempted to 
stampede his listeners into signing an 
agreement to take the His 
methods were crude, 

The result 
the men refused to be forced or driven. 
He had overshot the had 
talked too much. 

Tact and the appreciation of the sim 
ple forms of courtesy are more neces 


course. 
was a large number of 
mark 


and 


sary than the ability to trace the opera- 


| tions of the mind in the effort to sell 


The 


agent who selects his business 
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F. A. CHAMBERLAIN 


President Security National Bank 


E. W. DECKER 


Vice President Northwestern National Bank 
C. T. JAFFRAY 
Vice President First National Bank 


JOHN T. BAXTER 


Vice President and Counsel 


(Oo); 





ESTABLISHED 1885 


NORTHWESTERN NATIONAL 
LIFE INSURANCE COMPANY 


Minneapolis, Minnesota 
LEONARD K. THOMPSON, President 
DIRECTORS 


WM. J. GRAHAM 


Vice President and Actuary 
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he sent in During the three years 
previous to 1909 he did not have a re 
jection. Of 1907 business only 
$2,000 lapsed and all his 1908 business 


renewed. 


his 


This is truly a remarkable record 


It shows that the business was care- 
fully selected and put on the books 
right. Mr. Bear knew his people. He 
had no highflyers on his list. Evi 


dently they were men who took life in 
surance Such 


his 


In a serious way. an 


agent will carry weight in com- 


munity. He is building something that 


is substantial and rendering a service 


that is most valuable. 

Some agents spend too much time 
on unusual policies. Once in a while 
it takes an unusual policy to fit a 


peculiar case, but they are difficult to 
make clear and usually involve work 
at the home office in getting up figures 


| ere . 7 * e 

| The customary policy forms are 
varied and elastic enough to cover al 
most every case. They are simple, 


and can be readily understood. 
Some agents introduce hybrid fornis 
in their canvass to get new talking 








T. B. JANNEY 
President Janney, Semple, Hill 4 Co. 


L. K. THOMPSON 


President 


B. F. NELSON 


President Hennepin Paper Co, 


A. A. CRANE 


Vice President "Northwestern National Bank 
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Admitted Assets 
Total Paid Policyholders 
Insurance in Force 
Surplus 








JANUARY 1, 


1910 


$ 5,943,204.99 
8,242,771.06 
25,026, 1 38.00 
253,293.55 











Desirable Agencies Open to Men of 
Ability and Reliability 
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his mental machinery, rubs it up, oils 
it and sets it going. 

Sometimes a sales expert can 
out a talk on the science of salesman- 
ship that would seem to sell anything 
if put in operation. Yet let the dem- 
onstrator once get in the field and he 
is likely to fall because he overlooks 
some essential feature. 


talk to a body of life men. 
inspiring. 
and his address a finished one. The 
method of business building was clear- 
ly told. His address was the best pos- 
sible advertisement for the correspond- 


It was truly 


take the course. He appeared the next 





forceful and loyal agency association 


day of the meeting merely to give a lit- 





spin | 


The other day a sales expert gave a | 


His presence was admirable | 


ence school with which he was con- 
nected. The listeners were deeply im- | 
pressed. Many of them determined to 


W 
I1(G)) 


and does not seek to deceive the com- 


pany as to the hidden weaknesses of 
risks is quite certain to be favored by 
his company. Many agents seem to 
think that they are not under- 
writers and hence will up the 
risks to their companies to try them 
In many cases agent 
| certain that the application 
turned down but he 
| chance. That makes the company sus 
| picious of all he sends in. His applica- 
| tions will be more rigidly inspected. The 
agent who sends in only these applica- 


the 
pass 


out. an is very 


will be 


simply takes .a 


tions that he feels sure will pass thus 
becomes an underwriter. 

The record of Sidney Bear of the 
| New York Life in Chicago is a most 
| commendable one. He a 
| of the $200,000 Club. During 1909 a 
policy was issued on every application 


is 


member 


points or because they want to spring 
The 
|New York Life in commenting on this 
| practice says: 

| “Joint life covering more 
than two lives are an instance of this 
\t the end of December there were 
just nine such policies in force on this 
company’s books, seven of them cover- 
ing three lives, and two covering four 
lives. These nine policies represent 
our entire business of this description 
|for the five-year period from 1905 to 
1909, inclusive. During that time, how 
ever, hundreds of special calculations 
of joint life rates and guarantees were 
made at the request of agents, and 
hundreds of sets of figures were fur- 
nished on request, each at a cost of 
several hours of figuring by the actu- 
arial experts at the home office, to say 
nothing of the hours and hours of 
wasted time and labor by agents in the 
field. 

“As a matter of fact. joint life noli 
cies covering more than two lives are 
not desirable, the death of a 
single individual terminates the policy 
for all, and should the remaining part 
ners desire to renew the contract. 
some one or more of them might not 
be able to get new insurance; and even 
if they could they would have to pay 
the higher rate of the older age. In 
this respect re 
semble term this 


company does on 
account of its general unsatisfactori 
standpoint of the i 


something that appears unusual 


policies 





since 


these much 


which 


policies 
insurance, 
not care to write 


ness from the in- 
sured. Particularly, as better results 
may be accomplished for firms and 
corporations with greater ease and 
atisfaction and less ‘waste of time 
through a separate policy on the life 
of each individual, for the benefit of 
the firm, or the surviving members of 
the firm.” 
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MONTHLY INCOME POLICY 
VALUE TO THE BENEFICIARY 
IS PRESENTED 





Some of the Points of Interest That 
Are Attractive in This Contract 
to the Assured 





*BY C. B. FITCH 

To religion and education, life in- 
surance is a helpful agency influencing 
every phase of community interest in 
that it recognizes the value of a human 
life and provides a scheme to indem- 
nify a family and society against the 
financial loss because of the death of 
an individual member. 

Life insurance inculcates self denial 
with all of its attending virtues. To 
this business or profession are at- 
tracted the brightest minds of all na- 
tions evidenced by its rapid growth and 
development. The magnitude of this 
development is almost incomprehensi- 
ble when one tries to realize that the 
total face value of all insurance policies 
in force is nearly fifteen thousand mil- 
lion dollars. As time passes the world 
grows better and greater possibilities 
are discovered for extending the bene- 
fits of life insurance. You are familiar 
with the increasing benefits of life in- 
surance. 

Now Free from Restrictions 

Time was when most insurance poli- 
cies were written especially to protect 
the company with limitations restricting 
travel, occupation, habits, manner and 
cause of death. I remember as recent 
as 1895, a friend of mine abandoned 
a trip to Galveston because a large 
policy he held issued by one of the big 
companies did not permit him to go as 
far south in the summer time and be- 
cause the company in answer to his re- 
quest for a special permit advised him 
to pay an additional premium for the 
special privilege. As rapidly as the 
experience of the companies justified 
the elimination of restrictions from the 
policy forms, the companies have been 
prompt, but cautious in adopting liberal 
contracts until today the modern policy 
is practically free from restrictions, 
granting complete protection. 

Beneficiary Needs Protection 

Having modified and improved the 
policy in the interest of the insured, 
it is incumbent upon the company to 
go further and protect the beneficiary 
against the vicissitudes of commercial- 
ism. The “Insurance Rights” option 
adopted and copyrighted by the Na- 
tional Life some years ago was a long 
step forward in an effort to remove 
every element of uncertainty from the 
scheme of life insurance protection, es- 
pecially the uncertainty of the ability 
of the beneficiary to wisely invest the 
proceeds of a policy and provide the 
income to which she is entitled. After 
all it is the welfare of the beneficiary 
that should most concern us. Every 
precaution has been taken to protect 
the interest of the insured, extending to 
him every privilege, making him the 
director or trustee in the control on his 
insurance accumulations. 

Estates Soon Exhausted 

Many have tried to show by sta- 
tistics that a certain percentage of 
estates are dissipated within a certain 
number of years. Their conclusions may 
or may not be accurate, but we do know 
that most fortunes left to the care of 
an inexperienced widow, son or daugh- 
ter are soon exhausted. It is an ex- 
ceptionally well self-trained manager 
who by industry and economy can ac- 
cumulate a fortune and retain it in its 
entirety until the sunset of his active 
life. All women are not business 
women and we are thankful for that. 
I do not believe that the rapid progress 
of this great world, socially, morally, 
commercially and financially is due to 


*Mr. Fitch is general agent of the Na- 
tional Life of Vermont at Ft. Wayne, 
Ind. This paper was read at the meet- 
ing of agents of the company at Cleve- 
land during the summer. 





the enlargement of woman’s sphere. 
It is not her province to enter the 
business, professional and political fields 
in competition with man and only ne- 
cessity, induced perhaps by misfortune, 
should take her from her rightful posi- 
tion in the home, the mother of the 
boys of today who will become the 
men of the future. Upon her in her 
home and not in the business world 
nor upon the platform depends the 
morals and character of the generations 
to come. Her responsibilities are quite 
sufficient without having to assume the 
burden of investing money. 

Companies Can Administer Funds 

Our president and his associate mem- 
bers of the finanical committee, trained. 
experienced and capable, realize that 
the responsibility of the investment of 
funds is far greater than that of solicit- 
ing and collecting premiums. The av- 
erage beneficiary coming suddenly into 
the possession of the proceeds of a 
policy is wholly incompetent to ex- 
ercise judgment in making an invest- 
ment. She cannot discriminate because 
she has no knowledge of intrinsic 
values. All evidences of ownership 
look alike to her; deeds, bonds, mort- 
gages, common and preferred stock, 
they are all alike. There is but one 
thing that interests her and that is 
income. 

Best Plan of Protection 

Let us therefore so construct our 
contracts of insurance that the company 
may be the trustee by appointment of 
the assured to safely and wisely invest 
the proceeds of the policy for the 
benefit of the beneficiary payable to 
her not annually nor semi-annually, but 
monthly. Few men could subsist and 
meet their bills promptly if their sal- 
aries were paid annually. Men are 
usually paid monthly and the wife is 
accustomed to receive her allowance as 
regularly. It is unquestionably the most 
complete and satisfactory scheme of life 
insurance protection ever devised from 
the view point of the insured and the 
beneficiary. 

Boon to the Business 

What a boon to the business it would 
be for the agent to have a part of his 
office devoted to the payment of these 
monthly distributions to satisfied and 
appreciative beneficiaries; women com- 
ing to the office every month present- 
ing their coupons at the paying teller’s 
window. How promptly and how 
eagerly they would come to the office 
never failing to tell their relatives, 
friends and creditors how well they 
have been provided for and how secure 
and regular was their income. 

To the company it would mean in- 
creased labor and expense, additional 
care and prolonged responsibility, but 
this is not objectional for the reason 
that the primary object of a life in- 
surance company is to render service 
of this character enlarging its functions 
with every opportunity. The cost of 
this additional service will be taken 
care of by the surplus earnings of the 
business. 








WANTED 


District Managers and Local Agents in 
Illinois and Iowa. Exceptional opportu- 
nities for good reliable men—no rounders. 
Contracts direct with the home office. 
Up to date ‘‘goods’’ to sell. Address 


CENTRAL LIFE INS. CO. of Illinois 


OTTAWA, ILL. 








OLDEST IN AMERICA STRONGEST IN THE WORLD 


THE MUTUAL LIFE 


Insurance Company of New York 


Mutual Life Agents Make Most Money 
Because Mutual Life Policies Sell Most Freely 


ponding agape GEORGE T. DEXTER 


34 Nassau Street : : : : : : : : New York,N.Y. | 


THE EQUITABLE LIFE OF IOWA 


offers, as helps to selling its policies, (which are liberal 
and up to date) 


Moderate Premiums, Highest Interest Earnings and 
Low Mortality Experience, resulting in 


LOWEST NET COST 


See Official reports or other publications 


A _ history of Conservative and Economical Management for more than Forty 
Years; Deposit of Full Reserve to Secure Policies, etc. 




















These are effective helps with intelligent prospects. 


Separate Territories to Agents a=«<=./LONG CONTRACTS ao FAIR TERMS 





The Company OF the People, BY the People, FOR the People 


THE METROPOLITAN LIFE INSURANCE ¢ 


Incorporated by the State of New York—Stock Company 
HOME OFFICE: ONE MADISON AVENUE, NEW YORK CITY 





PROOF OF PUBLIC CONFIDENCE 


This omen has more premium-paying business in force in the United States 
than any other Company, and for each of the last sixteen years has had more new 
insurance accepted and issued than any other Company in America. 


THE DAILY AVERAGE BUSINESS DURING 1909: 
456 per day in Number of Claims Paid. 6,535 per day in Number of Policies 
Placed and Paid for. 
$1,463,755 per day in New Insurance Placed and Paid for. $183,403.75 


per day in payments to Policyholders and addition to Reserve. $132,172.72 per day 
in Increase of Assets. 





Republic Life Insurance Company 


Kansas City, Missouri 
A. G. CRANE . . . President 


POLICIES GUARANTEED BY STATE DEPOSIT 
COVERING ENTIRE RESERVE VALUE 


High Class Managers Wanted 
in Missouri, Kansas and Oklahoma 
Attractive Compensation 


Address with full information 


J. S. Munsell, - - Supt. Agencies 


Sharp Bldg., Kansas City, Mo. 
A MESSAGE FROM THE 


MINNESOTA MUTUAL LIFE 


INSURANCE COMPANY 
Organized 1880 


ST. PAUL, MINN. 


The advertisements in this journal show that all companies ‘want agents.’”’ In 
many cases the connection you desire, the position you can fill, is not open to you. 
Then, too, we have no way of knowing that you contemplate a oo. that you are not 
entirely satisfied. Assuming that one company can pay as much for business as an- 
other, it depends, then, whether this Company is willing, for reasons of its own, to pay 
you more for certain work it wants done than will another company. If you will give 
us the high sip. we will be pleased to show you what we have to offer. Men of large 
caliber wanted in Michigan, fiinois, Nebraska, Missouri and Pennsylvania. 

Cc. P. WILLIAMS, Agency Manager, 
St. Paul, Minnesote 
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SUBSTITUTION OF POLICY 
ARGUMENT AGAINST PLAN EM- 
PLOYED BY SOME AGENTS 





Claim Is Made That Policyholder 
Gains Nothing But Loses by 
Such Transaction 





(From Northwestern Field Notes) 


A large proportion, perhaps the ma- 
jority of mankind will buy on credit 
as they would never think of buying 
for cash. Some people will mortgage 
their future to buy almost anything 
they can get on the installment plan. 
Many interesting deductions may be 
drawn from this fact. We are con- 
cerned with only one. It has to do | 
with a dangerous fallacy that has | 
crept into life insurance along with the 
practice of guaranteeing maximum 
cash values. We refer to the belief 
of some persons that as soon as the 
reserve on a policy has grown to a | 
considerable sum the policyholder can 
improve his situation by withdrawing | 
his reserve in cash and starting a new 
policy. It is easy to demonstrate that 
this is a fallacy and that great wrong 
may be done to a client in advising 
him to follow this course. It is equiva- 
lent to inducing a trustful purchaser to 
buy on credit that which in most cases 
is of no use to him. 

Example is Presented 

For example, “A” insured his life at age 
35 on the whole life plan, paying a net an- 
nual premium of $21.08 per $1,000. At the 
end of 20 years his policy has a cash 
value of $327.58. Along comes an al- 
leged expert who tells “A” that while 
he is paying for $1,000 of insurance 
he is only insured for $1,000—$327.58 
=$672.42. This statement is not true. 
The facts are that “A” has already paid 
for $537.10 of paid-up insurance and is 
now paying $21.08 per annum at the 
rate $45.54 per $1,000 for $462.90 of 
whole life insurance. Following such 
advice, however. he surrenders his 
policy for $327.58 and takes out a new 
policy of $1,000 for which he agrees to 
pay during life a net annual premium 
of $45.54. What has happened? 

Premium Obligation Increased 

“A” has taken from the insurance com- 
pany $327.58, but he has increased his 
premium obligation by $24.46 per annum 
for life. Reference to the tables will show 
that $327.58 in cash and a life annuity 
of $24.46 are exact equivalents. That 
is, the value of the increase of the 
premium is exactly equal to the amount 
of the reserve withdrawn. Hence in 
exchange for $327.58 in cash, which 
“A” probably has no use for, he has 
increased his future payments by $24.46 
annually. He has practically borrowed 
$327.58 on the installment plan, a 
transaction he would not think of un- 
dertaking except in extreme necessity. 
But we are not talking about the ex- 
treme case. “A,” having no need of 
borrowing money, has in no way im- 
proved his situation, but for reasons 
hereinafter stated he has injured him- 
self by the change. 

Present Value of the Benefit 

The matter may be stated in another 
way. Whatever the plan of insurance, 
it is always true that the present value 
of the benefit (i. e. in the case of a 
life policy, $1,000, payable at death) 
is exactly equal to the reserve accu- 
mulation together with the present 
—_ of the future net premiums pay- 
able. 

Thus in the case of “A,” now 55 years 
old, the benefit ($1,000 at death) is 
worth $609.92. Under his policy taken 
at age 35 he has accumulated a re- 
serve of $327.58, leaving only $282.34 
to be paid. “A” may pay this in cash 
if he wishes or in the form of con- 
tinued annual installments of $21.08. 

Nothing is Gained 

If, therefore, “A” reduces his re- 

serve to zero by surrendering the old 





| cial guests. 


a fund earning (in the case of a North- 
western policy) 4.5 per cent and for 
every dollar of such reserve  with- 
drawn the value of future premium ob- 
ligations is correspondingly increased, 
and instead of $21.08 per annum he 
must thereafter pay either $45.54 for 
life or the equivalent of $609.92 in cash. 
Therefore, except in the rare cases 
when the old policyholder is in extreme 
and permanent need of cash in hand, 
he is wiser to continue his old policy 
intact. He gains nothing financially 
by the change. In fact, he loses be- 
cause under the universal practice the 
loading for expenses, collected in ad- 
dition to the net premiums quoted. is 
greater in the case of the policy issued 
at age 55. 





PULPIT TALK ON INSURANCE 





| Grand Rapids Minister Preaches Ser- 


mon for Life Men—Some of 
the Points Made 





Rev. R. H. Bready, pastor of Trinity 
M. E. church, Grand Rapids, recently 
preached on life insurance and repre- 
sentatives of old line and fraternal 
companies attended the services as spe- 
Mr. Bready chose as his 
text, “But if any man provide nor for 
his own, and especially for those of his 
own household, he hath denied the 
faith and is worse than an infidel.’”’ He 
said, in part: 

“IT am a firm believer in life in- 
surance. Every pastor ought to be. He 
has the opportunity as few others have 
of knowing the blessing that life in- 
surance is, coming into homes as he 
does at the time of death. He knows 
full well how life insurance lifts bur- 
dens, keeps the family together. I feel 
that it is thoroughly in harmony with 
my ministerial office to uphold every 
sacred unit of church and state, 
forces. 

“No man can carry his own risk. In 
the first place he must make an invest- 
ment that is uncertain at the best. If 
he proposes to do it by saving his | 


ings are adequate, and he cannot afford 


keen business man of considerable 
property realizes that he cannot afford 
to carry his own risk. 
his death he may have on hand a good | 
many legitimate debts and he needs the | 
insurance to protect his own estate, 
from the embarassments that may come 
upon it at once after his death.” 

invest their own 


money, rather than 





family, and life insurance is one of those | 


money, it will be years before the sav- | 


to run the risk of the interim. Even the | 


“Many men say that they prefer to | 


tie it up in life insurance, 
10 percent of investors are successful. 
The average, business and professional 
men cannot afford the time away from 


their regular work to make successful | 


investments. I am startled to find that 
three-fourths of all the people in the 


United States who reach the age of 70 | 


are dependent upon others for support. 
In a large measure this could be averted 
by the plan of endowment life insur- 
ance. 

“Every young man ought to take a 
life insurance policy the day he takes 
out a marriage license. If it is a ques- 
tion between a honeymoon trip and tak- 
ing a policy you had better take the 
policy for the sake of future happiness. 
It is a fine plan for the wife also to 
have a policy. Often at the time of 


death there has been a long siege of | 


sickness, and the expense is of great 
burden. 


but less than 


The death of a wife will bring | 





rimonial road. First get the girl. Get 
the best one you can. Then take out 
a life insurance policy. Intimate to her 
that it would be a good thing for her 
to do the same. Then procure the li- 
cense, then the minister, and you have 
a magnificent start in life.” 





WHAT THEY HAD 


Willis—Did the policyholders have a 
voice in the affairs of the company? 
Gillis—Oh, yes—the customary howl 


—Puck. 





IT HELPS SOME 
“When all the world seems weary 
And everything is on the bum, 
A two-cent grin 
And a lifted chin 
Helps some, my boy—helps some.” 





“Where there’s a will, there’s a way,” 


this burden the same as the death of | but where there is nothing to will, the 


the husband. This — to be the mat- | 





way is a hard one for the widow. 


THE FORTY MILLION DOLLAR 
SOUTHERN COMPANY 


An epoch i in the development of the rich section of the United States 


nown as the 


South is marked by the accomplishment of the State 


Mutual Life Insurance Company of Georgia. 
Forty Million Dollars of Insurance has been placed on the books 


of this Company the first two years of its life as a leg 


tution. 


reserve insti-~ 


ver a million and a quarter of assets have been accumulated 


in this period and the Company s income in 1907 was $1,600,000. 


Its contracts are readily salable in the hands of reputable i insur=- 


ance solicitors. 


State Mutual Life Insurance Company of Georgia 


| C. R. PORTER, President 


force which binds together that most | 
the | 





HOME OFFICE, ROME, GA 


THE AGENCY OF THE 


RELIANCE LIFE 


IS PAYING FOR OVER 


ONE MILLION PER MONTH 


or re-insurance schemes. 


OF 


At the time of | properly written and carefully selected business. No stock selling, board 
No contracts made by correspondence. 


A 


personal interview can be arranged for in most any state by addressing 


RELIANCE LIFE INSURANCE COMPANY 
PITTSBURGH, PA. 











of Milwaukee 


w 


The Northwestern 
Mutual Life Insurance Co. 


GEO. C. MARKHAM, President 
A. S. HATHAWAY, Secretary 


New Business Paid-For 


1905 
1906 
1907 
1908 
1909 





1905 
1906 
1907 
1908 
1909 


history of the Company. 





$ 90,334,038 


Each year larger than any in the previous 


Commenced Business 1858 


93,563,452 
102,233,634 
109,685,428 
113,716,188 
Loan Feaures. 








NSURANCE MEN will note the significant in- 
crease in The Northwestern's new business dar- 
ing the past five years. 
IMPORTANT FACTS relating to this business 
are shown by the following percentages: 


Expenses Mortality Interest 
12.15 67 4.73 
11.76 59 4.72 
11.81 58 4.76 
10.76 59 4.84 
10.63 54 4.85 


It is capable of easy demonstration that The North- 
western is the best Company to insure in. 

See The Northwestern’s new (1910) policy con- 
tract with its Dividend Options, Paid-up and Endow- 
ment Options, Options of Settlement and the Premium 


Issnes Partnership and Corporation Insurance. 
For further information or an Agency, address 


H. F. NORRIS, 
Superintendent of Agencies. 














policy and taking a new one he gains 
nothing because he thereby withdraws 
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WHY 6 PERCENT IS CHARGED 
Penn Mutual Explains Why This Rate 
is Selected When Term Policies 
Are Converted 


The Penn Mutual answers a question, 
“Why is six percent interest charged 
on back premiums under converted 
policies when we make policy loans at 
5 percent,” .as follows: 

“In converting a term policy to a 
higher premium form, the amount 
charged is equal to the sum of the back 
differences in premiums with 6 percent 
interest. It should, however, be realized 
that the cash amount required does not 
merely represent a charge for interest, 
but also includes a charge for term in- 
surance for the extra risk carried. Dur- 
ing the existence of a term policy, the 
company has carried a net risk prac- 
tically equal to the full sum insured, as 
the reserve is inconsiderable; whereas 
if originally issued under the higher 
premium form, the net risk would have 
been much reduced on account of the 
reserve put up out of the higher pre- 
miums paid. This will be clear when it 
is realized that the premium, for in 
stance, on an endowment policy is cal- 
culated so that the company only 
charges for the net risk carried from 
year to year, which is represented by 
the difference between the sum _ in- 
sured and the reserve value, and not 
for the full face of the policy. 

* * * 

“A concrete example will perhaps 
illustrate this matter more fully. The 
reserve on a 20-year optional term for 
$1,000 at age thirty-five, upon the 
American 3 per cent basis, is $2.31 at 
the end of the first year; at the end of 
the second, $4.56; the third, $6.76; the 
fourth, $8.88, and the fifth, $10.90, so 
that the liability of the company is 
nearly the entire amount insured 
through the whole period, at the end of 
the fifth year being $989.10. On a 20- 
year endowment, however, upon the 
American 3 percent table, the reserve 
at the end of the first year is $34.59; at 
the end of the second, $70.40; at the end 
of the third, $107.50: at the end of the 
fourth, $145.91, and at the end of the 
fifth, $185.71. The liability upon this 
form, has, therefore, been reduced from 
year to year by the growing reserve, 
the net amount at risk at the end of the 
first year being $965.50; at the end of 
the second year, $929.60; at the end of 
the third year, $892.50; at the end of the 
fourth year, $854.09; at the end of the 
fifth year, $814.29. 

*x* * * 

“In the calculation of the premiums 
due allowance has been made for this 
diminishing liability. If, therefore, a 
conversion from a 20-year optional 
term to a 20-year endowment is ef- 
fected at the end of the fifth year, as 
the company has carried the term risk 
for substantially its face during the en- 
tire interval, which would not have been 
ihe case under the endowment in view 
of the growing reserve and the de- 
creased amount at risk, a charge is 
made when a conversion is effected to 
cover the additional liability which the 
company assumed under the term 
policy, and this is measured by the 
growth of the reserve on the higher 
premium form, which would have 
diminished the amount at risk had the 
latter form been originally issued,” 


On converted policies of the Penn 
Mutual there is an item marked “re- 
serve” on which the agent is allowed no 
renewal commission. This item repre- 
sents interest on both difference in 
premiums, together with the amount 
required to make good the reserve on 
the higher form of policy, neither of 
which is subject to a commission 
charge. When the back difference in 
premiums at 6 percent is insufficient to 
cover the additional reserve which the 
company is required to carry on the 
higher premium form, the excess of re- 
serve is also required and as this item 
has no loading for expense, neither 
upon it nor the interest charges may 
commissions be allowed. 
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TABLES FROM THE NEW YORK REPORT 


TABLE NO. 2 
NEW YORK STATE COMPANIES 


The following gives margins and expenses for the first year of insurance for year ending Dec. 31, 1909: 





Margins. Expenses 
o a 
a ~ cy ‘ 
% D aan - 
2 P Sn a 5 =. 2 
Se “1,8 > a as s 7 ¥*.. 
Companies, ve we & 4 vA D == ® a ~2y 
ae She 3 - = So ™ _e eS 
Ze Soe = gf E se ge ss ee 
=e see g os S ox Se oF ASE 
a jes = BE — ae Od et BES 
Bankers ..... $ 25,170.43 $ 7,734.57 $ 9,545.00 $ 17,279.57 $ 13,400.13 $ Re  abse000845 g 16,238.64 $ 1,040.93 
Equitable ... 3,786,298.18 1,084,673.60 1,140,560.75 2,225,234.35 1,704,503.81 280,644.83 $105,535.72 2,090,684.36 134,549.99 
Germania ... 497,948.79 121,229.17 115,710.71 236,939.88 188,772.97 33,920.92 100.00 222,793.89 14,145.99 
eae 322,168.43 79,386.37 116,213.63 195, 600.00 141,935.03 SE OEE ccceewnsec 163,522.63 32,077.37 
BAOUEY ci06s 10,343.21 1,416.42 4,457.00 5,873.42 4,299.40 1,139.25 563.75 6,002.40 —128.98 
Manhattan... 165,185.16 43,846.53 65,770.20 109,616.73 72,258.48 15,194.34 200.00 87,652.82 21,963.91 
Metropolitan.. 4,442,053.36 630,302.87 1,382,221.94 2,012,524.81 1,303,693.89 385,319.80 27,982.29 1,716,995.98 295,528.83 
Mutual ...... 3,460,040.70 1,026,633.63 1,186,456.71 2,213,090.34 1,526,848.09 310,739.93 72,897.42 1,910,485.44 302,604.90 
ed — +. 5,894,988.00 1,668,133.00 1,764,464.00 3,432,597.00 2,688,683.00 300,660.00 12,856.00 3,002,199.00 430,398.00 
fy. MPP TTETT TTT TTT MTT TT TT Te TARVARRDS CODSEOKCHEOS SU ORDSOSE TS SHDEREDEEDS PETS OV ONES S896260086008 S20 eKC SEES 
Prov. Savings 51,939.34 7,171.63 25,907.95 33,079,58 12,609.78 io! BPrererir ee 13,488.78 19,590.80 
Security Mut. 194,428.11 19,715.30 25,995.61 45,710.91 35,833.82 S88 er 44,045.36 1,665.55 
United States 30,868.62 5,130.22 14,374.90 19,505.12 11,304.53 ED Acusesuuas 14,259.03 5,246.09 





Totals ....$18,881,432.33 $4,695,373.31 $5,851,678.40 $10,547,051.71 $7,704,142.93 $1,364,090.22 $220,135.18 $9,288,368.33 $1,258,683.38 
*Company states that separation of first year’s expenses from total expenses is not practicable in this company. 


COMPANIES OF OTHER STATES 













aetna Life §7+$ 589, _ 98 $ 138,658.45 $ ty bey -° $ 305,397. 04 z = 236.25 $ 55 ee wieceee rae © 501,008. 00 $ 24,138.04 
; oe $415,0 8.71 62,728.31 62,507.0 225,235.33 141,797.06 5.5 79,293.56 45,941.77 
Berkshire ... 136, 896.7 72 32,530.61 2 2,409. 00 74,939.51 54,435.20 ay 510.49 10,429.02 
Colonial ..... 41,466.02 6,219.90 15,833.00 22,052.90 14,199.36 21,524.86 528.04 
Colum. Natl. 200,849.39 27,293.24 80,194.71 107,487.95 72,944.40 105,896.20 1,591.75 
Conn. Gen f 4+109,957.32 22,931.85 31,050.01 53,981.86 45,353.77 § 53,078.76 903.10 
“ . $97,929.85 9,177.57 48,848.00 58,025.57 35,917.38 ’ 41,938.88 16,086.69 
Conn. Mutual. 550,636.26 128,748.00 177,513.13 306,261.13 199,895.23 14 252,838.65 53,412.48 
Fidelity Mut.. 550,932.32 132,334.51 168,443.59 300,778.10 241,407.60 .35 298,264.92 2,513.18 
John Hancock  1,116,499.20 245,098.00 370,453.00 615,551.00 461.424.59 1 .78 585,428.37 30,122.63 
Mass. Mutual. 984,804.26 237,462.73 357,399.00 594,861.73 382,010.14 .48 474,117.55 120,744.18 
Mut, Benefit.. 2,140,150.99 505,118.91 683,968.00 1,189,086.91 832,219.52 1 .03 967,515.12 221,571.79 
National, Vt f 4459,727.81 127,777.23 187,364.77 315,142.00 202,601.72 25 245,983.10 69,158.90 
’ ’ ‘ t 24,497.12 3,046.45 11,220.52 14,266.97 9,144.67 Bj 10,897.93 3,369.04 
New Eng. Mut. 726,413.74 188,365.35 266,772.12 455,137.47 336,714.2 33 400,177.45 54,960.02 
N. W. Mutual 3,656,050.29 888,893.00 1,363,140.00 2,252,033.00 1,594,916.48 2 .70 1,805,222.18 446,810.82 
Penn Mutual. 1,960,420.93 457,950.48 776,199.33 1,234,149.81 872,992.30 136, 56 1,021,402.65 212,747.16 
rhoenitx Mut 428,027.85 143,944.65 170,441.17 314,385.82 238,106.10 1874.09 283,976.63 30,409.19 
Pitts. L. 4 90,982.08 15,176.20 45,624.68 60,800.88 24,783.38 »119.54 29,302.96 31,497.92 
Prov. L. & 5,133.03 147,515.47 286,680.27 434,195.74 290,524.63 39,636.01 330,160.64 104,035.10 
Prudentia 0,518.19 576,662.70 1,577,994.91 2,154,657.61 1,496,879.29 475,979.29 1,975,108.58 179,549.03 

ite M 497,888.58 115,255.62 160,405.54 275,661.16 200,108.31 32,049.20 232,157.51 43,503.65 
travelers .... 848,148.58 129,093.00 313,126.00 442,219.00 345,055.00 61,831.00 412,685.74 29,533.26 
Union Central 1,094,419.59 257,300.45 362,746.81 620,047.26 449,404.55 59,140.92 508,545.47 111,501.79 
Union Mutual 117,355.44 30,658.38 38,660.89 69,319.27 49,884.53 8,746.25 58,630.7 10,688.49 

Totals .....$21,944,551.25 $4,629,940.96 $7,865,734.06 $12,495.67 


75.02 $8,818,955.74 $1,724,925.07 $96,037.17 $10,639.917.98 $1,855,757.04 





New York State 


Companies .$18,881,432.33 $4,695,373.31 $ 5,851,678.40 $ 10,547,051.71 $ 7,704,142.93 $1,364,090.22 $ 220,135.18 $ 9,288,368.33 $1,258,683.28 
Other state 


companies .. 21,944,551.25 4,629,940.96 7,865,734.06 12,495,675.02 8,818,955.74 1,724,925.07 96,037.17 10,639,917.98 1,855,757.04 





Aggregate .$40,825,983.58 $9,325,314.27 $13,717,412.46 $23,042,726.73 $16,523,098.67 $3,089,015.29 $316,172.35 $19,928,286.31 $3,114,440.42 
+Participating. tNon-participating. 


NEW YORK STATE COMPANIES 


The following gives margins and expenses on total business for year ending Dec. 31, 1909: 








Margins. Expenses 
= v 
~ te © 
oo 
= «A te 3 
| n > m oy 2 3" 2 
. Sans & oo = n ® s2s 2% Cn ue 
Companies. 5 5 a. £ wu sae ao Bees 
BE aw ao nES aa as 
sé FE a $5 $8 oat sf Seee 
BA 4 a & BE BS Ee &s BESS 
Equitable .$ 52,595,050.82 $11,765,776.34 $1,140,560.75 $12,906,337.09 $10,676,122.34$ 1,325,632.06 $ 9,350,490.28 §$ 3,555,846.81 
German ...... 5,180,525.42 1,099,036.12 115,710.71 1,214,746.83 1,189,735.71 143,041.17 1,046,694.54 168,052.29 
ae 3,535,091.23 782,361.28 116,213.63 $98,574.91 $11,292.04 66,557.44 744,734.60 153,840.31 
Manhattan 2,209,741.65 481,751.67 65,770.20 547,521.87 690,454.44 182 .76 507,795.68 39,726.19 
Mutual ...... 53,272,660.38 11,483,905.38 1 186,456.71 12,670,362.09 8,825,206.26 1,156 .85 7,669,033.41 5,001,328.68 
New York 78,160,872.00 16,350.443.00 1,764,464.0¢ 18,114,907.00 10,679,048.00 1,177 A 9,501,831.00 ,613,076.00 
i... Serer 252,728.82 ose" 005.65 6,120.53 44,126.18 39,958.13 39,282.55 4,843.63 
Security Mut. 1,594,287.51 33,488. - 74,197.30 407,685.85 481,489.70 60 431,289.97 —23,604.12 
*United States. .......- cece seecee FRUSES SHUTSARESCH GANEREEPEESSS CNTCCURTOCNS SdTRUKEREES. SOedTRENNORS Jeckeneeebe' 
Totals ..... $196,800,957.83 $42,334,767.99 $4,469,493.83 $46,804,261.82 $33,393,306.62 $4,102,154.59 $29,291,152.03 $17,513,109.79 


*In 1907 the excess of expense to margin on company’s total business was about $78,300, due to the small loadings upon its 
early business; in 1908 it was $53,000; in 1909 it was $23,604. This excess will later on disappear. 


COMPANIES OF OTHER STATES 














’ : +$ 8,883,255.72 $ 1,556,612.72  $ 166,738.59 $ 1,723,351.31 $ 1,660,766. 12 $ 101,998.41 $ 1,558,767.71 4,583. 
‘Etna, Life | $1,837,381.09 211,638.09 162,507.02 374,145.11 445,463.2 68,771.55 . 376,691.71 : bat FF ¥-74 
Berkshire ....... 2,334,207.05 545,106.36 42,409.00 587,515.36 508,725. $9 142,783.35 265,942.54 221,572.82 
e Ge 1.5 +780,386.55 159,207.44 31,050.01 190,257.45 165,054.92 12,354.14 152,700.78 37,556.67 

onn. General...) $699,968.66 70,846.67 48,848.00 119,694.67 153,464.75 21,792.19 131,672.56 —11,977.89 
Conn. Mutual....  5,992,525.50 —1,129,824.07 177,513.13 1,307,337.20 —1,524,106.53 72,693.56  1,051,412.97 255,924.23 
Fidelity Mutual..  4,731,303.62 906,135.77 168,443.59  1,074,579.3 1,144,849.66 90,214.24 1,054,635.42 19,943.94 
John Hancock....  8,195,674.83 = 1,977,753.60 370,453.00 2,348,206.60  1,867,183.07 132,868.54  1,734,314.53 613,892.07 
Mass. Mutual.... 8,467,187.19 2,084,283.50 357,399.00 2,441,682.50 _1,615,195.48 86,042.05 1,529,153.43 912,529.07 
Mutual Benefit... 18,441,487.90 3,508,725.45 683,968.00  4,192,693.45  3,617,346.57 302,494.17  3,314,852.40 
National. V { 5,107,185.98 1,113,754.19 187,364.77  1,301,118.96  1,125,974.18 59,023.59  1,066,950.59 234:168.37 
National, Vt...--) +1'223'810.80 69,187.38 11,220.52 "80,407.90 86,633.15 11,445.06 75,188.09 5,219.81 
New Eng. Mut.... _6,867,115.31 —1,568,101.89 266,772.12  1,834,874.01 1,450,995.56 185,665.10  1,265,330.46 569,543.55 
N. W. Mutual.... 37,182,790.23 7,747,360.41 1,363,140.00 9,110,500.41 — 6,148,087.72 684,433.52 5,463,654.20  3,646,846.21 
Penn Mutual..... 17,338,637.32  3,751,069.01 776,199.33  4,527,268.34 3,492,565.41 30,373.27  3,162,192.14 —1,365,076.20 
Phoenix Mutual. 4,514,595.45 890,345.45 170,441.17 1,060,786.62 1,033,393.90 92,701.56 940,692.34 120,094.28 
Pittsburgh L. &T.  2,830,892.97 535,238.26 45,624.68 580,862.94 807,048.19 378,061.24 428,986.95 151,875.99 
Prov. L. & T 8,202,529.25 1,475,792.68 286,680.27 1,762,472.95  1,673,518.46 .........+. 1,673,518.46 88,954.49 
State Mut., Mass.. 4,854,857.69 1,051,731.48 160,405.54 1,212,137.02 930,562.58 100,852.58 829,710.00 382,427.02 
Union Central.... 10,053,413.46 2,008,616.86 362,746.81 2,371,363.67 2,393,003.31 179,940.45 2,213,062.86 158,300.81 
Union Mutual.... 2,196,776.85 488,308.69 38,660.89 526,969.58 463,235.69 60,256.86 402,978.83 123,990.75 

TOUR 2ccccvce $160,735,983.42 $32,849,639.97 $5,878,585.44 $38,728,225.41 $32,307,174.40 $3,514,765.43 $28,792,408.97 $9,935,816.44 
New York State 

Companies ....$196,800,957.83 $42,334,767.99 $4,469,493.83 $46,804,261.82 $33,393,306.62 $4,102,154.59 $29,291,152.03 $17,513,109.79 
Companies of other 

States ...cceee 160,735,983.42 32,849,639.97 5,878,585.44 38,728,225.41 32,307,174.40  3,514,765.43 28,792,408.97 9,935,816.44 

Aggregate .....$357,536,941.25 $75,184,407.96 $10,348,079.27 $85,532,487.23 $65,700,481.02 $7,616,920,02 $58,083,561.00 $27,448,926.23 

#Participating. tNonparticipating. 











WHAT ARE MY CHANC ES? 





CALLS FOR INDUSTRIAL MEN 
ARE INCREASING 
Many Splendid Opportunities Open For 
Those Who Can Sell to the 
Wage Earners 





*BY H. THOMAS HEAD 

The business of life insurance is 
growing more and more each year, into 
a fixed occupation, and to one who ob 
serves its development, the certainty of 
permanent employment must be im 
pressive if not remarkably striking. 

This being true, the important ques- 
tion to those seeking a place where an 
opportunity is offered to engage in a 
business that has proven interesting and 
lucrative to others, is: What are my 
chances? 

To obtain a satisfactory answer to 
this natural and reasonable inquiry, the 
first consideration must be the future 
of the business itself. It is intended 
here to consider life insurance as con 
ducted by the industrial companies for 
the reason that it is the purpose of 
this article to direct attention to the 
opportunities offered by the industrial 
life companies to men of honest inten 
tions and a firm purpose to begin a 
work where one can expect to continue 
for a lifetime and advance in the serv- 
ice of his company as the details of 
the business are learned and the abil- 
ity to take on responsibilities is ac 
quired. 

All Seek Promotion 


Promotion is the principal object of 
almost all men who take up industrial 
life insurance, but only a few begin 
ners can realize how absolutely it will 
come to those who remain in the bysi- 
ness. 

I have said to dozens; did I say 
dozens? Yes, hundreds and I say it ad 
visedly; in the many years of my ex- 
perience in the business, that one re 
quirement might be ruled as the test 
for advancement: STAY! STAY in the 
business, STAY with your company. 
All kinds and sorts of hindrances, all 
obstacles, every barrier will disappear 
in front of the man who will continue in 
the service and persevere. 

Industrial life insurance is based upon 
organization. It requires many men to 
build up and maintain such an organiza- 
tion as the industrial life companies de 
mand in the natural conduct of the busi- 
ness. If the companies cannot have 
men up to the standard of development 
and experience desired, they must be 
content to promote the best man they 
have available, for they must have and 
maintain the organization. The organ 
ization will be weak or strong as the 
companies are able to secure men and 
develop them for the position to be 
filled. A position cannot remain vacant 
because the company lacks the man of 
sufficient ability to fill it. The next best 
man is the inevitable move which con 
fronts the company. 

Always Demand for Men 


The companies have never been able 
to secure men sufficient to fill the posi 
tions they have to offer. The develop 
ment of the business has been away be 
yond the supply of men, and therefore, 
it has been necessary to promote men 
before they were thoroughly trained. 
Thus you see the positive assurance of 
promotion for the man who STAYS. 

Industrial life insurance is here to 
stay. It fills a place in our social well 
being now conceded to be of such in: 
portance that society and state depend 
upon its influences as one of the ele- 
ments of the nation’s prosperity. It 
has grown from an experiment in a 
few years, to one of the country’s 
greatest enterprises and might now be 
termed a great national industry, inter- 
esting all of our people, the infant, the 


*Mr. Head is president of the Public 
Savings Insurance Company of Indian- 
apolis. He is an experienced industrial 








man, who knows the work from one end 
to the other. 
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young, the middle aged and the oid, 
every age and sex, reaching a helping 
and consoling arm of relief and consola- 
tion through the entire journey of life, 
from the cradle to the grave. 

Such a business must go on and on 
systematically and in an organized man- 
ner, offering permanent, agreeable and 
lucrative employment to many thou- 
sands of honest men. 

Good Record for Old Timers 

We find much pleasure in referring to 
the fact that no legal reserve industrial 
life company in this country or in 
Europe, has ever failed in the history 
of the business, covering a period of 
over sixty years, a record which stands 
alone among financial institutions of the 
world. The sound basis upon which the 
business rests, while contributing much 
towards this remarkable fact, must 
share equally with the plan and method 
of organization among its forces both 
in the field and at the home office. 

From among the many constituting 
this organization, the business may al- 
ways depend upon some one to take up 
the work of another and thus the ma- 
chinery is kept in motion. No more in- 
spiring feature of this great business 
could be considered by those enlist- 
inz in the service, than the philosophy 
of its perpetuity through the very na- 
ture of its organization. Nowhere can 
organization and its powers for success 
in the development of great enterprises 
be so well learned, as in the ranks of 
an industrial life company, and its help- 
ful influences to those with an honest 
purpose to succeed in acquiring ability 
to hold a place of trust and responsibil- 
ity is beyond conception until thrown 
in daily contact with men drilled in 
the service. 

Get an All Round Experience 

It is the beginning at the bottom of 
the ladder, the term of service in train- 
ing, the promotion from one position 
to another and the final graduation 
which make men past masters in the 
business and fits them for_the work 
of aiding in maintaining the organiza- 
tion which is indispensable in the fu- 
ture progress of the business. 

The company’s interest in the indi- 
viduals composing this wonderful or- 
ganization can always be gauged by the 
interest each individual manifests in 
himself. Nothing could be more re- 
sponsive to the welfare of the forces 
which affect its existence, than a well 
managed industrial life company, to the 
ambitious aims of its honest and in 
dustrious employees. No business is 
so dependent upon the faithful services 
of its employees and at the same time, 
so capable of dispensing with thoge dis 
loyal; so anxious to secure good men 
while strenuously adverse to engaging 
any one likely to prove a weakling in 
the ranks, or which is worse, a disor- 
ganizer. 

It is not difficult therefore, to under- 
stand why the opportunity for those en- 
gaging in industrial life business now, 
is so pronounced. 

As men realize how certain they are 
to become a part of a great organized 
body of successful, aggressive insurance 
men; better men, bigger men, and men 
of higher ambitions will enter the busi 
ness and in this lies the greatest 
achievements yet to come, and herein 
will be true, the claim that the indus- 
trial life companies are to be the great 
life insurance institutions of the future. 





Course of Insurance 
Education 
Department for Fur- 


nishing Prospects 
New “Model Policy” 


Will plough the field and assure 
the harvest for good agents. 


Phenix Mutual Life Insurance Co. 


HARTFORD, CONN. 
Write Home Office. 


OUR 





WHAT IS PROPER INTERVIEW? 





Manager F. A. Dickey of the Security 
Mutual Gives Some Thoughts 
on the Subject 





F. A. Dickey, one of the Security 
Mutual managers, says as to “The 
Proper Interview”: 

“In 90 percent of the people an agent 
solicits all he requires is one interview. 
1 do not consider it an interview to 
meet Mr. Jones on the street and ask 
him if he needs any insurance; nor do 
I consider as an interview to call at Mr. 
Jones’ store, where he talks from be- 
hind the counter. After taking up ten 
or fifteen minutes of his time and suc- 
ceeding in interesting him, a customer 
walks in and Jones, always alert to the 
requirements of his own business, gives 
proper attention to his customer, and 
later returns to the subject of your 
canvass with the remark: ‘I don’t want 
any insurance.’ Under such conditions 
your efforts to write him have all been 
wasted. 

“] mean by an interview that you 
make an appointment with Jones in a 
place where an interruption is not likely 
to occur and where at least a half hour 
of his undivided attention can be com- 
manded. Nothing short of this can be 
regarded as a proper interview. You 
might argue that it is hard to get this 
interview but it is not. The average 
man would say that he does not mind 
talking to you but he does not care to 
take up your time and does not want 
any insurance. You reply by saying 
that your time is his, at his convenience, 
for it makes no difference whether he 
wants insurance or not you simply 
want to show him the policies of your 
company so that if he desires insur- 
ance at any future time he will be 
familiar with our contracts; remember- 
ing at the same time that what you 
want is the proper interview. In mak- 
ing an appointment with Jones, you 
do not expect him to say, ‘Yes, I will 
meet you any time and give you an ap- 
plication.’ 

“Meeting Jones at the proper time 
and place, you conveniently forget 
what he says about not wanting insur- 
ance and you remark that all you 
wanted was an opportunity to show 
him the policies of your company. You 
show him a policy (the one that seems 
to be best adapted to his needs), not 
policies, because you wish to guard 
against confusing him as to what he 
does want. You therefore explain the 
one policy offered in an intelligent man- 
ner, showing the reason why he should 
do it now, and the first thing you know 
you have converted the prospect into 
an applicant and are hunting an ex- 
aminer to complete the application.” 





“There was once a man who said he 
could not afford to buy life insurance 
because he was spending his money on 
a boat. He died without life insurance 
and his widow could not even sell the 
boat.” 


National Life Insurance Company 


MONTPELIER. VERMONT 





Established 1850. Operating in 37 States 


JOSEPH A, DEBOER, 


President 
FRED A. HOWLAND, 
Vice-President 


OSMAN D. CLARK, 
Secretary 
H. M. CUTLER, 
Treasurer 
JAMES B, ESTEE A. B. BISBEE, 
2d-Vice-President Med. Director 
C. E. MOULTON, Actuary 


This Company held January 1, 1910, and 
Agined during the p ys decade : 

ASSE - $4 490,998.98 Gain, 167% 

LIABILITIES, - $ 41,661,130.12 Gain, 162% 

SURPLUS, - § 5,829,868,86 Gain, 211% 

INSURANCE, - $161,423,115.00 Gain, 79% 


Absolute Security and Economy of 
Management, 





AGENTS, ATTENTION! 


Do you know that less than 12 per cent of the insurable 
population of Indiana are insured in a Legal Reserve 
Company? For territory and a Liberal commission con- 
tract, address, 
LIBERAL LIFE INSURANCE COMPANY, ANDERSON, INE. 
T. J. Nichols, Pres. R. P. Grimes, Secretar: 


REPRESENT A WESTERN COMPANY 
The Reserve Loan Life Insurance Co 
INDIANAPOLIS 


Operates under the Compulsory Deposit Law or inpiana 
Reliable Agents Wanted. Address 
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The SCRANTON LIFE INSURANCE COMPANY 


wants 2 STRONG STOCK MAN © “crtue'ctice on HOME-OFFICE LEADS 


The Company has produced eleven (11) millions of paid-for business in twenty-eight(28) months. This is 
an unusual opportunity for a man with character and ability, who can demonstrate his record as a high-class 
producer of large contracts, as the Company was organized by the potential men in twenty of the largest corpor 
ations in Pennsylvania, whose influences extend over several states. Address, with record and references: 


JEFFERSON WALLACE, Superintendent of Agencies, . . . SCRANTON, PA. 


International Life Insurance Company 
St. Louis, U. s. A,j 

Winning in Competition is the Test of Worth, International Policies Never Pail 

Missouri, Illinois, Oklahoma, Texas and New Mexico. OPEN TERRITORY for 
men who can produce the goods. ‘Dead ones’ meet a r reception, but here’s 
something to tie to for men worth while. A contract that’s “different,” and policies 
which come to the scratch with a snap. Write today to 

J. L. BABLER, 

MASSEY WILSON, President. General Manager of Agencies. 


ARTHUR JORDAN, President 














THOS. J. OWENS, Secretary 


Meridian Life Insurance Company 


Indianapolis, Indiana 


THERE IS A REASON why our agents find so ready a sale for 

the policies of this Company. A solid, 
conservative yet progressive company with most attractive policy contracts 
tells the story. AGENTS WANTED in Indiana, Kentucky and West Virginia. 
Address Agency Department. 


This space reserved for 
the advertisement of 


The South Bend Life Assurance Co. 


SOUTH BEND, IND. 


GIRARD LIFE INSURANCE CO. 


NATHAN T. FOLWELL, President ALBERT SHORT, Secretary and Actuary 
RICHARD -H. WALLACE, V. Pres. and Supt. of Agencies JOSEPH S. POTTER, Treasurer 














This Company is operated on careful and conservative lines, aud is —— with exceptional success. 
Its plans of securing the active co-operation of its policy-holders in obtaining its business is very attract 
ive and of great assistance to the agent. 


GOOD CONTRACTS TO GOOD AGENTS 


ADDRESS THE COMPANY’S HOME OFFICE 





DREXEL BUILDING, ~ ~ . PHILADELPHIA, PA 
AGENTS WANTED 


REGISTERED ANNUAL DIVIDEND POLICIES 


CONTRACT DIRECT WITH COMPANY 
ADDRESS 


THE FRANKLIN LIFE INSURANCE COMPANY 
SPRINGFEILD ILLINOIS 
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Hints to the Cs hicieaian| time period before life ends.—The Ban- 
ner, 


| 

Systematic Work — Indiscriminate| Monthly Income Policy—In selling 
canvassing is useless work. The man | this policy the amount of monthly in- 
who accomplishes most is the man,| come should be emphasized and not 
who, having energy to act, possesses | the total amount of instalments; neither 
also the patience to make a careful | Should the commuted value of the con- 
study of the prospect and the special | ttact be made prominent, although this 
features of the policy he offers. The ~ ey actual — of mn eo 
world oo and rewards the man who be: al te nail nee ad Pt 
acts. Start in bus orning < : : adi ¢ 
the failures of os Ms rp gow Or oo Ee 38 groreens — oye 
appear meaningless nothings, which et Sees genes es yo 
tend to discourage further effort, but 2 aw agent. Bite - meee: a yr 
point the way to success today Only SUITES 50 Ene WER S qiuet Gene os 
cook ieee Gk tats Gah & caien a | force lately, particularly as I have been 


“ell if ‘1 | specializing very much on the monthly 
selling life insurance—the systematic | income contract, and have written 
workers; all others fail. 


: , some good sized contracts along that 
A careful canvass is as important as | 


- : 2 line, and have a good many more in 
an energetic one. Obtain all possible sight. I believe the agent is getting 
information about your prospect, the | away almost entirely from talking any 
character of his business, amount of principal sum at all. He talks a certain 
his income, size of family and personal; monthly income. I have had two cases 
characteristics. You accelerate the re- 


i f lately where I would have scared the 
sults of your work by pursuing it with | men to death if I had tried to sell them 
systematic , perseverance. — Security 


$72,000 or $48,000 of insurance. It 
Agent. would have looked very-large to them, 
but $200 or $300 a month absolutely 
guaranteed to the wife was a different 
proposition.”—Travelers Bulletin. 














Well Prepared Man—It is a well 
founded fact that many men never fully 
realize their own powers, because they 
have never completely centered them on 
one thing long enough to produce large 
results. Far too many salesmen fail to 
land among the real producers because, 
through lack of preparation, close 
knowledge of the detail of their line. 
they are not sufficiently interested to 
put forth their fullest effort. Your 
thoroughly posted man, that tireless 
= > to the minute always, 

vards and the most 
ne. He werks hard, 

f E his long suit. Not 
that he runs around in circles—not he. 
His every action is in line with a most 
carefully thought-out campaign. His 
own strength and weaknesses and the 
strong and weak points of the defense 
have been discounted. He is equipped 
for a real battle—can head off this 
move, checkmate that one, and win a 
comfortable majority of the fights. Nor 
does he wear out early. The hustling 
winner is always fit. He has hosts of 
friends, sees and enjoys all there is to 
life. except the seamy side, and can, if 
he wishes, retire and have a long play- 





Getting Prospects—A prerequisite to 
success in our business is the getting of 
prospects—not merely enough for a 
single day, but a number that always 
gives more people to see than time to 
see them. Your business being to write 
applications, the only way to succeed 
is to find the man, and by seeing a cer- 
tain number each day. the law of aver- 
age works out to profitable results. Too 
many agents begin their canvass in a 
haphazard, go-as-you-please manner, 
not only in the way they hunt prospects, 
| but also in the manner of approach and 
the method of presentation. They start 
out on the street like the genial Micaw- 
ber—hoping for something to turn up. 
And something does turn up—disap- 
pointment. Arrange always to have 
some one to see, and see him—in short. 
have an end in view.—Scecurity Agent. 


“A 








Pleasing Personality—The secret of a 
pleasant personality is not locked up in 
a dead language, but is bevond the 
reach of influence or money. The poor- 








A superintendent of Agents for the 
WANTED State of Illinois, by one of the best 
old line companies in America. Address 8-I, care 
The Western Underwriter. 








TRC NEON EI 
A SIXTEEN MILLION DOLLAR COMPANY 


A Pian that Has Stood the Test for One-third of a Century 


Life Insurance for protection on a Modern Reserve Fund System. Attractive policies 
that are absolutely incontestible after two years, with liberal Disability Benefits that 
appeal to everybody. 

Write men and women, ages 18 to 55, amounts one to five thousand. Cost, age 

$10.00 per thousand, pro te amount on ether ages. 
you want relief from high priced or lodge insurance, this is your chance. 
Persons of standing and Soe tar write for for attractive cngirett, ant see state » territory desired. 
5 Bg ot hee tos Wee ni. ebr., Weah.. Idaho and Mont 


tl., gy and Wyo. 
Address HENRY PYLE, Set'y “and Manager 


NATIONAL LIFE ASSOCIATION 
DES MOINES, IOWA 





THE COLUMBUS MUTUAL 
LIFE INSURANCE COMPANY 


RIGHT NOW. Still Doubling! 


August, 1910, very best month in 
our history. THERE’S A REASON. 


JUST NOW 


the Order of Unity is trying to see how quickly it 
can add 1,000 members under a new and decidedly 

attractive "membership certificate paying $250 at 
death and $50 per ant during disability. There 
isa Pet cppenenty for men who can organize 


uickly. Good territory open in 
Pennsylvania ot New Jersey. 


One insurance magazine recently spoke of the 
a as “The best insurance organization in exist- 


"it is cerainly as good as the best Ask the company. 


Exceptional Opportunity 


WANTED for Southern Ohio, with headquarters at Cincinnati, an ener- 
getic up-to-date Life Insurance Man, personal producer and organizer. 
The right kind of a contract will be given to the right man. 
Up-to-date policies with low premiums and high guaranteed values, 
backed by a Company with a fifty years’ unexcelled record. 

Address, in confidence, 


THE GERMANIA LIFE INSURANCE COMPANY 
20 Nassau Street, NEW Y 


OF PHILADELPHIA 

Insurance in Force (Paid-for Basis) $214,609,265.00 Assets (market values 12-31-1909) $70,614,360.46 

The NEW POLICIES of the Provident are unsurpassed for conciseness and simplicity of form and for 

adaptability and liberality in all essentials. The Premium rates of the Provident are exceedingly low and 

are still further reduced by large annual dividends. 

7 CORRESPONDENCE WITH AGENTS SOLICITED 

yEaess & ELLIS, General Agents, Western Ohio 312 Union Trust Building, Cincinnati, Ohio 

AFFOLD, General Agent, Eastern Ohio 106-710 Garfield Building, Cleveland, Ohio 
CHAPPELL, General Agents $28 The Nicholas, Toledo, 4 4 

“= NEY & PICKERING, General Agents $35 Marquette riding Bett Mic 

ASSETT & REESE, General Agents 1218-20 Ford Building, etroit, Mich, 


= — e 7 





50th YEAR 1910 


HOME LIFE INSURANCE CO. 


Of NEW YORK 
Geo. E. Ide President 


- $23,626,018.63 THE RECORD FOR 1909 SHOWS THE 


FOLLOWING GAINS: 


(ABILITIES (Including Deferred Div- 
idend F 





r 21,858,691 .52 
Dividend Ewen Fund ‘Dederr | Sesurance in Force . $4,164,339.00 
Dividends) . 2,119,04 . . 1,917,117.00 
Net Surplus . . ae 377. if 1 | Deferred Dividend Reserve. 148,581.00 
Insurance in Force . . 92;532.583.00 | Contingency Reserve (Surplus) . 655,149.17 





State Mutual Life Assurance Company 


OF WORCESTER, MASSACHUSETTS 


incorporated 1844 Burton H, Wricut, Pres. 


New Business Gains 
iw tees dnc eceswaneuae Increase 1909 over 1908..................0005. 53% 
es re Increase 6 months 1910 over 1909 .................. 30% 
(Paid-for Basis) 
og Se Increase 4 months 1910 over 1908 .................. 73% 
(Pald-for Basis) 


There’s a Reason. 


EDGAR C. FOWLER, .. .. «. «+ « «+ «+» Superintendent of Agencies 





| A Penn Mutual Premium, less a Penn Mutual 
Dividend, purchasing a Penn Mutual Policy- 
containing Penn Mutual Values, makes an Insur, 
ance preppetiien which, in the sum of all its 
Benefits, is unsurpassed for net low cost and care 
of interests of all members. 


The Penn Mutual 
Life Insurance Company 
of Philadelphia 


| On January 1, 1909, rates were reduced 
| and ‘values increased to full 3% reserve. 


MICHIGAN STATE LIFE|A GREAT SIX MONTHS! 


We closed the first half of 1910 with 
DETROIT | a rousing increase in new business over 
our record for the first half of highly 





Men of Energy 
ARE OFFERED 
work of Moment 
in desirable localities representing a sixty-year-old 
institution, with medern, liberal, law-conforming 
pasa. and helpful Home office co-operation. 


good territory available. Many oqpectuntiies 
for advantageous positions. Inquire NOW. 


Union Mutual Life 
Insurance Co. 
Portland, Maine 
Fred E. Richards, President 


fééme either: ALBERT E. AWDE, Supt., 396 
Street, Portland, Maine. TH RNTON 
CHASE, Supt., 405 Exch. Bldg., Los Angeles, Cal. 














GEORGE D. LANG 


Will pay a salary and ex- | prosperous 1909. 
two in | canvassing aids we have what the agent 
Michigan and two in Indi-| ga 
assachusetts Company. 
| forces, address, 
Superintendent of Agencies 
President Massachusetts Mutual 


In policies and dividends we have 
penses to two big personal | | what the public wants. In literature and 
producers in Ohio, | wants. And back of all is a reputation 

ained from 59 years of activity as a 
ana, to act as Agency Su-| If you are a genuine producer, a 
pervisors. | delivering producer, and wish to join our 
Address, 
FREDERIC APPS, 
Life Insurance Company 
Springfield, Mass. 


Give three references first 
letter. 


| CORPORATED 165" 





Indiana Agents—Attention: 


Can you sell life insurance for a company whose management believes in 
Twentieth Century methods? To such we offer a liberal contract. Address 


MAJESTIC LIFE ASSURANCE COMPANY 








Write for copy of “Progress.” WRITE NOW. 
ORDER OF UNITY 
233 Oliver Avenue, PITTSBURGH, PA. | Wyandotte Bldg. COLUMBUS, OHIO 








Odd Fellows Building, 


“e “< INDIANAPOLIS, IND 


BIS Sa 


viii 


LIFE SUPPLEMENT TO THE WESTERN UNDERWRITER. 





September 8, 1910. 








est man can cultivate that charm, which 
makes him welcome where the mere 
millionaire cannot enter. The material 
for the riches of culture exists every- 
where—is freé to all, and is only ac- 
quired through daily contact with men. 
The impression of a company is that 
created by its representative, who is 
supposed to impersonate the character 
of the distant management. Many false 
impressions are due to inexcusable 
causcs, which agents of pleasing man- 
ner could prevent. Make the impres- 
sion the best possible, that its potency 
be a means to desirable ends. A gra- 
cious personality is a tremendous force. 
—Wilson Williams. 





Power of Personality—On the other 
hand, a man was talking to two-sales- 
men in an endeavor to interest them 
in selling his proposition. They were 
keen, shrewd, successful salesmen with 
years of experience. This man went 
at them with his proposition, quietly, 
simply, truthfully, and yet in his way 
forcetully. After going over it all care- 
fully in the course of the talk he made 
the statement that he had been fortu- 
nate enough to place some of it per- 
sonally. One of the salesmen said, 
“I don't wonder you can sell it, Mr. 
Blank. You inspire confidence. You've 
made it look good to me.” That was 
a most sincere compliment, for these 
men were looking for flaws. Now, why 
was it?) The proposition was good, but 
there were no theatricals about the 
presentation. The talk was just like an 
ordinary conversation among friends, 
but there was a man in it all the time. 
He put himself in it. And that’s what 
you have to do to get the best results. 
It doesn’t take loud talk or spread- 
eagle gesticulations, it just takes you, 
and this means youu—U. S. Life & An- 
nuity Bagner. 





ILLINOIS BANKERS’ PLANS 

The Illinois Bankers’ Life of Mon- 
mouth, Ill, a stipulated premium com- 
pany, has some interesting features. It 
has a guarantee fund created by a 
charge of 50 cents for each year of the 
age of an applicant for a $2,000 policy. 
It is payable in two notes due in one 
and two years from date of application, 
without interest. 

In case of total and permanent dis- 
ability the Illinois Bankers Life pays 
one-half of the certificate in cash, the 
remainder at death. Some companies 
pay one-half in such a case, but re- 
quire the surrender of the policy. 

It says, as to female risks: 

“Men and women are admitted upon 
equal terms. That women are the best 
risks will be apparent when one re- 
members that men are much more ex- 
posed to disease, the result of their ex- 
cesses and habits; much more liable 
to accidents and much more liable to 
commit suicide because of business 
cares and worry than women. There 
is no question that the association is 
stronger because of admitting women 
as members.” 

Aside from the original guarantee 
notes, the rates per year on a straight 
life $1,000 policy are age 25, $7.50; $30, 
$9; 35, $10.50; 40, $12; 45, $13.50; 50, 
$$15. 





SPECIAL RIDER 

An agent had an application from a 
man who had passed through a siege 
of appendicitis, two and one-half years 
previous but underwent no operation. 
Apparently he was in good health. The 
agent wrote him with the stipulation 
that a rider should be placed on the 
policy providing that the company 
would not be liable in case of death 
from appendicitis during the following 
two and a half years. 

The company refused to write dhe 
policy on the ground that this rider 
would be in violation of the incontes- 
table clause. It was placed in another 
company. 

As a matter of fact the opinion pre- 
vails that such a rider is not in viola- 
tion of the incontestable clause. It is 





a form of treatment of a substandard 
case. A lien could have been placed on 
the policy or a higher rate quoted or 
other species of special treatment used. 

Of course a company takes chances 
on writing such a policy. The burden 
of proof is on it to show the assured 
died from appendicitis. He might die 
from intestinal trouble and there might 
be no operation. 





BRISTOL ON DETAIL GOBLIN 





Northwestern Mutual General Agent 
Shows Need of Diplomacy in 
Talking of “Examination” 





John I. D. Bristol, general agent of 
the Northwestern Mutual at Milwaukee, 
in his recent paper on “Goblins of Life 
Insurance” said as to the “detail” gob- 
lin: 


our own agency organization. The 
prospect, a magnificent risk, was very 
much interested in the agent's argu- 
ments. The subject of examinations 
was finally brought up by the agent 
and he put it in such a way that it 
rather frightened this probable appli- 
cant. He then went on to explain that 
he could not be present at the exam- 
ination—it was against the company's 
rile—and kept mentioning the word 
“examination,” and finally he took a 
bottle out of his pocket and explained 
the use of the bottle. This magnificent 
risk had an uncle who had died of 
Bright’s disease and he got frightened 
and the case was lost. I would like 
to impress upon every agent the danger 
of that word “examination.” It is far 
better to say to your probable appli- 
cant “We will have the doctor call 
tomorrow at 2 o’clock and certify to 
your good health,’ and in nearly every 
case the probable applicant will say 
“That time suits me.” * * * We 
could continue this detail goblin all this 
afternoon. It creates the windmill 
talker, it creates the man who is a 
life insurance bore and to get rid of 
the detail goblin a life insurance man 
should measure every word he says. 





DISABILITY CLAUSE 


The following is the total and perma- 
nent disability clause as recently 
adopted by the State Life: : 

“After one full annual premium shall 
have been paid and before default in the 
payment of any subsequent premium, 
and before the insured attains the age 
of sixty years, if the insured shall fur- 
nish satisfactory proof that he has be- 
come wholly disabled by bodily injuries 
or disease and will be permanently, 
continuously and wholly prevented 
thereby for life from purusing any 
and all gainful occupations, the company 
by an endorsement in writing upon 
this contract will agree to pay for 
the insured the premiums hereon, 
if any, which shall thereafter be- 
come payable during the continu- 
ance of such disability. In any such 
case the premiums so paid shall not be 
a lien on this contract and the values 
in the table of options on the first page 
hereof shall increase in the same man- 
ner as if the premiums were paid by 
the insured. If, however, the insured 
should so far recover, as fo be able to 
engage in any gainful occupation, the 
obligation on the part of the company 
to pay the premiums shall cease, and 
the insured shall resume payment of 
premiums in accordance with this con- 
tract, beginning with the first premium 
becoming due after the date of such re- 
covery. Proofs similar to those re- 
quired in the first instance of such con- 
tinuous disability, must be furnished 
prior to the payment of each premium 
by the company, if requested.” 





“If you meet the man who is in com- 
fortable circumstances, yet who says 
he ‘can not afford to carry a life insur- 
ance policy,’ tell him that he is provid- 
ing so liberally for his wife and chil- 
dren that he is entirely forgetting the 
welfare of his widow and orphans.” 


“This detail goblin case occurred in 





1910 SEMI-ANNUAL RESULTS 





car iliks eieinncas -thuncedeal bcd ack cote 66,257.00 
Increase 38%. — 
el Sins Ch dindddnus tdledh waned sndek $63, fei ke 90,901.00 
Increase 45%. ‘ 
ETS Pe ANE TEC te a 62 00 

Increase 13%. “a 
eee eee Re eS 5,045,000.00 


OHIO ONLY 


The Midland Mutual Life Insurance Company 
Home Office COLUMBUS, OHIO 


Dr. W. O. Thompson, President B. F. Reinmund, Secretary 


The Cleveland Life Insurance Co. 


WM. H. HUNT, President 


IS STRONG, PROGRESSIVE and an 
AGENTS’ COMPANY 





You want to work for that kind of a Company— 
therefore apply to Agency Department 


The Cleveland Life Insurance Co. 
CLEVELAND, OHIO 


LIFE INSURANCE STOCK 


If you are a Live Insurance Stock Sales- 
man, you can make big money selling 
our stock. It is the best backed and 
best selling proposition on the market. 
Our men are making big money. Write 
today. Address, 17-Q, care 


The Western Underwriter. 


LOW PREMIUMS—— HIGH GUARANTEES 
AND LIBERAL POLICY CONDITIONS 


Are the Salient Features of all Policies Issued by 


THE CONSERVATIVE LIFE INSURANCE CO. 


WHEELING, W. VA. 
For this reason it is writing a large business in Ohio. 
Men who can make good can make good 
contracts with the Company. 


NOT AS BIC AS THE OLDEST BUT AS COOD AS THE BEST 


A STRONG ADVISORY BOARD 


BEST OF BANK REFERENCE 
500 STOCKHOLDERS 


SALESMEN WORKING ON LEADS 




















These are some of the reasons why our salesmen are meeting with 
success in placing the stock. We want a few more men in Ohio, 
Indiana and Michigan, who will place stock, and then develop 
the field in which they have placed stock for Life Insurance. 








THE TOLEDO LIFE INSURANCE COMPANY 
TOLEDO, OHIO 





